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Why You Ought to be Selling More Safety Razors than Ever Before | 
More men in this country are considering personal equipment, than ever before—men who are 
going to camp—men who are crossing the Atlantic. All will carry razors; all will want efficient, 
satisfactory razors. 
Why You Should Sell More PENN Safety Razors | 

Because the Penn Safety Razor and the Penn Honing Strop are built to give Customer Satis- 

faction. Built to give permanent, top-notch value at a reasonable price. Built to sell on an air- 

tight, money-back guarantee, protecting purchaser and dealer alike 

! 


A. C. PENN, Incorporated 
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Ordinary Hose Is Unsafe— 


Special Hose Needed for Radiators 


Every motorist now realizes the importance of 
having a special radiator hose. 


Ordinary hose is unsafe and is being dis- 
carded. Ordinary hose flakes off or collapses, 
and as a result the free flow of water is shut 
off. This causes the motor to overheat. 


The right hose to use for a car’s radiator is 
one that is tough and durable, one that resists 
oil, anti-freezing solutions, water (at any tem- 
perature) and heat. We manufacture two 
grades of special radiator hose—Thermoid and 
Testoid—both guaranteed to have all these 
qualities. 











THERMOID ia made with a white cover, unless otherwise specified, 
and is especially constructed to withstand, FOR THE LONGEST 
POSSIBLE TIME, the action of oil, anti-freezing solutions, heat and 
water at any temperature to which the hose can be subjected in service. 





TESTOID is made with black cover. The tube, cover and friction 
are all thoroughly tested compounds, the duck is heavy, and 
“Teatoid’ is a substantial, serviccable grade of hose. Second in 
quality only to our “‘Thermoid’’ grade and we consider it the equal 
f any other Radiator Hoac on the market. 


THERMOID and TESTOID are made accord- 
ing to the Society of Automobile Engineers 
specifications and furnished in either two-ply 
or three-ply duck. 


Both grades are guaranteed not to harden or 
soften, not to crack or collapse, to withstand 
the action of oi], hot or cold water and anti- 
freezing solutions, and not to be affected by 
any heat generated by the motor. 
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Makers of ‘‘Thermoid Brake Lining” and ‘‘Thermoid Tires”’ 





Thermoid and Tes. 
toid Radiator Hose 
comes in corru- 
gated, cardboard 
cartons packed six 
pieces, 3 ft. long, 
to each bor. The 
bores contain all 
one size or an as- 
sortment of the 
best selling sizes. 















Both grades are made to specifications for 
manufacturers, and with either plain ends, 
capped ends or capped ends beveled; also with 
enlarged end or tapered end if desired. 

Write today for full information. 


GUARANTEE: Our Radiator Hose will make 


good, or we will! 


Thermord, Rubber Compang 


J. 


Makers of Thermoid Brake Lining, Thermoid Tires, 
Thermoid Garden Hose 
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“Big 4° 
Hanger 
Braced Rail 


Unquestionably the oldest and most satis- 
factory flexible barn door hanger ever put on 
the market. The demand being already created 
for ‘Big 4”’ all that’s necessary to sell it is to be 


sure and keep stocked. 


For the benefit of new Hardware merchants 
we mention a few of the features that make 
“Big 4” lead in sales: 

First—It’s strong—built on heavy lines. To 
give still greater strength we now emboss the 


hood—see cut. 


Second—lIt has anti-friction roller bearings. 
This insures a free motion to the door. 


Third—lIt’s both a flexible and rigid hanger 
—rigid when door is in natural position—fiex- 
ible instantly when anything bumps against 
door. 


Fourth—It’s easier to attach than clevis- 
style hangers because fastened to but one side 
of door. 

Fifth—It has three bolt-holes. When 

Showing flexible feature coupled, door comes closer to track than with 
pe Cremaiie “any other hanger. 

Sixth—A shouldered axle prevents the 
wheel-housing from being pressed together and 
binding on the hub of the wheel. 

Seventh—A special method of japanning 
prevents the japan from getting into the bear- 
ings. 

Eighth—Improved construction positively 
prevents hanger from jumping the track, also 
serves as a guide when attaching hanger to 
door. 

Packed so as to save time in making sales. 
Look up your stock—don't be without “Big 4.” 


Send for 1917 Catalog and Discounts. 


Front view of “Big 4’ Hanger 


National Manufacturing 


1% x peters eral 4-, 6-, 8- C om pa ny 
STERLING ILLINOIS 
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Chandler & Farquhar Store 
Remodeled 


The Leading Machinists and Mechanics’ Tool and Supply 
House of New England Fittingly Celebrates 
a Thirty-Fifth Anniversary 


both employed in a hardware business in Bos- 

ton, realized the opportunity was ripe for a 
store dealing exclusively in machinists’ and me- 
chanics’ tools and supplies and formed a partner- 
ship specializing in this field.¢ These men were 
Frank Chandler and Charles S, Farquhar. 

Frank, with only a public school education at 
the age of 15, had hired out to A. J. Wilkinson & 
Co., one of the oldest hardware concerns in New 
England. It didn’t take this shaver long to grasp 
the meaning of hardware nor did it take the con- 
cern any longer to realize that Frank had it in 
him and he was quickly advanced to the position 
of head order clerk, holding down his job until 
he threw his hat into the ring and declared him- 
self a merchant. 

Charles S. Farquhar was a little more fortunate 
from an educational standpoint, having graduated 
from high school and later from the Bryant & 
Stratton Business College. At the age of 18 he 
entered the employ of Burditt & Williams, a very 
old hardware establishment in Boston, and re- 
mained in their employ three years whe he was 


J vet 35 years ago this week two young lads, 


engaged by A. J. Wilkinson & Co., as floor sales- 
man. Here Charles S. and Frank Chandler met 
and formed a very close friendship. 

Charles longed to travel and at the age of 24 
he became associated with Bacon & Co., Boston 
iron and steel mongers, as their New England 
traveling representative, which position he re- 
signed in 1882 to go into business with Frank 
Chandler. 

The new firm of Chandler & Farquhar hung up 
their first sign at 168 Devonshire Street, Boston, 
Mass., on Aug. 2, 1882. The entire force consisted 
of five people, including the two members of the 
firm. Before long more room was required and the 
business was moved to 177 Washington Street, and 
again in 1894, their business having further ex- 
panded, they moved to the present Federal Street 
location. A short time later a machine tool store 
was opened which was continued as a department 
of the business until February, 1917. In 1904 the 
concern was incorporated as the Chandler & 
Farquhar Company. At this time F. Alexander 
Chandler, son of Frank Chandler, F. J. Lynd and 
W. N. Schofield were admitted to partnership. 


A section of the basement metal rack 


54 
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Sections of stock bays. 


In 1906 the firm suffered its most severe loss in 
the death of Frank Chandler. He was a man of 
remarkable business ability and possessed of 
great initiative. Yet with all his energy he never 
forced matters with those employed. His ability 
to enthuse men to exceptional effort was remark- 
able and the men who worked with him and for 
him felt his loss keenly. 

The a of this company recognized to-day 
as the leading machinists’ and mechanics’ supply 
house of New England is clearly visible as a 
visitor passes over the threshajd of the store. 

Visit this store some day and the chances are 
favorable that you will be met by Harry B. Fowler, 
floor. superintendent. He will probably greet you 
with ¢ spontaneous smile tlfgt makes you feel glad 
you came before he says*@. word. As soon as he 
is near enough for his words to be heard dis- 
tinctly he will say “Good afternoon, Sir, what can 
I do for you?” and he will say it in such a way 
that if you merely came to pass the time you will 
feel that you are still welcome. 

Harry has 35 cracking good salesmen under 
his direction and his principal business in life 
seems to be to see to it that everyone coming into 
Chandler & Farquhar’s is received cordially, 
waited on promptly and sent away satisfied. 
Harry, incidentally, is, an expert machinist and 
has not only traveled extensively in this country 
in the interests of his firm, but has made two trips 
to China to install machinery sold to the Chinese 
Government. 

His sales force is splendidly trained and the 
boys work in perfect harmony. When a new line 
or item is added to the stock every salesman is 
individually coached on its selling points. This 
takes time and costs money, but it has paid splen- 


This arrangement is on the second, third and fourth floors 


didly. It keeps the men interested in their work 
to a degree impossible to obtain. among. sales- 
people who sell the same old thing in the same 
old way day in and day out. It is seldom that one 
of Chandler & Farquhar’s salesmen calls an as- 
sociate to help him out in the sale of an article 
the use of which he cannot fully explain. You 
will never find one of them trying to bluff it 
through. They are posted, and customers quickly 
realize that they are dealing with men who know 
their business. In a store of this kind price 
haggling doesn’t even get a foothold. 

There are a huhdred employees in this big Bos- 
ton house and the selling appeal of the institu- 
tion is different. from that in the .ordinary retail 
hardware store. Specialization of stock and serv- 
ice in machinists’ tool and supplies has developed 
a large specialty business, and as Boston is a 
great manufacturing center such an organization 
has exceptional conditions with which to deal. 

The store is located outside the regular retail 
district and transient trade is indeed small when 
compared with the regular business. The firm 
issues a complete catalog at regular intervals and 
employs a large Staff of traveling men who are 
in constant and close touch with the manufactur- 
ing trade. In fact, the bulk of the business 
secured by this concern is the kind they go out 
and get. Many of the best customers do not call 
at the store more than five or six times a year, 
but are in daily touch with its service. The stock 
is arranged for service rather than for display. 
Salesmen’s meetings in this house are held at reg- 
ular intervals and factory representatives fre- 
quently deliver exhaustive addresses on the Woods 
they are selling. Incidentally, every member of 
the sales force is a subscriber to HARDWARE AGE. 





Section of Federal service bolt and screw rack; 2000 drawers, 7000 compartments. The insert shows drawer 


divisions 





The view from the front door 
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At the top: Section of taps and dies, grinding wheels, etc. Center: Section of service balcony overlooking the 
; B 


main floor. 


A regular system of telephone calls was initi- 
ated in this house a long time ago and a young 
lady with a pleasing voice is making connections 
that result in business every day. Well-adver- 


elow: Selling service stock bays on main floor 


tised, standard lines of staples and an alert co- 
operation with manufacturers who are making 
special drives has proved very profitable to 
Chandler & Farquhar. The store is department- 
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The pipes and fittings section of the basement 


ized thoroughly and each department manager 
buys his requirements and is held responsible for 
the full detagils’of all stock under his control. 

F. Alexander Chandler is as fond of his work 
as a childig of a new toy. He is at his office 
every morning at 8 o’clock and is frequently the 
man to put the key in the lock at night. Let’s 
start at the basement of the Chandler & Far- 
quhar store and take a little run through the place. 
We find a well-ventilated floor arranged for the 
handling of heavy hardware and a line of brass 
tubing, ranging from a 1/16 to a 6-in. hole; sheet 
brass from 0.001 to % in. in thickness; circular 
brass discs from 1/32 to \%4 in. in thickness, and 
also from 1% to 6 in. in diameter; sheet aluminum 
cord bearing bronze from a %-in. to a 4-in. hole; 
fiber and hard rubber in rods, sheets and tubes. 

This department is equipped with a grinder, a 
power circular saw, a shear for cutting sheet 
stock, and also a heavy saw for rod stock. The 
rear of the basement, facing the Congress Street 
side, is uséd as a shipping, receiving and’ pack- 
ing department. Seven men are kept busy in this 
department working under very sanitary condi- 


Frank Chandler 


tions. Coming up to the first floor the visitor is 
attracted to the beautiful and handy fixtures ex- 
hibiting merchandise of standard manufacture. 
The floor in front of the counters, as well as in 
the rear of them, is spotless. 

The new fixtures on this floor have just been 
installed. In the front on the right side is a beau- 
tiful large five-section plate glass case, contain- 
ing a most complete line of Brown & Sharpe and 
Starrett mechanics’ fine tools, afid also a stock: of 
Brown & Sharpe high-speed and carbon mills and 
cutters. On the opposite side of the store is a 
large section containing about °500 drawers de- 
voted to Morse high-speed and carbon twist drills 
and Cards’ taps and dies. 

In the front is a large double-faced bay de- 
voted exclusively to engineering specialties, such 
as oil cups, grease cups,.etc. In the rear of this 
case are several “silent salesmen” cases in the 
form of a horseshoe displaying very select lines 
of cutlery and automobile supplies and sundries. 

On the left-hand side in the rear ‘is a bolt and 
nut case which any concern in the country would 
envy. This case has over 2000 drawers, which 


Charles S. Farquhar 
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are subdivided into three, four and six compart- 
ments respectively, affording ample room for the 
handling of iron and brass, wood and machine 
screws, cap and set screws, iron and copper rivets, 
in addition to iron, brass and copper washers. 
Each of these drawers is plainly hand-lettered, 
showing the sizes. In the rear of the left-hand 
side of the store are three 9-ft. bays extending 
from the side walls into the store, affording not 
only large display and stock opportunities, but 
ample room for display casses across the front. 

At the rear of the main floor are the offices of 
Vice-president Chandler and Secretary Dow. 
Above these offices is a broad service balcony 
upon which is located the contract department 
which at the present time is almost exclusively 
devoted to Government and other war service. 
The telephone operator, stenographers and bill- 
ing machine girls are also on this balcony. 

On the second floor is the back-order depart- 
ment where mail orders are handled. Orders 
coming ‘to this’ department are speedily and effi- 
ciently safe-guarded by a triplicate order system. 
One sheet is sent to the customer as an acknowl- 
edgment of the original order, the second sheet 
is immediately sent to the store department to be 
filled and the third is filed. On the other end of 
this floor are the cost, pricing, credit and book- 
keeping departments. In the front of the second 
floor is the office of President-treasurer Farquhar. 
The remainder of the floor, as well as the entire 
third and fourth floors, is used for surplus stock. 

In the front of the third floor the company has 
shown consideration to the comfort of the em- 
ployees by setting aside two spacious rooms, one 
for men and the other for women. Each room 
is equipped with individual steel lockers, a lounge, 
an electric fan, a heating stove, a lunch table, 
and a library table displaying the current edi- 
tions of the leading trade papers. 

One thing that very much impresses a visitor in 
making the rounds of this establishment is the 
fifty-telephone automatic switchboard which has 
just been installed. This system is equipped with 
twelve lines, operates automatically and does the 
work of five girls, and prevents outsiders from 
listening to a call. Connections can be made 
whereby, for example, Mr. Chandler and Mr. Far- 
quhar, sitting in their respective offices, can con- 
verse with anyone on the outside at the same time. 

The daily shipments of Chandler & Farquhar 
Company, as a rule, are heavy and cover almost 
all points in New England. This naturally necessi- 
tates getting in touch with many express com- 
panies. Instead of the shipping clerk calling up 


‘Walter A. Dow 


Quick index price cards 


each of these companies, he notifies the Bell oper- 
ator that he has shipments for a number of com- 
panies and she in turn calls up al! of these com- 
panies and relays the message. 

On Thursday evening, Aug. 2, the Chandler & 
Farquhar Company gave a dinner to their em- 
ployees and friends which was served on the main 
floor of their building in celebration of their 
thirty-fifth anniversary. 

At this dinner each employee was presented 
with a paid-up life insurance policy ranging from 
$350 to $1,000 each, according to the length of 
time the employee has been in the service of the 
company. 

The employees presented a beautiful loving cup 
to Mr. Farquhar,’a handsome gold-mounted pen 
to Mr. Chandler and studs to Mr. Dow. 

Just as they were closing a rush order was re- 
ceived from the Government. The men instantly 
volunteered to stay and at 2.30 in the morning a 
car, packed liked a gypsy wagon, started on the 
way to Newport. 


F.. Alexander Chandler 
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Retail Merchandising Reforms— War Revenue Bill 
By W. L. CROUNSE 


WASHINGTON, Aug. 13, 1917. 


LL is not beer and skittles these days in the 
life of the Washington retail merchant. When 
he promised to co-operate with the Council of 

National Defense in working out some reforms in 
retail merchandising he started something. 

I told you last week about the interesting little 
tea party held here and attended by leading retail 
merchants of the Capital City and by some promi- 
nent ladies who, under the leadership of Mrs. New- 
ton D. Baker, wife of the Secretary of War, are do- 
ing their bit in various ways, including the slight 
task of showing the retail merchant how to save 
money in running his business in order that he may 
give comfortable discounts to customers who tote 
their bundles. 
what the ladies had to say and then relieved their 
pent-up feelings with a brief statement of some of 
their troubles, as the result of the easy-going habits 
of Washington shoppers in returning goods after 
indefinite periods, in turning down C. O. D. pur- 
chases, in ignoring thrice rendered bills and in- 
dulging in various other charming little idiosyn- 
cracies. 

Must Be a General Movement 


Summing it up, the retailers told the ladies that 
the store delivery service cannot be abandoned -un- 
til the great majority of the customers agreed to 
carry home all their purchases, big and little. So 
long as any considerable number insist upon deliv- 
eries the horses and wagons, and automobiles and 
motorcycles will have to be maintained notwith- 
standing the fact that a good many customers take 
their purchases with them. 

You can’t get blood out of a turnip and you can’t 
Save money on your delivery service so long as you 
keep it in operation. The retailers thought they 
made this plain, but it’s evident they did not “get it 
over,” as the movie stars say, for Mrs. Baker is 
back at them in an open letter that is being given 
wide circulation. 

All -this looks much like a tempest in a teapot, 
but when you realize that the Council of National 
Defense is behind the movement and that what the 
Washington women are doing to-day the women of 
your town will be called up to do to-morrow, it’s 
worth a little of your serious attention. Better read 


The retailers listened patiently to 


it all carefully and have your arguments ready 
when you are called upon to get up and make a 
speech on the subject. 


As Mrs. Baker Sees It 


Replying to the suggestion of the Washington 
retailers that it was not practicable to grant dis- 
counts while so many shoppers insist on deliveries, 
Mrs. Baker says: 

“To eliminate deliveries without a discount to the 
purchasers who carry their bundles is equivalent to 
raising prices 3 or 4 per cent, for that, they tell us, 
is the average cost of delivery service. As a war 
measure it amounts to a tax with the merchant as 
tax collector, while he himself is exempt. 

“They say that women, who constitute 80 per cent 
of the buyers, should make it possible for the mer- 
chant to eliminate most of this cost, thereby releas- 
ing men and equipment for the service of the Gov- 
ernment. They put up signs in the stores asking us 
to ‘be patriotic and carry your own parcels’ and to 
‘lighten the Government’s burden by carrying your 
own.’ We suggest that if we do our bit the mer- 
chant must do his. 

“At present prices we are paying for the delivery 
service, and if the merchant ceases to give that 
service he cuts down his costs and adds to his 
profits by just that much. If we do the carrying, 
we ought not to continue to pay him for what he 
does not do. He should give us a discount on every 
bundle we carry. 


Treating Them All Alike 


“Some merchants are saying that they can not 
give discounts because they must ‘treat all cus- 
tomers alike.’ Do they think they would be treat- 
ing us all alike if they continued to charge every- 
body for delivery service when many of us were 
carrying our bundles? For, of course, there will 
always be a few thoughtless people who will insist 
upon having their goods delivered, and without dis- 
counts the people who do carry their own bundles 
will be paying for the service other people receive. 

“It is perfectly true, of course, that customers 
abuse the delivery service and return privilege. We 
hope to educate them to their responsibility in this 
matter. We are willing to abolish special deliveries, 
or to have them charged for extra, and we are will- 
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ing to eliminate so far as possible the return privi- 
lege. 

“But first, the public and the merchants both 
must realize that the public is now paying for those 
privileges, and deduction must be made from pres- 
ent prices in order to give those of us who are care- 
ful the benefit of our economies.” 


Can’t Take Something From Nothing 


All this sounds logical enough until you consider 
the perfectly sound proposition, put forward by the 
Washington merchants, that the ladies should get 
together and agree upon a policy that will enable 
the merchants to actually save a little money in or- 
der that they may have something from which to 
pay discounts. There is hardly a merchant in this 
or any other city who would not be willing to shade 
prices somewhat if he could entirely abolish his de- 
livery system, but, as Hamlet said in his famous 
monologue, “‘there’s the rub!” 

Fortunately for the retail merchants of the coun- 
try, there is another committee of the Council of 
National Defense having a wider jurisdiction than 
the body that started this discussion with the Wash- 
ington merchants. It is called the Women’s Com- 
mittee of the Council of National Defense and it is 
taking up these wartime economy problems in a 
very comprehensive manner. 

Anna Howard Shaw is the chairman of this com- 
mittee and she is now engaged in sending out to the 
chairmen—or perhaps I ought to say chairwomen— 
in charge of the various subsidiary State commit- 
tees a letter on the subject of the reduction of de- 
liveries written by Ida M. Tarbell. 

Miss Tarbell needs no introduction to the readers 
of HARDWARE AGE. She wrote a remarkable life of 
Abraham Lincoln, after which she tore a few shin- 
gles off the roof of the Standard Oil Company. 
Then she jumped on the protective tariff and has 
since done lots of other things. 


Miss Tarbell a Conservative This Time 


Sometimes Miss Tarbell is a radical, but not al- 
ways. When she talks about reductions in deliv- 
eries, she’s a pretty level-headed conservative. 

You’ll get a fair idea of what’s in Miss Tarbell’s 
letter by reading a note of transmittal which Mrs. 
Shaw is sending out to the State chairladies. As 
the woman’s committee of your State will soon be 
stirring things up in your vicinity you should 
peruse the following with unusual care: 

“We are sending you copies of a letter on ‘Re- 
duction of deliveries,’ written by Miss Ida M. Tar- 
bell, of the woman’s committee, and sent out at the 
joint request of our committee and of the commer- 
cial economy board of the Council of National De- 
fense. The matter is urgent and should be taken 
up at once. 

“The appeal ‘to the women to act in this matter is 
made on the basis of patriotic service and not pri- 
marily for the sake of the economy that may be in- 
volved. 

“The draft on Sept. 1 will take men from the de- 
livery service throughout the country. If some pro- 
vision is not immediately made for decrease in the 
number of deliveries the merchants will, of neces- 
sity, take men from other occupations which may be 
vital to the welfare of the nation to fill the places 
left vacant by men called to the Army. No man 
ought to be taken from essential war industries to 
carry parcels which women might carry for them- 
selves, or be required to make repeated and unneces- 
sary trips at the call of improvident housewives. 
This is the time when every act of men and women 
must be made to count definitely in the prosecution 
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of the war and every bit of useless effort must be 
eliminated. 


Co-operation of Purchasers Necessary 


“The commercial economy board has asked the 
State councils of defense and the merchants’ associ- 
ations to make a concerted effort to decrease the 
number of deliveries and to curtail the privilege of 
returning goods, but neither councils nor trade as- 
sociations can effect this much-needed reform with- 
out the co-operation of the purchasers, the great 
majority of whom are women. Will you, therefore, 
after taking up the matter with your State council 
of defense, do everything possible to help in this 
work? Communicate with your local chairmen at 
once, carry the campaign to the ‘movies’ and ask 
all the papers in your State for publicity; popu- 
larize the movement by carrying home your own 
packages and encourage your neighbors to do so. 

“In all the smaller communities it will be feasible 
to discuss this question with your local merchants 
and see if by your loyal support and practical as- 
sistance they can not work out a scheme of central 
or co-operative delivery which will save many use- 
less trips and result in valuable economies. 

“Do not expect, however, that the prices will drop 
at once, or until the merchants have had time to 
rearrange their service and their delivery equip- 
ment (much of which may be utilized for Govern- 
ment service), and until they are convinced that the 
women are sincere in their determination to help 
effect this reform. Satisfactory adjustments can 
undoubtedly be made and prices will certainly tend 
to fall, not rise, under the new arrangement, but 
the matter of prime importance is the speed with 
which the plan can be started and put into opera- 
tion before men are called Sept. 1. 

“May we count on you to help create strong pub- 
lic opinion in favor of this reform, which may 
have very far-reaching effects in national econ- 
omy ?” 


Must Save Money for Discounts 


Note that Mrs. Shaw does not expect that the 
merchants will be able to give discounts for bun- 
dle toting until, as the result of the general adop- 
tion of that practice by their customers, they have 
been able to save some real money. You can get 
nitrogen out of the air but economies capable of 
being turned into dividends or discounts must be the 
real thing. 

Congress is as busy as a big beehive these hot 
days but its time is not so fully accupied that it can- 
not give a little attention to the merchandise deliv- 
ery problem. Senator Hollis of New Hampshire and 
Senator Borah of Idaho, both of whom are keeping 
their presidential lightning rods in an excellent 
state of repair, are out with enthusiastic endorse- 
ments of the discount-for-bundle-toting project and 
are rummaging the Constitution in the hope of 
discovering some basis for Federal legislation to 
help the scheme along. 

Senator King, of Utah, a newcomer in the upper 
house, and Representative Nolan, of California, 
who believes Uncle Sam should give us all his pater- 
nal care from the cradle to the grave, go much 
further than their colleagues and are prepared to 
back a plan under which every city in the United 
States above a certain size would organize a mu- 
nicipal co-operative delivery system. The town 


would run the deliveries, paying all bills, and at 
the end of the month would assess each merchant in 
proportion to the service rendered on his behalf. 
Perhaps I don’t need to tell you that although 
this project might be classed as a “war measure” 
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it’s not likely tobe incorporated in the legislation 
of the present session. 


That Tremendous. War Revenue Bill 

After many weeks of weary waiting the Senate 
Finance Committee has at last got the war rev- 
enue bill out of its system and the measure has 
been made the unfinished business of the Senate. 
It’s a good bet that discussion on the measure will 
occupy at least three weeks and that the Conference 
Committee, which will be appointed to harmonize 
the diverse provisions of the House and Senate 
drafts, will consume ten days or a fortnight in that 


difficult task. The bill, therefore, should become a 
law about Sept. 15. 
All previous revenue measures look like the 


change for a plugged nickel compared with the 
enormous total of this bill, which is intended to 
provide $2,060,970,000. This is $350,000,000 more 
than was originally contemplated by the Senate 
Committee and is about $140,000,000 more than the 
Ways:and Means Committee proposed to raise. The 
increase is due to the fact that the cost of the war 
is growing daily and that the President insists we 
should “pay as we go”—at least 25 per cent of the 
current expenditures. 

The Finance Committ<e, in the final boust given 
to the revenue bill, has made the corporaticns sit 
up and take notice. The present law taxes corpor- 
ate incomes 2 per cent. The House raised this to 
4 per cent and the Senate Committee has pushed 
it up to 6 per cent. 

At one stage in the consideration of the bill the 
Senate Committee raised the so-called normal tax 
on individual incomes to 5 per cent but finally de- 
cided to leave it at the House Committee figure of 
4 per cent. Surtaxes on incomes exceeding $15,000 
were boosted, however, and now range from 1 per 
cent on incomes in excess of $5000 and not of 
$7500 up to 33 per cent on incomes in excess of 
$500,000. 

The individual income tax rates are still mater- 
ially lower than those of the House bill which ran up 
to 58 per cent upon incomes exceeding $2,000,000. 


Kitchin Jumps on the Senate Bill 


The decision of the Finance Committee to adopt 
the English system of assessing excess profits 
taxes has caused a tremendous howl in the Ways 
and Means Committee. Chairman Kitchin de- 
clares it is “absolutely unworkable” and is in the 
interest of the big corporations. Experts assert 
that Mr. Kitchin’s criticism is rubbish, and it’s cer- 
tainly as plain as the nose on your face that the 
big corporations will pay a great deal more under 
the Senate bill than the maximum rate of 16 per 
cent of their profits over and above 8 per cent, as 
stipulated by the House measure. 

The Senate Committee tackled a lot of tough 
problems in trying to make the English system fit 
conditions in this country. This was quite nat- 
ural, for there is a wide difference in the way busi- 
ness is conducted in Great Britain and in the 
United States. Also there has been an important 
difference in the manner in which corporate activ- 
ities have been influenced by the war. 
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The first stumbling block the Senate Committee 
struck was the discovery that a lot of corporations 
now making ‘oodles of money were not in existence 
before the war; hence their current profits could 
not be compared with those of the “pre-war per- 
iod,” that is to say, the calendar “yéars 1911, 1912 
and 1913, which under the English system is 
taken as a basis for determining excess war profits. 
This nut was finally cracked by providing that in 
such cases war profits shall be determined by com- 
paring the income of the taxable year with that 
earned by corporations in similar industries during 
the pre-war period. This will make it necessary 
for the Commissioner of Internal Revenue to do 
some guessing, but it is difficult to see how the situ- 
ation could have been met in any other way. 


Pre-war Period Was Era of Depression 


The next difficulty encountered was due to sev- 
eral barrels of protests received from representa- 
tives of corporations claiming that the pre-war per- 
iod from 1911 to 1913 was one of great depression 
in their particular industries and that Congress 
could not in fairness treat the earnings of those 
years as normal and tax all profits in excess thereof 
as due to the war. The Committee finally admitted 
the justice of these representations and agreed to 
accept as the pre-war basis the percentage of earn- 
ings of other corporations engaged in industries 
which did not suffer marked depressions during 
the three years before the war. 

There was a battle royal in the Senate Committee 
over the proposition to impose a tax of 15 per cent 
on the undistributed surplus of corporations. This 
provision was originally voted into the Senate bill 
because Chairman Simmons and some of his col- 
leagues had been told that many corporations would 
seek to evade taxation by transferring their earn- 
ings .to surplus account instead of distributing 
them as dividends and thereby rendering them sub- 
ject to the surtaxes embodied in the individual 
income tax law. 

It is exceedingly improbable that any consider- 
able number of corporations ever conceived this 
idea. It would be practicable only in the case of 
a corporation owned by a small number of wealthy 
people who could afford to wait two or three years 
for their dividends. 


' Drawing the Teeth of the Surplus Tax 


Several members of the Finance Committee took 
the position that the Chairman and certain of his 
colleagues had put up a straw man for the fun of 
knocking him down, but it was finally voted to cut 
the tax to 10 per cent and to provide a lot of exemp- 
tions under which the impost will not apply to any 
surplus “which is actually invested and employed 
in the business or is retained for employment in 
the reasonable requirements of the business.” 

After that, if you pay any tax on your undistrib- 
uted surplus there must be something wrong with 
your thinking machinery. 

Chairman Kitchin of the House committee de- 
clares that the senatorial dentist was called in to 
assist in framing this provision. 

He drew its teeth! 














August 16, 1917 


North Dakota Association to 
Meet in February 


GRAND ForKsS, N. D. 
To the Editor: 

Our executive board has decided on holding the 
next annual-convention on Feb. 13, 14, 15, 1918. 
No decision has as yet been reached in regard to 
the convention city, but another meeting will be 
held during the next ten days and definite action 
taken. 

If you will kindly make mention in your next 
issue of the dates we have selected it will be greatly 
appreciated. 

Yours truly, 
NORTH DAKOTA RETAIL HARDWARE 
ASSOCIATION, 
C. N. BARNES, Secretary. 


Thinks Germany Is Behind 
the I. W. W. 


OKLAHOMA CITY, OKLA. 
To the Editor: 

I noticed the editorial comment in HARDWARE AGE 
of Aug. 2, and I am very glad to see that you are 
keeping after the question of our enemy citizens, as 
I believe that the American people in general do not 
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realize the seriousness of this question.” This week 
I have been in’ the part of this State where the Tf: 
W. W. and W. C. U: have been active, and IT saw 
something over two hundred of them taken in 
charge by local citizens and sent to the State peni- 
tentiary to be held there for the United States au- 
thorities to dispose of as they may see fit. I per- 
sonally heard the confessions of a few of these poor, 
ignorant people, and had it provéd to me beyond a 
question of a doubt that their actions are directed 
by the German citizens, as their plans are too intri- 
cate and pernicious to have been conceived by people 
who are not otherwise intelligent and dangerous 
enemies of the United States. It is high time that 
our men in authority realize the seriousness of this 
question and see that this class of people is taken 
care of. 
Yours very truly, 
GEO. W. CODETT, 
With Oklahoma City Hardware Company. 


Major Graham 


GEORGE F. GRAHAM who has efficiently man- 

aged the business of the A. M. Holter Hard- 
ware Company, Helena, Mont., for many years has 
been commissioned a major in the quartermaster’s 
department. Major Graham promptly responded 


to the call and is now in Washington doing his bit. 











ELL, these people can go plumb to ! 


WW Of all the nerve I ever saw—that young 
Foster sits all cocked up in a rocking-chair 

there in Chicago and writes letters that are mere 

drivel and then when I go over his head to the 

eastern people they refer my letter to him for fur- 

ther reply: Listen to this: 

“‘Brown Nutting Company, etc.: 

“ ‘Supplementing our factory’s letter of the fourth 
instant, this office begs to advise that our expression 
of the twenty-ninth ultimo regarding prices we are 
willing to accord you is herein reiterated. We are 
not willing to accord you prices which will enable 
you to realize the profit that your competitor (who 
stocks and pushes our line of manufacture) realizes, 
until such time as you indicate a desire to handle 
our tools on a similar basis. 

“*At present you are concerned only in selling 
our goods when your customer indicates his pref- 
erence for same. From the number of requests for 
quotations you send us, we think that you are indeed 
slow in grasping the point. Yours truly.’ 

“Now, Frank, that’s what I call a shabby letter. 
You know as well as I do that we ought to be able 
to realize a profit on that class of stuff, and those 
people think that because they’re big they can run 
it over us. We get lots better prices from the other 
people, but, Gosh, they’re so darn slow! Well, shave 
that Billings inquiry as close as you can and offer 
as a substitute in addition our line; maybe 
they’ll take it instead, the price ought to attract 
them. And when Foster’s man comes in I’ll roll it 
in to him proper, so darn proper that he’ll never 
show up here again. 

“What’s the matter, what are you grinning at?” 

“Nothing much, Ned, only I got a letter, a per- 
sonal one, from Foster this morning and in it he 








Observations of a Salesman 


By JosEPH H. BLAKE 








said, ‘I know Nutting will be red-headed when he 
reads my letter to your firm written under even 
date, but, Mr. Brown, it will do him good; our sales- 
men have tried to wean him away from his price— 
price—price idea for years, but there is nothing do- 
ing. This isn’t a price age, it’s a quality age; 
quality comes first, and so we are going to make 
one last try for you people, and if there is nothing 
doing we’ll forget you—apparently—but in making 
this appeal, I ask you to be open-minded, and as a 
demonstration of your open-mindedness, to go back 
over your files for the period nineteen hundred and 
fourteen and nineteen hundred and fifteen up to the 
present time and compare your sales with your 
inquiries for prices from us. 

“Our files show one hundred and thirty-two in- 
quiries and four sales. What is your percentage of 
sales totaling our products and that of our competi- 
tor’s which you handle and were able to substitute? 
If your percentage is small, that shall be my main 
argument with Nutting; if it is large, it will be a 
pleasure to hear his choice language as he bids me 
be on my way. I shall be in your city Wednesday 
next.’ 

“Now, Ned, to-morrow’s Wednesday, and Foster 
himself evidently is coming. What do you think of 
that?” 

“As I say, I'll roll it in proper, all right, but 
er—what’s the percentage? Did you look it up?” 

“Yes, Ned, I did, and I’m not going to tell you; 
I’m going to hold it until Foster comes. What fun 
there is in purchasing, you alone enjoy; in lieu of 
the cigars which you always get, I’m going to see 
fireworks to-morrow. Maybe it will be a fizzle and 
then maybe again it will not. I’ve only seen Foster 





a couple of times,” with which cryptic remark Nut- 
ting turned back to his work. 
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it was a fizzle, though, for overnight Brown did 

some thinking, and when Foster presented himself 
the next morning he was calmly greeted and asked 
to be seated. 

The talk was commonplace for a while until Foster 
addressed Nutting’s back and asked if his letter had 
been received and acted on. The answer was in the 
affirmative, and Brown, rising, drew up a chair and 
asked Nutting to join them, saying: “Mr. Nutting 
will assist us in getting this matter settled.” 

Foster knew instinctively that Nutting was on 
his side, so made no effort to start the talking. At 
last Nutting could stand it no longer, and, placing 
a piece of paper on the desk, said: 

“To get right down to the nub of the matter, Mr. 
Foster, I find that you were correct in saying that 
our inquiries for prices numbered one hundred and 
thirty-two for a certain period; in four instances 
we sold your product. and in three others we were 
able to substitute your competitor’s goods. The re- 
mainder I am unable to account for except as lost 

sales, and can but assume that our competitor around 
the corner got what business there was in the re- 
mainder. A great many of them, no doubt, were 
unproductive of orders, but I personally fear that 
the majority of orders were filled with your goods 
from some other stock than our own. As you say, 
Mr. Foster, this information will be your main 
argument, and I declare myself now as being in 
favor of handling your line to the exclusion of any 
other. Now I’m going back to my work.” 

Foster, always quick to see what was before him 
sensed the veiled antipathy of the partners, so, 
drawing his hand across his chin, said: “Well, 


gentlemen, maybe I’d better go out in the store while 
you two get together. af 

“No, stay here. I’m sure that I’ve been wrong 
in not being willing to study the situation with you 
people, and I’m sure Frank, here, is right. Go ahead 
and line us up; let’s hear it.” 


In fifteen minutes they had it all, prices, neces- 
sary stock lists, advertising plans, the “upholding- 
the-jobber” policy of Foster’s firm, and Foster him- 
self was saying, “Even Marble, your competitor, 
says that this territory can well hold you both. I 
was sure of it long ago, otherwise I wouldn’t have 
been so keen to have you, for Marble has done 
splendidly for us the last six years. He thinks that 
by your adding some fine standard line the manu- 
facturers here will be more inclined to think of 
home concerns first than of Chicago jobbers. So 
c’mon, you two, let’s go to lunch; I had to eat in 
that station of yours this morning.” 

“I am afraid not,” said Nutting, casting a side 
glance at Brown, but Brown got both their hats 
down, and, putting his jauntily on the side of his 
head, clapped Nutting’s down nearly over the lat- 
ter’s ears. 


“Come on, Frank; Foster’s a good scout, and he 
will not insist on your eating mince pie, will you, 
Foster? Frank once couldn’t eat it. How about it 
now, old boy?” 

“Well, I guess so; and, say, Ned, let’s take Foster 
out to the ball game.” 

And, strolling out, Brown was heard to remark 
how wonderfully their southpaw could roll ’em 
over.” 








For the South’s Gone Dry 


(Author unknown. ) 


J] AY the jest about the julep in the camphor balls 

34 at last, 

For the miracle has happened and the olden days are 
past; 

That which makes Milwaukee famous does not foam in 
Tennessee, 

And the lid on old Missouri is as tight locked as can be; 

For the eggnog and the rye has gone awry, 

And the punch bowls hold carnations, and the South, 

“By Gawd, Sir, ’s dry.” 


BY the still side of the hillside in Kentucky all is still, 
For the damp refreshments must be dipped up 
from the rill; 

N’th C’lina’s stately ruler gives his “Cola” glass a 
shove 

And discusses local option with the South C’lina Gov. 

For the mint bed makes a pasture and the corkscrew 
hangeth high 

And the cocktail glass is dusty and the South, 

“By Gawd, Sir, ’s dry.” 


A LL the nightcaps now have tassels and are worn 

4 upon the head, 

Not the nightcaps that were taken when nobody went 
to bed; 

When the Colonel and the Major, and the Gen’l and 
Jedge 

Met to have a little nip to give their appetites an edge, 

Now each can walk a chalkline when the stars are in 
the sky, 

For the fizz glass now is fizzless and the South, 

“By Gawd, Sir, ’s dry.” 


( HoUGH she still has pretty women and her horses 
still are fast, 

“Old Kentucky’s” crowning glory is a memory of the 
past; 

Now the partisans of “Straight goods” and the “Rec- 
tified” speak well, 





For what’s the use of scrapping when the business’ 
gone to h—; 
In those lovely tasseled cornfields all the crows are 
living high, 
Each distillery’s a graveyard, for the South, 
“By Gawd, Sir, ’s dry.” 


Houston Post. 


The Crux 


HEP never really been keen on soldiering. 
He’d only gone into the Army because he couldn’t 
very well avoid it. 

But hitherto he had gone through with it without 
making a conspicuous ass of himself. 

Now, however, that the moment was at hand, the mo- 
ment that would really test him, he knew himself for 
a coward. 

He felt a worm, a jelly-fish, no man—he felt, in fact, 
a conglomeration of all the emotions that analytical 
novelists, depicting their heroes in blue funk, had de- 
scribed at length in the days before there was a paper 
shortage. 

And the earth refused to open and swallow him. 

And even the opportunity of running away was 
denied him, for the brutal sergeant—he’d always dis- 
liked that particular sergeant—had set him in front of 
the first rank inside the hollow square and was huskily 
whispering in his ear: “Now, me lad, if yer will be a 
blinkin’ hero, go up and take yer medicine.” 

“Corporal Smith,” called an officer, reading from a 
paper. 

And Corporal Smith guiltily crawled forward to re- 
ceive from the hands of the general the decoration he 
had earned in France.—London Opinion. 


Obvious 


LD LADY—“Why can’t the Admiralty tell us how 
many submarines have been sunk?” 
Jack—“Well, y’ see, mum, we can’t spare enough 
divers to walk about the bottom of the sea and count 
’em!”—Passing Show. 





Getting Your Share 


By THe Stove MAN 


An artistic display of the indispensable flashlight 


HE other day while prowling around the Stove 
Man discovered about two hundred little saw 
bucks and buck saws—they were toys for little 

folks. Some way they had either become lost in the 
shuffle or were cast aside as unsalable. Some day 
the Stove Man is going to clean the entire collec- 
tion, a little paint and oil will make them fairly pre- 
sentable as gifts. Just before the holidays the 
Stove Man will make a toy display and he will play 
the saw bucks and buck saws up strong. In the 
center of the display he will feature a large card: 
“LITTLE SAWS AND SAW BUCKS FOR LITTLE 
PEOPLE—IF YOU HAVE A HEALTHY BOY AT 
HOME—COME IN AND GET ONE—THEY ARE 
FREE AS LONG AS THEY LAST.” 

When papa or brother comes in to get one he will 
get it nicely wrapped and ready to delight the kid- 
die—he will also get a little information about real 
kits of little tools that will not only delight the 
hearts of the kiddies, but will give them a chance 
to make their own toys arid become proficient in the 
use of larger tools later on. Any line will develop 
certain “stickers” unless it is pushed. Rusty cut- 
lery is a common case. Knives are always season- 
able. That’s why we show them frequently. 

When old Bill Sykes took a look in the display 
window showing the barrel of cutlery he was on 
the road to become the possessor of a new knife but 
he didn’t know it; if he had known it he wouldn’t 
have stopped to look, for what Bill made he gave to 
the saloons. Bill was a stevedore and when he 
wasn’t working he spent his time unloading schoon- 
ers at the bar. He was looking for a schooner 
when he saw the window. Bill being to an extent 
like other men he had to stop and look. Show me 
the man that hasn’t a soft spot in his heart for 
fine cutlery and good tools and I’ll show you the 
meanest kind of a man. When Bill Sykes looked at 
the barrel from which the cutlery was pouring out 
he became interested. At first he didn’t “sabe” the 
barrel; it wasn’t the kind of a barrel he was used 


too. He kept siding around and first thing he knew 
he was blocking the doorway; then along came a 
fat customer and old Bill stepped inside to keep 
from: being stepped on. Then Mr. Cutlery Man 
stepped up and grabbed Bill—he didn’t grab him ex- 
actly, but he started a conversation that took old 
Bill back to the days when he made whistles out of 
willow sticks with a tin knife. Bill fell for the con- 
versation and he fell hard. The cutlery man 
reached his foot over and pressed a button that 
flooded the cutlery case with light and before Bill’s 
eyes was the finest collection of English cutlery it 
had ever been his good fortune to behold. Old Bill 
found a knife in his hand; it was a Joseph Rodgers’ 
knife. If old Bill had known the price when the 
knife was handed to him to look at he would have 
fainted away, but the salesman didn’t mention price; 
he just told old Bill how the knife was made, how 
it received the personal attention of the world’s best 
cutlery mechanics, how the blades were made of the 
finest steel obtainable, guaranteed to hold an edge 
with all ordinary usage, how it had a genuine stag 
handle, was brass lined, and had a German silver 
cap, bolster and shield. He called attention to the 
work displayed on the handle, the absolute fit of 
the parts, the way the knife fitted the hand; he 
talked the knife up one side and down the other and 
when old Bill began to exhibit signs of being bone 
dry he sprung the price. Bill had held the knife so 
long he felt that he owned it and he didn’t want to 
give it up. The knife was $4 and Bill just had 
that amount. No one knows what Bill did for a 
drink, for he sure didn’t have the price left. 


The Window Displays 


The two cutlery displays submitted are very in- 
expensive yet productive of many cutlery sales. The 
display featuring the barrel of knives attracts 
through its uniqueness. A hole is cut in the bottom 
of the barrel with a compass saw, the purple velvet 
is draped inside the hole and then a sheet of glass 
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calling attention to their good points his nostrils 
occasionally get a whiff of pine or spruce. When a 
man can feel the call of the wild he does not have to 
work hard for steam. An article that appeals to 





























































































Two cutlery displays that have excellent trade-pulling 
power 







is used to cover the jagged hole. The knives are 
placed against this and another piece of glass holds 
them in place, giving the appearance of a quantity 
of knives in the barrel. On the shovels are shown a 
number of knives priced at from $4 to $16. They 
attract more than ordinary attention and comment 
placed as they are on the bright steel of the shovels. 
In the sign on the top attention is called to the bar- 
rel of knives, “Pick out the one you want and then 
come in and show us which one it is—we’ll do 
i the rest.” 

In the other cutlery display—two scale packing 
cases are used for stands, draped with velvet and 
the cards and knives featured thereon. 

The display of flashlights was featured in the 
window of the store that “Carl” runs. It was a 
very attractive display and not only furnished its 
full quota of sales directly attributable to the win- 
dow, but was very successful from the standpoint 
of store publicity. The color combination was pur- 
ple, yellow and black. The setting sun throws its 
fading light on the cloud on which attention is called 
to the fact that, “When the sun goes down and 
darkness covers the land—then it is Eveready time. 
For camp-life, for the home, the motor trip and 
for many other uses, you will find an Eveready the 
everuseful light.” In the center background is 2 
camp scene—Mutt and Jeff have drawn up in their 
car; they have the tent up and are making prepara- 
tions to spend the night. Blankets, guns, fish poles, 
etc., are in evidence—Mutt with a tiny flashlight is 
throwing its beams on little Jeff while he is gather- 
ing wood. Flashlights are like cutlery, they have a 
certain attractiveness about them that makes them 
easy to sell; then besides they are a handy article 
for the fishermafi or hunter and while a man is 









































































him, to the better side of his nature, is easy to sell. 


Hussey-Binns Shovel Com- 
pany Sells Shovel Business 


THE Hussey-Binns Shovel Company, Pittsburgh, 

Pa., has disposed of its shovel-making ma- 
chinery and supplies to Hubbard & Co., Pitts- 
burgh, Pa., thereby discontinuing the shovel-making 
business. The property and machinery other than 
strictly shovel machinery has been taken over by 
the Hussey-Binns Steel Company, manufacturing 
high-grade crucible steel, electric steel and alloy 
steels as required. One electric furnace has been . 
installed, two more are being built, and there are 
available two four-hole, six-pot crucible melting fur- 
naces. The company has the necessary equipment 
for furnishing all classes of high-grade crucible 
and electric steel] in sheets and bars. A hammer 
shop is being built for a large capacity of hammered 
tool steel bars, with the small hammers working and 
large hammers are expected to be in operation be- 
fore very long. 


Coming Conventions 


OKLAHOMA RETAIL HARDWARE 
McAlester, Sept. 5, 6, 1917. 
tary, Oklahoma City. 

AMERICAN WASHING MACHINE MANUFACTURERS’ 
ASSOCIATION, Hotel Sherman, Chicago, Sept. 12, 13. 
Raymond Marsh, secretary, Otis Building, Chicago, 
Ill. 

NEW ENGLAND HARDWARE DEALERS’ ASSOCIATION 
CONVENTION, Boston, Feb. 20, 21, 22, 1918. George 
A. Fiel, secretary, 10 High Street, Boston, Mass. 

NATIONAL ASSOCIATION OF RETAIL HARDWARE 
SECRETARIES’ CONVENTION, Hotel La Salle, Chicago, 
Ill., Oct. 10, 11, 12, 1917. H. O. Roberts, secre- 
tary, 1032 Metropolitan Life Building, Minneapolis, 
Minn. 

KENTUCKY HARDWARE AND IMPLEMENT DEALERS’ 
ASSOCIATION, Louisville, Ky., Nov. 18, 14, 15, 16, 
1917. J. M. Stone, secretary, Sturgis. 

OHIO RETAIL HARDWARE ASSOCIATION CONVEN- 
TION, Columbus, Feb. 19, 20, 21, 22, 1918. James 
B. Carson, secretary, Dayton. 


ASSOCIATION, 
W. B. Porch, secre- 


THE EMERSON-BRANTINGHAM IMPLEMENT COM- 
PANY, Rockford, Ill., has announced the appoint- 
ment of C. E. Leslie as advertising manager, effec- 
tive at once. Mr. Leslie has been associated with 
the company since the first of the year as assistant 
advertising manager and is thoroughly familiar 
with the advertising plans of the company. Pre- 
vious to joining the Emerson-Brantingham Imple- 
ment Company Mr. Leslie was in the advertising 
department of Fairbanks-Morse Company for four 
years and during the past five years has been asso- 
ciated with the International Harvester Company 
in the advertising department. 


THE BARBER ASPHALT PAVING COMPANY, with 
main office in Philadelphia, and branch selling 
offices at New York and Chicago is aided in meet- 
ing the extremely large demand for prepared roof- 
ings and asphalt shingles by the beginning of op- 
erations in the extensive unit, with a capacity of 
7000. squares per day, just added to its roofing 
factory, at Maurer, N. J. 
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One Way Out 


By WALTER 





HOMAS F. MARTIN walked into James Staf- 
ford’s law office dejectedly. 

“T’ve been kicked into bankruptcy, Mr. Staf- 
ford,” he began, “and I want you to act as under- 
taker at my business funeral.” 

Stafford laughed. “I’d rather try being your doc- 
tor first,” he said. “Sit down and tell me the symp- 
toms.” Martin seated himself across the table from 
the lawyer. 

“IT don’t know what difference that makes now,” 
he said, “but the facts are these: 

“T’ve been running a hardware store in this town 
for eighteen years, and for sixteen of those years 
I’ve been a steady customer of Glover-Stevens & 
Co., the jobbers—helped them push their new lines 
—gave them tips on what the trade was calling for, 
and that sort of thing, and in return they used to 
give me time when I needed it. Sort of friendly 
co-operation.” 

The lawyer took a cigar from his pocket and cut 
off the end. 

“Take your discounts with these people?” he 
asked. 

“Why, certainly,” said Martin. “Used to do it 
all the time when I wasn’t pinched; that is,” he 
added, “up to the last few years. Then I built 
my new store and had to stock it, and, of course, 
had to use all the credit I could get.” 

Stafford lit his cigar and said nothing. 

“As long as old J. H. Glover was at the head of 
the firm,” Martin continued, “everything was fine. 
Never had a misunderstanding during our whole 
business connection; but five months ago they in- 
corporated, the old man got out and young Wilson 
came in as general manager. First thing he did 
was to write me suggesting a reduction of my line 
of credit.” 

“What did you do about it?” asked Stafford. 

“Do?” Martin grew in disgust. “I wrote him 
a sharp letter reminding him of the length of time 
I had been dealing with his concern, and said if he 
didn’t care for my business others probably would.” 

“Then what?” 

“He took me up on it,” said Martin, “wrote me 
to kindly not ask for renewals when my notes came 
due. That was four months ago, and you know 
what happened to business that month; bottom 
dropped out, and it’s out yet; caught me right—big 
stock of goods and no way to move them, and 
twelve thousand collars’ worth of Glover notes com- 
ing due.” 
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An attractive.and profitable display of dry cells made by the Felter Hardware Company, St. Louis, Mo. The 
advertising material was furnished by the American Carbon & Battery Company 














“How about your bank?” asked the lawyer. 
“They helped the first time,” Martin said. “The 
notes came due in two lots, but you see I’d had to. 
borrow from them, too, and when I applied for a 
loan to take up the second lot they shut down on, 
me.” 

The lawyer nodded. 

“I tried every way under Heaven to raise that 
miserable six thousand dollars. Got nothing from 
my friends but hard-luck stories and advice, and: 
the notes went to protest. That was three days ago, 
and this morning Glover-Stevens and two little hun- 
dred-dollar creditors filed this petition.” 

Martin got up and walked back and forth across 
the office. 

“Think of it!” he said. “Forty-two years old; 
owner of a going business rated at fifty thousand 
doliars; stock in trade worth conservatively forty- 
two thousand dollars; twelve thousand dollars 
equity in my building and total indebtedness out- 
side my mortgage of less than thirty-six thousand 
dollars—in the face of that I’m thrown into bank- 
ruptcy and ruined.” 

“What would your stock bring at a forced sale?” 
asked Stafford. . 

“Less than half. I’d do well to get twenty thou- 
sand. When times pick up, I can sell every nail, 


but right now there’s no sale at all for a lot of it.”” 


“How about your building?” 

“The mortgagee would pretty near,get it. Lots 
of money went into making it the best-looking hard- 
ware store in town—fancy shelving and fixtures 
that you can’t realize on, and you know what a 
mortgage sale is.” 

Stafford smiled. “I have a pretty good idea of 
what such sales are,” he said. “How many people 
do you employ?” 

“Seven clerks, a cashier, a bookkeeper, an assist- 
ant bookkeeper, a stenographer and a delivery truck 
driver.” 

“How many did you have in your old store?” 

“Three clerks, the bookkeeper and driver for the 
delivery wagon, but of course I had to take on a 
bigger force witn the new establishment.” 

“Any other additional expenses with the new 
store?” 

Martin grew impatient. “I suppose so,” he said; 
“but what difference does that make now? I came 
to you to get an air-tight discharge—so my wages 
won’t be garnisheed when I’m a clerk.” 

“Do you want to be a clerk?” asked Stafford. 





















































thie bs ktdoanauaee 












FRED TIT RT TAT So 





Bree Es 

































68 


“Bankruptcy ends a business, doesn’t it?” 

“Sometimes,” said the lawyer, “sometimes it be- 
gins one. Of course, if you are only interested in 
ending things——” 

Martin turned to Stafford quickly. 

“Show me the beginning,” he said, “I’ll show’you 
how interested I am!” 

Stafford smiled. 

“That’s the way I like to hear you talk,” he said. 
“T’ll try to give you a start by a little work with 
the creditors. Did you ever hear of a composi- 
tion?” 

“I’m afraid I don’t know much about bankruptcy, 
Mr. Stafford,” said Martin. 

“You will,” said Stafford. “A composition is the 
agreement of a majority of the creditors, in number 
and amount, to take so many cents on the dollar 
and turn the bankrupt property back to the owner. 
Sometimes it’s a spot-cash transaction when his 
backers put up the money, other times the creditors 
take his notes and give him time. Can you get 
some one to back you for thirty-six hundred dol- 
lars?” 

“T’ll get it some way.” 

“That’s the stuff!~ And can we reach enough of 
the creditors to have a representative meeting here 
day after to-morrow at two? Local representatives 
of the out-of-town firms will do, and we can wire 
their home offices for power to act.” 

“Nearly all the creditors are here,” said Martin. 

“All right,” said Stafford, jumping up. “Get your 
books over here as quickly as you can and I’ll be 
arranging to have the notice of the meeting mimeo- 
graphed. We have got to get it into to-night’s 
mail.” 

At two o’clock on the second day the creditors 
of T. F. Martin met in Stafford’s office. They 
wrangled, fought, made speeches and urged pref- 
erences until they were tired, and all the time 
Stafford, at the head of the table, watched proceed- 
ings—broke in now and then to turn off a per- 
sonality or inject a little humor, and finally when 
he thought the time was ripe, proposed his plan of 
composition. 

Already agreed to by a select few with whom 
Stafford had labored the day before, the plan loomed 
up above the waste of discarded suggestions as the 
one tangible proposition before the meeting. 

“I move we adopt it,” said one of those Stafford 
had seen. 
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“Second the motion,” said a man he had not 
talked to. And with a few questions answered, the 
vote was put and the plan adopted. An agreement 
signed by all the representatives present assured 
the formal adoption of the composition in regular 
course in the bankruptcy proceedings. 

Seventy per cent was the total amount of the com- 
position—ten per cent cash and the balance in notes 
maturing in from three to ten months. Martin had 
found friends in this crisis and got the last of his 
cash just before noon. 

When the last creditor had gone, Martin turned 
to Stafford. 

“I can’t tell you,” he began, “how much——” 

Stafford shook his head. 

“You'll get a bill in due course,” he said. “Let’s 
get down to what you’ve got to do.” And for the 
next three hours the two men talked hard, straight 
business, trying to shape a policy aggressive in 
spite of the necessary contraction; cautious in spite 
of the emergency. 

Martin supplied the structure and his lawyer 
pointed out the pitfalls. , 

Reorganization was begun at once. The sales and 
accounting forces were cut down. Martin worked 
early and late, and at night pounded out what let- 
ters the bookkeeper couldn’t write during the day; 
new stock was taken on only in small quantities. 

But advertising was increased; new lines were 
played up, and thought and energy were put into the 
business every day. The new store that Martin 
had been so proud of was brighter and cleaner than 
ever, and, best of all, as the weeks went on busier 
than ever, and the notes were met. 

About a year after his first call on Stafford, Mar- 
tin stepped into the latter’s office again—the first 
time in several months. 

“What are you doing here?” said the lawyer in 
mock severity. “Didn’t I tell you to stay away when 
you paid up your final composition notes?” 

Martin laughed. 

“I’ve got the lawyer habit, I’m afraid,” he said, 
“and this time I want to know if there is a law 
against my making a voluntary payment of ten per 
cent. I’ll have the money next week, and if times 
keep on picking up I think it won’t be long before I 
can make it the full hundred per cent.” 

Stafford held out his hand. “There’s no law 
against you, Martin,” he said, “and I know of one 
lawyer that’s for you.” 





Suggestions for Helping the 
Car Shortage 


NEW YORK, N. Y. 
To the Editor: 

This letter is written to our members in re- 
sponse to Uncle Sam’s call for our association to 
“do its bit” in cutting down car shortages. 

The Council of National Defense through the 
public print has told you that full utilization of 
every car is needed to win the war; full loading 
and prompt loading and unloading have been 
advocated. 

It has been found that a proper system is a 
most efficient help in bettering these conditions. 

Possibly you are doing all in your shipping 
department that Uncle Sam may desire, but the 
question is whether by taking a measurement of 
your performances you may not be led to realize 
that some part may be improved. 

The inclosed forms are commended to you for 
the purpose of measuring your performances, and 
we trust as the Council of National Defense looks 





(Model from which shipper can adapt instructions). 


“He who saves a pound of tractive power is fighting for his country and for the freedom of the world.” 


To THE SHippinc DEPARTMENT 
Our company has its “bit” to do in winning the war. We can help break car shortage. 
What we can do 
(a) Get fuller carloading. The limit is 10 percent above stencilled weight capacity 
(b) Increase excess of credits over debits. Don't use all your free time; load or unload 
earhest possible momen: 
How we can do 


1. Install forms similar to the attached and keep for each car loaded or unloaded a 
record of performance. 


2. Talk often with our employees about this patriotic opportunity. 


3. Report to me monthly for conference showing comparison with previous month 
and with corresponding month a year ago where data is available. This comparison should show 
average weight of carload and average pounds short of full carload in-bound and out-bound, toral 
credits, total debits, and total demurrage, names of consignors who have habitually underioaded. names 
of consignees who order short carloads. 


4. Write for cooperation of consignors in fuller carloading and consignees in ordering 
full carloads. 


Yours for victory, 


President 
“Waste by any one of us in anv aphere is aid and comfort to the enemy.” 











to our organization to assist in all matters of na- 
tional defense, that you will as a unit of our asso- 
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(Medel from which shipper can adapt blank) 
QUTBOUND LOADING ano DETENTION recono ror weex END 
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LOADED REASONS WHY CAR REASONS WHY CAR 
MARKED LESS THAN 7 LOAD- 
OATE = com. | CAPACITY] WEIGHT | MARKED WAS NOT LOADED Paco! ‘ing WAS NOT LOADED 
OF CAR | OF LOAD | CAPACITY TO MARKED inc} TIME WITHIN FREE 
SHIPPED | INITIALS DESTINATION | MoDITY] POUNDS | POUNDS | POUNDS* CAPACITY® HOURS | HOURS TIME 
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© WHERE COMMODITY IS OF SUGH CHARACTER THAT CUGICAL CAPACITY IS NOT APPROXIMATELY THE SAME AS WEIGHT CAPACITY, THE SHIPPING DEPARTMENT WILL FIND IT ADVANTAGEOUS TO DESIGNATE FoR sucH 
COMMODITY WHAT IS A FAIR FULL LOAD IN THIS CAR AND MODIFY THE HEADING OF COLUMN 7 SOAS TO READ “SHORT OF FULL LOAD. POUND: 

© © WHERE COLUMN 7 IS MODIFIED AS SUGGESTED AGOVE COLUMN 8 SHOULD BE MODIFIED TO READ “REASON WHY CAR WAS NOT LOADED FULL.” THE REASON FOR UNDERLOADING OUTBOUND IS EITHER NEGLECT 
BY THE CONSIGNOR OR INSTRUCTIONS BY THE CONSIGNEE TO UNDERLOAD. THE CONSIGNOR CAN INITIATE THE REMEDY BY LOADING FULLER IN THE ABSENCE OF CONSIGNEE'S INSTRUCTIONS, OR BY REQUESTING THE 
“ONSIGREE TO ORDER IN SUCH QUANTITIES AS WILL FACILITATE FULLER LOADING. 











ciation adapt these forms to the shipping condi- 


tions in your particular business. perience will be gladly welcomed. 
As a first aid to your association, start things Yours very truly, 
by signing the model blank as it stands and hand- F. D. MITCHELL, Secretary-Treasurer, 
ing it to your shipping department. American Hardware Manufacturers’ 
Suggestions as to improving the present ship- Association. 


ping situation resulting from your personal ex- 
























(Model from which shipper can adapt blank) 


INBOUND LOADING ano DETENTION recorp For WEEK ENDING 








For 





| LOADED |"tkoe *) FREE | REASONS WHY CAR 
MARKED LESS THAN! TIME LOAD. | open 
DATE CAR cow. | CAPACITY | WEIGHT | MARKEO | P¥oR °| ING | WAS NOT U NLOADED 
cn | _ OF CAR | OF LOAD | CAPACITY lyntoaog| TIME WITHIN FREE 
RECEIVED} INITIALS | NUMBER | SHIPPED FROM SHIPPER mopITy | POUNDS | POUNDS | POUNDS* | HUF #S"| HOURS | TIME 
| 
| 






































* WHERE COMMODITY 1S OF SUCH CHARACTER THAT CUBICAL CAPACITY IS NOT APPROXIMATELY THE SAME AS WEIGHT CAPACITY, THE = OLPARTMENT WILL FIND IT ADVANTAGEOUS TO DESIGNATE FoR SUCH 
COMMODITY WHAT IS A FAIR FULL LOAD IN THIS CAR AND MODIFY THE HEADING OF COLUMN 8 SOAS TO READ “SHORT OF FULL LOAD. FOUN 

T JASON FOR UNDERLOADING IN-GOUND IS EITHER NEGLECT BY THE CONSIGNOR OR INSTRUCTIONS BY THE CONSIGNEE TO UNDERLOAD. 
SIGNOR TO LOAD FULLER OR BY ORDERING IN SUCH QUANTITIES THAT FULLER LOADING IS FACILITATED. 


THE CONSIGNEE CAN INITIATE THE REMEDY BY REQUESTING CoN 
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Overtime a War Measure 


ESS help, more money, harder and more 

intelligent work is the order of the day 

in the stores of England and France right 
now. 

It is the merchant’s response to the de- 
mands of the times. The great war has 
pulled at the man supply of our Allies until 
the seriousness of the task of exhausting the 
enemy has thoroughly impressed itself upon 
the merchant. “Doing their bit” has come to 
mean a bigger and a better day’s work. In 
this land where laboring people have been 
rushing down the narrow gage of life, chop- 
ping off hours and increasing the daily 
waste, we are due to a reversal of form. 

The boys in khaki are not the only people 
in this scrap. We have heard from a hun- 
dred sources of the number of men necessary 
behind the lines to properly maintain a fight- 
ing man in the trenches, and it is now time 
to begin to wear the shoes we have been 
fashioning. 

The draft is going to take a lot of men out 
of the hardware business. The difficulty of 
securing good help in the hardware trade has 
been an obstacle to business for the past two 
years, but it will be greater now. There 
must be a lot of work done behind closed 
doors from now on. The men who are the 
salesforce during the hours when the store 
is open must roll up their sleeves and unpack 
goods, care for warehouse stocks, assemble 
machinery, shine stoves and do a lot of other 
necessary things before and after regular 
business hours. We must all do a bigger day’s 
work. We must buckle in a little harder 
that more men may be spared to Uncle 
Sam. The factories, the farmers and the 
shippers have all taken on a heavier load and 
those who keep the wheels of merchandising 
on the turn must tighten their belts and 
their traces and truly enter the greatest en- 
durance contest in all history. 

A good proportion of all the stores of 
France and England are actually doing a 
bigger business than before the war and they 
are doing it with sales forces reduced in 
numbers from 25 to 40 per cent. 

The Allies have set the pace. The most 
efficient men have been retained and they are 
not the type of fellows who are merely doing 
what they are asked to do. They have gone 
beyond that and are doing what a nation ex- 
pects them to do. They are being taught 
intensified merchandising just as the boys at 
the front are being taught short cuts with 
the bayonet. 
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The merchandising people in those coun- 
tries are overlooking no bets. They are not 
confusing speed with direction, their ener- 
gies are being wisely guided. 

Distribution efficiency in the United States 
has been on the toboggan for a long time. 
Forty years ago the per capita distribution 
of merchants was about $4,700. To-day it 
is about $3,800. In other words, forty years 
ago a distributor did from 25 to 35 per cent 
more work than is being accomplished by a 
distributor to-day. We have sung and whis- 
tled and preached efficiency to ourselves until 
we have come to believe in our music. 
Analyzed, it is ragtime with a new meaning. 

An American localism is “What are you 
going to do about it?” The answer is that 
we have waked up to the fact that we have 
a real job on our hands. Every man must 
straighten his shoulders under a _ heavier 
load. That expression means a whole lot 
more than bend your shoulders under a load. 
Don’t forget the difference. The time 
waster, the clock watcher and the burden 
shifter is a slacker, and in the whirlwind of 
business there are no exemption boards. 


Honesty in Filling Contracts 


NCLE SAM is showing a healthy desire 

to put his hands on the levers that con- 

trol prices. The Government has been sus- 

pected of wanting a finger in this pie for a 

long time and the new cook now has in the 

war a most reasonable excuse for getting on 
the’job. 

There has never been a period in the life 
of business America when more sharp prac- 
tice has been indulged in than during the 
past two years. Prices have skyrocketed to 
such startling heights and with alarming 
abruptness so many, many times that the 
temptation to deal unfairly has overcome the 
scruples of many manufacturers. 

Imagine filling a contract for an article at 
ten dollars a hundredweight when the price 
has jumped to a hundred dollars. Imagine 
further, only a limited amount of a product 
available for prompt shipment and a dozen 
buyers eagerly bidding for it. Strict business 
honesty would apply that spot material on 
the contracts already made with customers 
of the factory, but the goods are frequently 
given to the premium bidder and the man 
with the contract is written that shortage of 
raw material, labor trouble or car shortage 
have made it impossible te comply with its 
terms. The temptation to continue to hood- 
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wink the purchaser who bought at old prices 
increases as time goes by and the new goods 
are being manufactured from raw products 
purchased in another competitive market. 

We need laws, good drastic laws, which 
will throw fear in good-sized chunks into the 
manufacturers who dodge their responsibil- 
ities and sidestep their promises in rising 
markets. The man who definitely contracted 
to deliver at a certain price, who buys his 
materials and manufactures at a cost which 
will permit him to make good and then de- 
liberately sells to another purchaser at pre- 
mium prices in a short market is crooked, 
and extraordinary laws should be enacted to 
bring him to justice. 

There are scores of examples of this sort 
of shyster practice in American business cir- 
cles to-day and the bidding for spot delivery 
has been responsible for a lot of price infla- 
tion. There are many manufacturers of 
hardware who are coming through cleanly, 
but others have linen that is already past 
due at the laundry. 


The Crops and Conservation 


HE seasons have advanced far enough 

so that unless unusual weather disasters 
occur, some idea of the trend of yield in 
crops, as a whole, is obtainable. The yield 
in winter wheat has been above the expecta- 
tions of earlier months, when a rather 
gloomy outlook prevailed. The weather has 
been about perfect for final maturing and 
threshing, and the threshing returns show 
an increase of around 15,000,000 bu. over 
estimates a month ago, and 50,000,000 bu. 
above the outlook on May 1. The quality is 
excellent and final figures may be in excess of 
those now looked for—namely 417,000,000 
bu. on 27,653,000 acres. Last year the yield 
was 481,744,000 bu. on 34,829,000 acres. 

On the other hand, spring wheat, which 
promised a big crop a month ago, has been 
met by dry, hot weather, which has produced 
a decline in conditions and a reduction of 
acreage. The condition has been reduced to 
68.7 from the July Government report of 
82.6. The indicated crop is 236,000,000 bu. 

The total wheat indication is 653,000,000 
bu. This is 13,000,000 bu. more than last 
year’s actual yield. 

Oats crop conditions are for 1,456,000,000 
bu.—the second largest crop ever reported, 
that of the 1915 actual crop being 1,550,000,- 
000. There is a chance, with a continuance 
of favorable conditions now existing, that 
this year’s final may closely push the 1915 
figures. 

Corn, if nothing adverse happens, is to be 
the largest crop in the grain ever recorded, 
and now indicates a yield of around 3,200,- 
000,000. 

Hay, the smaller grains, potatoes, fruits 
and produce promise bumper supplies. 
The indicated potato crop is 467,000,000 





bu., against indications a year ago 364,000,- 
000, and a ten-year average of 285,000,000 
bu. 

The conclusion is that wheat must be con- 
served to feed the Allies. The high prices 
that have prevailed, combined with attention 
to earlier appeals to conserve wheat, which 
have been responded to with decided care in 
use, eliminating waste—all this has reduced 
per capita consumption of wheat to the small- 
est totals in the country’s history. Europe, 
too, has conserved wheat through war-bread 
mixtures, and has imported 100,000,000 bu. 


less this year than last. Her requirements- 


can now be satisfied if tonnage can be se- 
cured. 

Meantime, the education of the people for 
the elimination of waste is organized and go- 
ing on systematically in the homes. Amer- 
ica’s first great lesson in thrift is being eag- 
erly learned, and the benefit of war in this 
regard will be incalculable for future genera- 
tions—another reason why future genera- 
tions should bear full proportion of the 
money burden through long-time bond issues, 
rather than overwhelm the existing genera- 
tion by drastic taxation. 


Drive Collections 


ARVEST has begun to put more money 

into circulation in the rural districts. 
From spring until late fall the farmers are 
putting money into the ground and the 
merchants who extend them credit are put- 
ting money into the ground, and the whole- 
saler who supplies the merchants and the 
manufacturers who supply the wholesalers 
are all putting money into the ground. Be- 
ginning with the farmers’ local accounts, the 
ball rolls and gathers size and headway until 
it becomes the nation’s big-investment. The 
coming of harvest starts pulling this money 
out of the ground and much more rapidly 
than it has been “put in” again places it with 
the increase into circulation. 

Good merchants everywhere will throw 
into their business all the force, all the 
initiative, all the power at their command 
this year. Outstanding accounts are larger, 
much larger than in normal times. A farmer 
who has purchased on credit the same amount 
of supplies to make his crop this year as in 
normal times owes an enormously greater 
sum to those who have advanced him the 
things he needs. Of course, the farmer is 
receiving a much greater price for the prod- 
ucts he brings to market; he will have the 
cash with which to pay his creditors, but in 
times of such inflation good merchants will 
get on the job quickly and persistently fol- 
low up their collections. Those who are 
slow to take this advice and slow to act upon 
it are themselves poor credit risks. With 
the harvest of every new crop it is a duty 
to drive the collection department a little 
harder. 
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EASY MONEY | 


for House Furnishing Goods Men 
Chance to Make $25.00 in an Hour 


HARDWARE AGE Wants the Selling 
Experiences of Retail Hardware Men 


E want photographs of your window displays 

of house furnishing goods, pictures of your 

house furnishing display tables, of your house 

furnishing show cards, and samples of your 
house furnishing newspaper advertisements. 

This line embraces enameled and aluminum wares, 
wire goods, vacuum cleaners, baskets, nickel-plated 
ware, all sorts of kitchen supplies, brushes, linoleum, 
polishing mops, refrigerators, and an almost endless 
number of other items. 

We want pictures of your home-made fixtures for 
storing or displaying these goods. 

For a good photograph of the best home-made 
fixture we will pay $15. 


For the best sales plan in detail on any line 
or item of house furnishings, $15. 

For the story of the most interesting sale of 
any item, $15. 

All material submitted to become the property of 
HARDWARE AGE. Every photograph or story used 
will receive some cash prize, the value to be judged by 
the editor of HARDWARE AGE. 

Summer is the big season for house furnishing goods. 

Your selling idea may become of great business build- 
ing value all over the country. 

Mark each photograph plainly with your name and 
address on the back. 

This contest closes with mail received in New York 
City, September 1. Submit your material early. 
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Address all communications to HARDWARE AGE, Prize Contest 
=> Department, 239 West 39th Street, New York City 











Oo 


CCMA eT 


aa 








Trade Conditions and Iron, Steel and Hardware Prices 





Office of HARDWARE AGE, 
New York, Aug. 13, 1917. 

MANUFACTURERS and jobbers note that for 

awhile recently there has been a siackening in 
buying, although there is nothing unusual in this dur- 
ing a vacation period. There are signs of a tendency 
to watch developments and observe the result of efforts 
of the national and State Governments to regulate 
prices. So far, however, whenever there have been 
changes in prices they have been invariably upward, 
and with the huge orders about to be placed for quick 
delivery it will be interesting to watch the effect of 
attempts to hold costs within sensible limits. The 
effort probably will be largely in relation to staple, 
raw and semi-finished materials, but with the prevail- 
ing high labor costs and scarcity of basic material it 
will be a problem well worthy of the best talent. 

The trade in belting and all kinds of hose for air and 
water has been good. In these and kindred lines plenty 
of orders have been booked to keep factories busy for, 
in some cases, three months, which is doubtless a gen- 
eral condition. 

Export trade with a house doing business all over the 
world and representing many leading manufacturers 
keeps up well and is considerable in volume, coming 
from various directions whenever the way is fairly 
clear to ship. Exporters look for more complications 
in deep sea transportation, however, attributable to 
the new regulations under the system of export licenses, 
improvised to better determine the ultimate destination 
and real consignees. Business from abroad is coming 
from customers who never before were interested in 
products of the U. S. A. Difficulties are common in 
attempting to duplicate goods of foreign origin, both in 
styles, sizes and quality, many of which are very in- 
ferior. It is noticeable, however, that when foreigners 
are compelled to accept better grade goods than they 
have long been accustomed to they frequently prefer the 
better qualities and reorder them. This line of trade 
is good from South America, the West Indies, Cuba and 
Porto Rico, Scandinavia, Greece and the Far East, for 
instance China, the Straits Settlements and Dutch East 
Indies. Moreover there seems to be an abundance of 
funds available in New Yorl: to liquidiete purchases 
for foreign account on presentation of shipping docu- 
ments. One experienced foreign trade manager says 
there is no end to the present and prospective business. 


WirRE Naits.—The market for wire nails is dull, 
with little or no demand at present. This, however, 
is the customary midsummer condition during vaca- 
tion period. Stocks are in bad shape and much broken 
with the shortages naturally in the standard sizes. 

Wire nails, in store, are $4 and carted by the jobber 
$4.05 base per keg. 

Cut NaiLts.—The demand for cut nails is sluggish, 
while stocks are poorly assorted and likely to become 
more so. In the way of export business there are a 
few inquiries but comparatively little actual trade. 

Cut nails, in store, are $4.85 and delivered in carting limits 
by the jobber $4.90 base per 

NavaL Stores.—There are no features in this line 
worthy of note, although there is a firm tone to the 
market despite lack of noticeable improvement in the 
demand. The reason for this is that quite generally 
the available supplies are moderate in quantity, which 
helps to stiffen the price. 

Turpentine, in yard, is 42% to 43c. per gal. 

Rosins are inactive, common to good strained, on the basis 
of 280 Ib. per bbl, being $5.85 and D grade $5.90 per bbl. 

Winpow Gtass.—This market is quiet but prices 
are firm and well maintained. Representative dis- 
tributors are not complaining, however, and believe 
that later there will be a strong demand for all the 
glass they are likely to have for distribution. Even 
now there are jobbers who are revising prices upward 
in window glass of the better grades. Little has prob- 
ably been accomplished yet through the deliberations 
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of the wage committee. One of the chief difficulties 
in window glass production is likely to be the getting 
of needed raw material, while the labor question is 
always a problem. One house recently secured five 
empty cars for an eastbound shipment of glass from 
its factory, but in line with the change in the limit 
of minimum carload shipments the five cars contained 
as much glass approximately as twelve minimum cars 
heretofore. 

Window glass prices are 85 per cent discount on A and B 
grades, single and double thick, all brackets, and picture 
glass AA quality is 80 and 10 per cent discount from the job- 
bers’ list. 

Ropre.—Rope mills are crowded with orders for some 
classes of cordage, with less doing on other types. 
There is an exceptionally large demand for Manila 
rope within a range of 6 to 21 threads inclusive, or 
¥%, in. to % in. diameters, so largely used in connec- 
tion with tents. Rope in these sizes is difficult and 
often impossible to catch up on in production and large 
orders are constantly being turned down because of 
inability to fill. In the regular trade there is at pres- 
ent a falling off, yet on some of the larger sizes of 
rope there is considerable difficulty in executing orders. 
One steamer landed a consignment of Manila hemp 
in New York this month, direct from the Philippines 
via the Panama Canal, but practically all of the raw 
material still comes via United States Pacific Coast 
ports. There has been no recent change in sisal prices 
in New York. A warehouse containing 25,000 bales 
of sisal hemp was reported burnt recently in Merida, 
the capital of Yucatan, Mexico. 

Rope prices are unchanged as follows: 


Manila rope, first grade, 31c.; second grade, 30c., and third 
grade, 26c. base per Ib. 

First grade sisal rope is 22c., and second grade, 20c. base 
per Ib. 


LINSEED O1L.—The movement of linseed oil is light 
but prices are higher. Much of this business is of 
routine character and occasionally is spoken of as even 
less than small. Because of the costly figures for build- 
ing materials coupled with the scarcity of even high- 
priced labor, there is greatly decreased construction 
work of this character under way and consequently a 
diminished demand for paints, varnishes, etc., of which 
linseed oil is so important a part. 


Linseed oil, raw. city brands, is $1.25 in 5 or more bbl. 
and less than 5 bbl. $1.26 per gal. 


CHARLES MorRILL, INc.—*Charles Morrill, Inc., 100 
Lafayette Street, New York City, has recently revised 
prices as follows: Morrill’s Soapurn or liquid soap dis- 
penser, Nos. 1 to 5, are 33 1/3 per cent; No. 1, box 
openers, 33 1/3 and 16 2/ per cent; No. 1 Japanned 
and pocket nickeled seal presses, 33 1/3,and 16 2/3 per 
cent; No. 1 nail pullers, 25 per cent; No. 1 and Hercules 
punches, 33 1/3 and 16 2/3 per cent; saw sets, Nos. 1 
to 95 and Special, 33 1/3 and 16 2/3 per cent, and 
bench stops, Nos. 1 and 2, 33 1/3 and 16 2/3 per cent 
discount. 

NATIONAL Mrc. CoMPANY.—The National Mfg. Com- 
pany, Sterling, Ill., announces the following revisions: 
No. 16 barn door bumpers, per.doz., 1.80; screen and 
storm sash hangers, Big 4, per doz., $10.20; No. 66 
storm-proof, $14; No. 77 storm-proof, $15, and No. 88, 
$17 each per doz. Door latches, Washburn No. 28, per 
doz. are $2.25, and all steel, No. 29, $2.50 per doz. Barn 
door stays, No. 18, are $1.25 per doz. Foot scrapers 
are, No. 61 self cleaner, $1, and upright No. 62, $1 
each per doz. No. 70 galvanized cellar window sets are 
$1.80 per doz. Braced rail barn door track is $7.30 
and storm-proof rail $22 each per 100 ft. Screen door 
turnbuckles, No. 195, Japanned, are $1.20 per doz. 

WHITMAN & BARNES Mrc. CoMPANY.—The Whitman 
& Barnes Mfg. Company, Akron, Ohio, has revised 
wrench prices as follows: Agricultural, 50 and 10 per 
cent; alligator pattern, bull dog, 60 per cent; machin- 
ists’, case lots, 30 per cent; less than case lots, 25 per 
cent; railroad special, case lots, 30 per cent, and less 
than case lots, 25 per cent discount from list. 
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Horse CLIPPERS -aND: HeaTeRS.—The Chicago. Flexible 
Shaft Company, Chicago, IIl., announces the following 
revision of prices: No. 2 Chicago horse clippers, $12.75; 
Stewart’s enclosed gear ball-bearing horse clipper, 
$8.75; Stewart’s enclosed gear shearing machine No. 8, 
$11, and Stewart’s ball-bearing enclosed gear sheep- 
shearing machine No. 9, $12.75 each, subject to 25 per 
cent discount; automobile and carriage heaters, A B C 
for coal, and Clark, carbon, are 30 per cent discount. 

WirE STRETCHERS.—F. J. Townsend, Painted Post, 
N. Y., quotes Townsend’s wire fence stretcners at $9 
per doz. net. 

FAULTLESS CASTER COMPANY.—The Faultless Caster 
Company, Evansville, Ind., quotes Faultless pivot-bear- 
ing and plate casters at 40 to 45 per cent discount. 
Fiber, glass (insulator), leather wheel and felt wheel 
casters are 35 to 40 per cent, and hospital casters, 35 
per cent discount. 


Sinks.—The Barnes Mfg. Company, Mansfield, Ohio, 
is quoting on kitchen sinks as follows: Cast iron, 
painted, 20 x 36 in. and smaller, 15 per cent, and cast 
iron, painted, 20 x 40 in. and larger, 10 per cent dis- 
count. 

WASHING MACHINES.—The One Minute Mfg. Com- 
pany, Newton, Iowa, has advanced prices as follows: 
No. 5% One Minute hand washer, $8.50; No. 11% bench 
power washer, 30; No. 15% electric bench washer, $50; 
No. 27 twin tub bench washer, 1 peg dolly, 1 vacuum 
dasher, $35; No. 37 twin tub electric bench washer, 
1 peg dolly, 1 vacuum dasher, $60; No. 40 One Minute 
single tub power washer, wood dolly, with swinging 
wringer, $22.50, and No. 41 One Minute single tub 
electric washer, wood dolly, with swinging wringer, 
$42.50 each. , 

DEXTER COMPANY.—The Dexter Company, Fairfield, 
Iowa, quotes its Dexter washing machines as follows: 
Double tub, power, Model 2P, $35; Double tub electric, 
Model 2E, $59; Hand, Model DH, $9; Electric, stave 
leg, Model DE, $42 each. The Geyser vacuum is $9.25; 
Duchess power, Model 3P, $26, and Duchess electric, 
Model 3E, $46.50 each. 


ANTI-RATTLERS.—The. Fernald Mfg. Company, Inc., 
Northeast, Pa., quotes anti-rattlers as follows: Burton 
No. 1, $1.25; No. 2, $1.10; No. 3, $1; No. 4, $1.75, and 
No. 5, 90c. per doz. pairs. The Safety Quick-Shifter 
brand ranges from $2 to $2.25 per doz. poirs. 

StTorE LApDERS.—-The Milbradt Mfg. Company, St. 
Louis, Mo., quotes its rolling step store ladders each at 
$8 to $14, according to type. 

GRovER FILE CoMPANY.—The Grover File Company, 
Nashua, N. H., has advanced its line of files to 60 per 
cent discount. 

CYPRESS TUBS AND Mop WRINGERS.—The Eagle Wood- 
enware Company, Hamilton, Ohio, quotes its Nos. 1, 2 
and 3 Cypress tubs at 15 per cent discount. New 
prices on Eagle mop wringer and bucket combined are 
as follows: Domestic, 10-qt. size, $11.75; Standard, 
14-qt., $13.25, and Janitor, 22-qt., $16 per doz. each. 
Folding wash benches are $17 per doz., and Hydra water 
power washing machines, $11 each. 

Cast IRON AND ENAMELED WARE.—The Vollrath 
Company, Sheboygan, Wis., quotes cast iron ware as 
follows: New Idea kettles, cast iron, 40 per cent; 
Imperial hollow ware, cast iron, 15 and 10 per cent 
and enameled ware, steel, white and white and special 
blue, 30 per cent discount. 

WirE Goops CoMPANY.—The Wire Goods Company, 
Worcester, Mass., quotes wire hooks as follows: Crown, 
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60 per cent; Chief and Chieftain, each, 50 and.10 per 
cent discount. Common broilers are 50 and 10 per 
cent and Sherwoods broilers, 30 per cent discount. 
Common garment hangers, 17 in. No. 0410 are, per 
gross, $3.25. “ff 

Mowuse AND Rat TraPs.—The Lovell Mfg. Company, 
Erie, Pa., quotes mouse and rat traps as follows: Erie 
rat, per doz., $2; Star rat, $1.75; Dead Easy rat, 85c., 
and Sure Catch rat, 75c. per doz. Mouse traps are as 
follows: Dead Easy, 25c.; Sure Catch, 20c.; Delusion, 
$1.75; Tin Choker, 75c., and Wood Choker, 4 hole, 
75¢c. per doz. 

SPRING HinGes.—The Allith-Prouty Company, Dan- 
ville, Ill., has advanced its screen and floor hinges to a 
range of 30 to 40 per cent discount from list. 


GRINDER AND WRENCHES.—The Frank Mossberg 
Company, Attleboro, Mass., quotes valve grinders as 
follows: No. 605 for Fords, 32c.; No. 606, 25c., and 
No. 607 Improved, 32c. each. Wrenches now take the 
following prices: Sterling, No. 1, nickel-plated, each 
34c.; No. 7 socket, per set, $3; No. 10 socket, per set, 
$8; No. 14 socket, per set, $12, and No. 20 socket, per 
set, $18. The No. 1 general service wrenches in sets 

each are $2.36; No. 4 garage set, full finish, $5.14 per 
set; No. 30 socket wrench, per set, $4, and No. 17 
socket wrench, per set, $2 each. 


SLAW CuTTEeRS.—The Bluffton Slaw Cutter Company, 
Bluffton, Ohio, quotes No. O Rapid kraut cutters at 
$15 per doz.; slaw cutters, each per doz., No. 1, $4.35; 
No. 2, $2.50, and No. 3, $1 per doz. 


WASHING MACHINES.—The Voss Bros. Mfg. Company, 
Davenport, Iowa, quotes the following prices each on 
washing machines: Sunshine, hand power, $8.50 
Vacuum, hand power, $9; Sunshine, power and hand, 
$10. All of the following with platforms are each 
G-1, $28; E-1, $51; G-2, $30.50; E-2, $53.50; G-12, com- 
plete with tubs and drains connecting all the tubs, $37 
and E-12, also complete with tubs and drains, $60. 
With swinging wringer, G-41 is $24, and swinging 
wringer E-41, $46. All of these washing machines may 
be had with a vacuum dasher at an additional charge 
of 50c. each. 


Hooks AND HincEs.—The Parker Wire Goods Com- 
pany, Worcester, Mass., issues the following revised 
prices: Hat and coat hooks, King No. 10 steel, 60 and 
10 per cent; No. 10 brass, 60 per cent; No. 11 steel, 60 
and 10 and 10 per cent, and No. 11 brass hat and coat 
hooks, 60 and 10 per cent discount. Hale & Benjamin 
automatic blind hinges are now list plus 33 1/3 per cent. 


Spark PiLuGs.—The Silvex Company, 171 Madison 
Avenue. New York City, quotes its spark plugs as fol- 
‘ows: Bethlehem, 1 point, 60c.; Regular, %-in., Stand- 
ard, Regular %-in. S. A. E. and %-in. Ford type, each, 
30c. 

JOSEPH D1IxoN CRUCIBLE COMPANY—The Joseph 
Dixon Crucible Company, Jersey City, N. J., quotes 
paint as follows, per gal.: Silica-graphite in %-gal. 
cans, $2.65; 1-gal. cans, $2.55; 5-gal. kegs, $2.45; 10-gal. 
kegs, $2.05; 25-gal. bbl., $2, and 50-gal. bbl., $1.95 
per gal. In stove polish advance prices are as follows, 
per gross, Joseph Dixon brand and Jet Black, each, 
$6.66 per gross. Carpenters’ pencils are as follows: 
7-in. red, with black bevel, $5.40, and 9-in., red with 
black bevel, $6.88 per gross. The 7-in. tortoise bevel 
are $5.40, and 9-in, tortoise bevel, $6.38 per gross; 
7-in. cedar are $4.88 and 9-in. cedar, $6 per gross. Red 
lumber crayons, No. 520, when in stock, are $10.80 per 
gross. 


CHICAGO 


Office of HARDWARE AGB, 
Chicago, Aug. 11, 1917. 
i1E slowness of the Government in defining its future 
policies is having the effect of holding certain classes 
of business in check, at the present time, yet the Gov- 
ernment seems to be going forward as rapidly as could 
reasonably be expected. Business men are still in doubt 


as to prices of steel, since the arrangements made by 
the Government to dat: are said to be temporary. 
However, prices in many lines of merchandise continue 
to move upward, although there seems to be a halt in 
iron and steel. The Government is reported to have 
recently made one purchase of pig iron at $27.50, whick 
is about half the recent price on the open market. Mar. 
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ket sales of slabs and:steel bars are also reported to 
have been made at $90 per ton, and of billets at $85 per 
ton, 

‘The retail business is still reflecting the quiet season, 

although there is marked improvement in some of the 
agricultural .and manufacturing sections. Crop reports 
indicate record crops of oats and corn, potatees and 
garden vegetables, and while wheat shows some loss, it 
is more than made up in the other farm produce. Prices 
are also exceptionally good, and farmers in general 
are feeling prosperous. It is noticeable that farm 
buildings are being erected in this district with ap- 
parently little regard for high prices of labor and ma- 
terial, while building operations in the cities are greatly 
restricted. This accounts in a measure for reports from 
jobbers to the effect that their sales in the larger cities 
are not as high in proportion as in the smaller places. 
However, the volume of business is above normal for 
this season, and there is every indication that this basis 
will be maintained. 

The approach of the harvest season has speeded up 
sales of binder twine and machine extras, and the cam- 
paign for conservation of fruits and vegetables has 
greatly increased sales of fruit jars, preserving kettles, 
fruit funnels, and similar articles. There is also a rap- 
idly mounting demand for fruit picking ladders and 
baskets, apple parers and cider presses, and jobbers re- 
port a shortage of corn husking appliances. Apparently 
the only heavy losses to the hardware trade are in the 
lines affected by speculative building operations, and 
sales in other lines are easily overcoming this handicap. 
Dealers in this territory are optimistic, and while not 
overbuying, are taking care of all wants so far as mer- 
chandise shortages will allow. 


‘SHELBY MANUFACTURING COMPANY—The Shelby 
Manufacturing Company, Shelby, Ohio, now quotes as 
follows: 

Wire coat and hat hooks, 85c. per gross; steel cupboard 
turns, standard finishes, $12 per gross; steel sash locks, 

ndard finishes, $6.25 per gross; bar lifts, 4-in., cast iron, 
standard finishes, $5 per gross; Shelby Chief floor hinges, 
90c. per set; qenbas cdtine jam hinges, 50 per cent discount 
ftom list; japanned barrel bolts, 40 per cent discount, and 
a +g barrel bolts, 50 per cent discount from list. Steel base 
nobs, standard finishes, $7.20 per gross; 3%-in. cup drawer 
pulls, standard finishes, $3 per gross; T handle casement 
os $1.20 per doz.; glass push plates, 3 x 12 , $3 per 

Oz 

,The company also announces prices on screen door hinges 
for next season, as follows: Common screen door hinges, $12 
per gross; covered, $14 per gross; Massive, $3 per doz. 

Horse Naits—The Union Horse Nail Company, 1506 

West Twenty-second Street, Chicago, is now quoting 
the following prices: Star horse nails, No. 5 and up, 
15c. per Ib. Northwestern horse nails, 15 per cent dis- 


count from printed list. 


.Foop- CHoprers—The Enterprise Manufacturing 
Company of Pennsylvania, Philadelphia, Pa., announces 
new list prices on food choppers, subject to Gincounts 
as given below: . 

Enterprise No. 5, $2.50; No. 10, $4.25; No. 12, $3.75; No. 
22, $6.50; No. 32. Se 50; No. 50i, $2; No. 602, $2.25: No. 
703, $2.75 each. A discount of 30 per cent applies to all. 

Box STRAPS AND FASTENERS—The Acme Steel Goods 
Company, 2834 Archer Avenue, Chicago, Ill., is now 
quoting on box straps and fasteners as follows: 

Acme embossed box straps, in cases, 5 per cent discount 
from list; saw edge fasteners. 45-10-5 per cent discount; 
plain edge fasteners, 60-10 per cent discount from list. 

GRINDERS—The Luther Grinder Mfg. Company, Mil- 
waukee, Wis., has issued notice of advanced prices on 
several patterns of grinders, as follows: 

51 (Best Maide), $4.85; No. 63 (Farm Special No. 3), 
$9. rity No. 104 Multigear, $5.05; No. 309 (power bench 
grinder), $7.60. 

Saws—E. C. Atkins & Co., Indianapolis, Ind., an- 
nounces new prices on various lines of saws, as follows: 


Hand, rip and panel saws, 10 per cent discount; circular 
saws, 10 per cent discount; butcher saws, 50 per cent dis- 


ount; band saws, 35 per cent discount; cross-cut saws, 5 
per cent discount; mulay, mill and drag saws, 10 per cent 
discount; narrow cross-cut and one-man cross-cut saws, 
list net. 

Stove Pipz, ELBows AND DAMPERS—The demand for 
stove pipe, elbows and dampers is naturally not as 
heavy now as in the spring or fall, but jobbers report 
fairly active sales. 


We quote as follows, from jobbers’ stocks, f.o.b. Chicago: 
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Peerless X, blued stove pipe, nested, 6-in., $15.50 per hun- 
dred; 6-in. blued corrugated elbows, $1.50 per doz.; ad- 
justable, $1.50 per doz.; 6-in. dampers, regular, 90c. per doz. 

WRAPPING TWINE—Sales of wrapping twine are re- 
ported to be about normal for this time of year. Job- 
bing stocks are in fair condition. 

We quote from jobbers’ stocks, f.o.b. Chicago, wrapping 
twine, as follows: 2%-lb. cones, 4-ply, medium grade, $1.05 
each; balls, 4-ply, in 5-lb. sacks, $2.30 each; heavy jute 
twine, %-Ib. balls, $1.45 per doz. 

BrRicK AND MortaR Hops—Sales of brick hods are 
somewhat lighter this season than last, but there seems 
to be a good demand for mortar hods. We quote as 
follows: 

From jobbers’ stocks, f.o.b. Chicago, No. 1 mortar hods, $9 
per doz.; No. 2 brick hods, $6.50 per doz. 

PITCHER Spout PumMps—Pitcher pumps continue to 
sell freely, the demand being slightly above normal. 
Jobbers report very fair stocks, although the usual de- 
lays are encountered on shipments. 

We quote from jobbers’ stocks, f.o.b. Chicago, as follows: 
ap 1 pitcher spout pumps, $1.65; No. 2 pitcher spout pumps, 

1.65. 

PuTTY AND GLAZIERS’ PoInts—Sales of putty and 
glaziers’ points are comparatively light, due in a meas- 
ure to the decline in building operations, The demand 
from country sources is good. 

We quote, from jobbers’ stocks, f.o.b. Chicago, as follows: 
Putty, + - 100-lb. kits, $3.25; Glaziers’ points, No. 1 (large), 
No. 2 (medium), and No. 3 (small), 1 doz. in a package, 60c. 
per doz. packages. 

APPLE PARERS—The demand for apple parers is be- 
ginning to make itself felt, and jobbers report difficulty 
in keeping up stocks. We quote from jobbers’ stocks, 
f.o.b. Chicago, apple parers, as follows: 

Reading, No. 78, $9.60 per doz.; Goodell’s White Mountain, 
$6 per doz.; Goodell’s Turntable, $8 per doz. 

Tacks—There is no change in the market conditions 
for tacks. Sales are reported to be lighter than those 
of last year, but are well around normal. We quote 
from jobbers’ stocks, f.o.b. Chicago, as follows: 

Upholsterers’ tacks, 6 0z., 25-Ib. boxes, 13%c. per lb; bill 
posters’ tacks, 6 oz., 25-lb. boxes, 12%c. per 

SasH Corp—The Samson Cordage Works, 88 Broad 
Street, Boston, Mass., have given notice of an ddvance 
in sash cord, as follows: 

Nos. 8 to 12, drab cotton, 75c. per Ib.; white cotton and 
spot cord, 60c. per lb.; Massachusetts, white, 55c., and drab, 
70c. per Ib. The local demand is below that of last season. 
Jobbing prices are as follows: To retailers, f.o.b. Chicago, 
common sash cord, No, 8, $10.25 per doz. 

So_pER—There is no change in the solder situation, 
and jobbers are quoting same as at last report. The 
demand is said to be comparatively light. We quote 
from jobbers’ stocks, f. o. b. Chicago, as follows: 

Warranted half and half sofder, 40c. per Ib.; No. 1 plumb- 
ers’ solder, 3844c. per 

SAND PapeR—Sand paper sales are holding up very 
well, although the biggest demand is from factory 
sources. City dealers report light sales, due to lack of 
building. Prices are unchanged. We.quote from job- 
bers’ stocks, f. o. b. Chicago, as follows: 

No. 1 sand paper, best grade, $6 per ream; cheaper grade, 
$5.40 per ream. 

WHEELBARROWS—Jobbers report a continued demand 
for wheelbarrows, due to the large amount of railroad 
and road construction work. Jobbing stocks are com- 
paratively light, and considerable difficulty is experi- 
enced in maintaining stocks. Prices are unchanged, 
but an advance is expected. We quote as follows: 

To retailers, f.o.b. Chicago: No. 2 common bolted wood 
barrows, $24 per doz.; No. 4 tubular barrows, $63 per doz. ; 
angle steel leg garden barrows, $48 per doz. 

BUILDING PAPER—While sales of building paper are 
keeping up remarkably well, they are considerably be- 
low those for a similar period of last year. Job- 
bers have fair stocks, and are quoting same as at last 
report. 

We quote from jobbers’ stocks, f.o.b. Chicago, red rosin 
sheathing paper, in ton lots, $63 per ton; in half ton lots, 50c. 
per ton higher. 

WALL PAPER CLEANER—Sales of wall paper cleaner, 
from a jobbing standpoint, are beginning to pick up. 
Retail sales are light, but will increase during Septem- 
ber and October. Prices are unchanged. 
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We quote from local jobbers’ stocks, f.o.b. Chicago, Climax 
wall paper cleaner, $11.25 per gross. 

WirE CoAT AND Hat Hooks—It is reported that 
several manufacturers of wire coat and hat hooks have 
advanced their prices to the jobbing trade. Jobbers, 
however, are still selling at the quotations of last week. 
In spite of the small amount of building going on, sales 
of coat and hat hooks are fairly heavy, and jobbing 
stocks are comparatively light. 

We quote from local jobbers’ stocks, f.0.b. Chicago, common 
wire coat and hat hooks, 80c. per gross. 

TIN PLATE—The condition with regard to tin plate 
shows no signs of a change. Jobbers have light stocks 
and report great difficulty in getting adequate ship- 
ments. The demand in this territory, from a consumer 
standpoint, is about normal, but the manufacturing de- 
mand is very heavy. 

We quote from jobbers’ stocks, f.o.b. Chicago, as follows: 
20 x 28 IC tin plate, cheaper grade, 180-lb. boxes, $23.90; 
better grade, 214-lb. boxes, e39 ; 20 x 28 IX tin plate, cheaper 
towed 270-lb. boxes, $25.80; better grade, 270-lb. boxes, 

GARDEN TooLs—Jobbers’ salesmen, who are now tak- 
ing orders for garden tools for the coming season, are 
unanimous in the statement that dealers are buying 
freely. The demand for this line was extremely heavy 
during the spring and early summer, and retail stocks 
everywhere are low. The demand for the 1918 season 
is expected to equal that of this season in this territory. 

Manure forks, best grade long handled, four tines, with 
plain ferule, $9 per doz.; with strap ferule, $10 per doz. ; five- 
tine forks, plain ferule, $11.60 per doz.; —- ferule, $12.50 
per doz.; long handled, six-tine forks, with plain ferule, 
$13.40 per doz.; strap ferule, $14.35 per doz.; No. 2 Green- 
leaf spading shovels, $9.75 per doz.; Midlothian seconds, $9 
per doz.; best grade, four-tine spading forks, $9.90 per doz. ; 
cheaper grade, $7.25 per doz.; malleable rakes, 14-in., $3.40 
per doz.; steel bow rakes, 14-in., $6.05 per doz.: wire lawn 
rakes, 24 teeth, $5.50 per doz.: wood lawn rakes, 20 teeth, 
$3.75 per doz.; standard garden hoes. best grade, $8.25 
per doz.; cheap hoes and riveted handles, $3.10 per doz.; 
ladies’ hoes, $4.80 per doz. 

STEEL SHEETS—Some of the larger makers of steel 
sheets are reported to have withdrawn all quotations, 
and notified their representatives to refer all inquiries 
direct to the mill. Mill prices have stiffened up to 
some extent, but jobbers are still quoting as per last 
report. 

We quote from jobbers’ stocks, f.0.b. Chicago, 28-gage 
galvanized sheets, $11 to $11.50 per 100 Ib.: 28-gage black 
sheets, $9 to $10 per 100 Ib.; No. 10 blue annealed, $9.50 to 
$10 per 100 Ib. 

PLaTes—Jobbers have advanced their quotations on 
plates during the past week, and prices are well main- 
tained. There is more or less confusion at the mills, due 
to the fact that some exporters that have placed orders 
have not yet obtained licenses, and may not be able to 
do so, their orders not belonging strictly to war needs. 
Where licenses have not been obtained, railroads are un- 
willing to carry the material to the seaboard. 

bog quote to retailers, f.o.b. Chicago, plates at $10 per 
100 ’. 

Fites—Sales of files to mechanics and to factories 
continue heavy, although the smaller carpenters and 
contractors are not using their regular amounts. This 
is due to the fact that there is much less building going 
on, because of the high prices of material and labor. 
Jobbers’ prices to retailers, f. o. b. Chicago, are as fol- 
lows: 

Nicholson files. 50-10-2144 ; New American, 60-74% ; Disston, 
50-10-5; Black Diamond, 50-10. 

NuTs AND Bo.tts—Makers of bolts and nuts report 
very little in the way of new business, but claim to have 
more than enough orders on their books to keep them 
busy. The principal buyers are said to be the makers 
of automobiles and agricultural implements. Retail 
sales are about normal in this district. Both jobbing 
and retail stocks are in good condition. 

We quote to retailers, f.o.b. Chicago, from jobbers’ stocks, 
as follows: Machine bolts, up to % x 4 in., 40-10 per cent dis- 
count ; larger sizes, 30 per cent discount; carriage bolts, up to 
%x 6 in., 40 per cent discount ; larger sizes, 25 per cent dis- 
count ; hot pressed nuts, square, $2.60, and hexagon, $2.60 off 
per 160 Ib. Lag screws, 45 per cent discount. 

Bars—It is reported that considerable uncertainty 
prevails among the larger buyers of bars. If the 
makers of agricultural implements were convinced that 
the market would be reasonably stable, they would be 
willing to place more and larger orders. Most manu- 





facturers are inclined to go slow, so far as buying into 
next year is concerned. Jobbing prices are unchanged. 

We quote from jobbers’ stocks, f.o.b. Chicago, as follows: 
Soft steel bars, $4.50 per 100 lb.; bar iron, from $4.50 to 
$5 per 100 Ib. 

WirE—There is no change in the wire situation so 
far as this territory is concerned. The majority of 
jobbers are basing their quotations on those of the prin- 
cipal interest, but there are still some who quote accord- 
ing to prices issued by the independent companies. Job- 
bing and retail stocks are light. 

We quote from local jobbers’ stocks, f.0.b. Chicago: Smooth 
annealed wire, 6 to 9 gage, $3.90 to $4.45 per 100 Ib.; gal- 
vanized, $4.60 to $5.15 per 100 Ib. 

Rorpe—tThe rope situation is unchanged. Fiber of the 
quality required for a good grade of Manila rope is very 
difficult to obtain, and shipments from the islands are 
slow. Ocean freights are also high, adding to the cost 
of the fiber. The demand for rope is heavy, many or- 
ders for %-in. and 5/16-in. Manila, coming from Gov- 
ernment sources. These sizes are used in tent making, 
principally. Prices are same as at last report. 

We quote to retailers, f.o.b. Chicago, as follows: No. 1 
Manila rope, 31\4c. per lb. base; No. 2 Manila rope, 3044c. 
per lb. base; No. 3 Manila rope, 26%4c. per lb. base. Sisal 
rope, subject to stock on hand, No. 1, 224c. per Ib.; No. 2, 
20%c. per Ib. 

ScrEws.—Screw prices are same as at last report, 
and there is little if any change in the situation sur- 
rounding the market. The demand is said to be very 
nearly normal, from a retail standpoint, while the 
manufacturing plants are using immense quantities. 
Jobbing and retail stocks are in fair condition. 

We quote from jobbers’ stocks, f.o.b. Chicago, as follows: 
Flat head, bright screws, 70-10-10; round head blued, 65-10- 
10; flat head prass, 421%4-10-5; round head brass, 40-10-5. 

BINDER TWINE.—Retail sales of binder twine are 
very heavy in this locality, due to the fact that oat, 
rye and wheat crops are all heavy. Jobbers report 
many second orders coming in, and already jobbing 
stocks are very low. Much more twine will be sold in 
this territory than was disposed of last year. 

To dealers, f.o.b. C hicago, A ow twine, 19\%c. per lb.; stand- 
ard sisal, 19'Ke. per Ib.; 550 ft. Manila twine, 19%c. per Ib. ; 
600 ft. Manila ‘twine, 20%c. per Ib.; 650 ft. special Manila 
twine, 21c. per Ib.; 650 ft. pure Manila twine, 21%c. per. lb. 
These prices are ‘subject to a discount of ce. per Ib. in 
10,000-lb. lots, and 4c. per lb. on carload lots. 

WRAPPING Paper.—There is little or no change in the 
wrapping paper situation. Sales are reasonably heavy, 
with deliveries from the mills somewhat slow. Just 
at present jobbers report the heaviest demands to be 
coming from the smaller towns. Prices are same as at 
last report. 

We quote krafts, wrapping paper, 12c. per Ib.; 
wrapping paper, 9%4c. per Ib. 

Bars WIRE.—The consumer demand for barb wire 
hag been exceptionally heavy, when price is taken into 
consideration, throughout the espring and summer. 
However, the demand” is expected to be greatly in- 
creased this fall, after the harvest is out of the way 
and the farmer has time to do his fall fence work. 
The mills are reported to be loaded with orders coming 
from Government sources and the shortage is almost 
sure to be acute. There is still a variance in the job- 
bing prices in this territory, due to the varying quota- 
tions of the leading maker and the independent com- 
panies. 


express 


uote from jobbers’ stocks, f.o.b. Chicago, as follows: 
Painced barb wire, in less than carload lots, $4.10 to $4.65 
per 100 lb.; galvanized, $4.80 to $5.35 per 100 Ib 

Wuite LeAp.—There is no change in the white lead 
market, although retail sales are reported to have im- 
proved. Jobbers have fair stocks and are quoting 
at the prices of last week. 

We quote from jobbers’ stocks, f.o.b. Galenge, Carter’s 
white lead, in 100Q-lb. lots, $13.25 per 100 1 

Eaves TROUGH AND GUTTER egy Pett trough and 
gutter pipe are not selling as heavily as at this time 
last year, but the sales are well around normal. Job- 
bers have comparatively light stocks, and shipments 
from the mills are slow. Prices are unchanged. 

We quote from jobbers’ stocks, f.o.b. Chicago, as follows: 
26-gage eaves trough, 5-in., $9. 50 per 100 ft.; 29-gage, ie 


per 100 ft.; 3-in. conductor pipe, 26-gage, $11 per 100 
29-gage, $8.25 per 100 ft 


SasH WEIGHTS.—Sash weight sales are much lighter 
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than those of last year, but are still heavy enough 
to cause jobbers difficulty in keeping up stocks. Orders 
for large quantities are only accepted on specifications. 
Prices are unchanged, but are very firm. 

We quote from jobbers’ stocks, f.o.b. Chicago, in ton lots, 
sash weights, $40 per ton; in smaller lots, $41 per ton. 

GARDEN HoseE.—Sales of garden hose were very light 
in the spring and early summer, owing to the back- 
wardness of the season. The last few weeks of warmer 
weather has speeded up sales, but it is expected that the 
total will fall below that of last season in this terri- 
tory. Prices are unchanged. 

We quote from jobbers’ stocks, f.o.b. Chicago, %-in., 3-ply 
hose, not guaranteed, at 6%c. per ft.; 5-ply %-in., guaranteed 
hose at c. per ft.; 7-ply %-in. guaranteed hose, 11\c. 
per ft.; %-in. cotton covered hose at 7\c. per ft. 

WirE NAILs.—In the wire nail market no change from 
a week ago can be reported. The leading interest 
continues to fill specifications at its price of $3.20 f.o.b. 
Pittsburgh, while the independents ask $4 and over. 
Jobbing stocks are very low, as are also those of the 
retail dealers, and the decline in building operations is 
the only reason for the stocks being in as good a con- 
dition as they are. 

We quote from jobbers’ stocks, f.o.b. Chicago, as follows: 
Common wire nails, $3.95 to $4.50 per keg base; cement 
coated nails, $4.25 to $4.50 per keg base; steel cut nails, 
$4.75 per keg base; iron cut nails, $5 per keg base. 

Pouttry NETTING.—Sales of poultry netting are com- 
paratively light, and are not expected to be overly 
heavy this fall. High prices of feed are said to be 
causing farmers to reduce the size of flocks, which will 
tend to make sales light. Prices are unchanged. 


We quote to retailers f.o.b. Chicago, poultry netting gal- 
vanized before weaving, 70-20-10 per cent discount; gal- 
vanized after weaving, 70-10-21, per cent discount. 


Wire CLroTH—Retailers report fairly heavy sales of 





Office of HARDWARE AGE, 
Pittsburgh, Aug. 14, 1917. 


THE uncertainty as to the attitude that Government 
officials at Washington are going to take in the 
matter of prices on steel products is still holding up 
the steel business, which has been in a state of dead- 
lock for about a month past. From Washington in 
the last few days has come repeated statements that 
the President still insists there must be “one price for 
all,” and if this policy is carried out, it means a com- 
plete readjustment of steel prices all along the line, 
and which has already started to some extent. In 
the past week, prices on semi-finished steel, in the 
forms of billets, sheet bars and slabs, have gone off 
$10 to $15 per ton, and the market on semi-finished 
steel is extremely dull, with every probability that 
prices are going lower. Whether this decline in billets, 
sheet bars and slabs is the opening wedge for much 
lower prices on finished steel products is a question 
that only time can answer, but just now it looks as 
though it is, as there have been no advances in fin- 
ished steel products for several weeks, and in fact on 
some lines slightly lower prices seem to be ruling. 
The opinion is getting stronger every day that the crest 
in prices on all kinds of semi-finished and finished 
steel has been reached, and that the next changes in 
prices will be decidedly in the direction of lower value. 
Conditions in the hardware trade show no material 
change over those noted in this report for some weeks 
past. Jobbers regard the outlook for fall business as 
fairly good, but there is so much uncertainty existing 
as to prices that are going to rule, it may have the 
effect of curtailing the volume of business very ma- 
terially. All kinds of labor and materials used in 
building are so high that very much work has either 


been put off temporarily or given up entirely. This. 


has affected the new demand for paint, and also for 
all kinds of materials used in new building. Capital- 
ists cannot see a fair rate of interest on investments 
in putting up buildings for rent while the present 
high prices of labor and materials last, and the result 
is building operations all over the country are ex- 
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wire cloth, although the curtailment of building opera- 
tions has naturally cut down the amount used. Sales 
in the early season were comparatively light. Both 
retailers and jobbers have low stocks, and the more 
common widths are hard to obtain. We quote from 
jobbers’ stocks, f.o.b. Chicago, as follows: 


Black Galvanized 
BE Sica bees ov hce Cemes wa $1.90 $2.45 per 100 sq. ft. 
Be MES Wik 6 wa we wena RES Le ae 2.80 per 100 sq. ft. 
EY fan Sd a «a Koes oa ES 2.95 3.35 per 100 sq. ft. 
eS re er eae 4.25 per 100 sq. ft. 


GuLass.—Glass prices remain the same as at last re- 
port and will probably stay at that level until the fur- 
naces start up this fall. There is no surplus of glass, 
and as stocks are generally light, the higher cost of 
production will probably make prices higher at that 
time. 


We quote from jobbers’ stocks as follows: Single strength 
A, first 3 brackets to 40-in., 86 per cent off.; all sizes over 
40 in., 85 per cent off.; all sizes of double strength AA, 86 per 


cent off. 

PaInt.—Sales of paint are said to be somewhat 
heavier than at last report, although still lighter than 
for a similar period of last year. With the advent 
of fall sales of interior paints and finishes are expected 
to be heavy. Lack of new buildings will in all proba- 
bility keep sales of exterior paint below the mark of 
1916. We quote from jobbers’ stocks, f.o.b. Chicago, as 
follows: 

No. 1 house paint, $2.80 per gal.; second grade, $2.25 per 
gal.; third grade, $1.50 per gal. 

O1.—Wholesale prices for single barrel lots of oil, 
f.o.b. Chicago, are as follows: 


Perfection kerosene, in iron barrels, 8%4c. per gal.; head- 
light, 175 test, llc. per gal.; gasoline, 20c. per gal.; naphtha, 
19%c. per gal.; turpentine, 46c. per gal.; denatured alcohol, 
$1 per gal.; wood alcohol, $1.25 per gal. 


PITTSBURGH 


tremely dull. The present volume of hardware busi- 
ness is heavy, but it is doubtful whether it can be 
maintained unless conditions materially change, and 
prices on some goods become much lower. In the 
Pittsburgh district there has been a very large amount 
of new work postponed on account of high prices in 
materials and labor, but had it gone through, would 
have meant a very heavy demand for labor and build- 
ing materials. Similar conditions no doubt prevail in 
other large cities all over the country. 

WirE NAILs.—The Government has placed a dupli- 
cate order for about 42,000 kegs of wire nails, one-half 
of which was taken by “the American Steel & Wire 
Company and the other half divided pro-rata among 
the independent mills. The price paid by the Govern- 
ment so far on all its purchases of wire nails, and 
they have been very close to 150,000 kegs, has been 
$3.20 base, per keg, which is the price in effect by 
the American Steel & Wire Company, while the price 
of the independent mills for several months has been 
$4 base, per keg. As yet none of the independent 
mills has shown any intention of reducing prices on 
wire nails and wire to the basis of those in effect by 
the American Steel & Wire Company, which are $16 
per ton less than the independent mills. The new 
demand for wire nails is dull, and it is said that a 
larger percentage than usual is going to the American 
Steel & Wire Company on account of the lower prices 
it is quoting. The American Steel & Wire Company 
has not made any change in its prices on wire nails 
and wire, still taking ‘care of its trade on the basis of 
$3.20 for wire nails and $3.25 for bright basic wire. 
Independent mills quote: 

Wire nails, $4 base per keg; galvanized, 1 in. and longer, 
including large-head barb roofing nails, taking an advance 
over this price of $2, and shorter than 1 in., $2.50. Bright 
basic wire is $4.05 per 100 Ib.; annealed fence wire, Nos. 6 
to 9, $3.95; galvanized wire, $4.65; galvanized barb wire 
and fence staples, $4.85; painted barb wire. $4.15: polished 
fence staples, $4.15; cement-coated nails, .$3.90 base. these 
prices being subject to the usual advances for the smaller 
trade, all f.o.b. Pittsburgh, freight added to point of delivery, 
terms 60 days net, less 2 per cent off for cash in 10 days. 
Discounts on woven-wire fencing are 43 per cent off list for 


earload lots, 42 per cent off for 1000-rod lots, and 41 per 
cent off for small lots, f.o.b. Pittsburgh. 
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CuT NatLts.—The makers of cut nails are still quot- 
ing $4.65 base for cut nails, f,o.b. Pittsburgh, and say 
they are able to sell all they can make and more at 
that figure. On the other hand, wire nails can be had 
from jobbers and retailers at lower prices than are 
being charged for cut nails, with the result that some 
former users of cut nails are now using wire nails 
instead. Retail hardware dealers are charging $4.75 
to $5 for cut nails in smal] lots from store. 

WINDOW GLass.—Local reports are that the demand 
for window glass is only fair, having fallen off very 
much on account of the high prices ruling for labor 
and building materials all over the country, and which 
have very greatly disturbed building operations. The 
export demand for window glass from the Allies and 
other countries has also fallen off, but this is expected 
to be more than made up in the near future by heavy 
purchases from our own Government, the window glass 
to be used in Government building now under way, 
and projected. Prices are fairly firm as follows: 

Single thick, first three brackets, A quality, 84 and 3 per 
cent; single thick, first three brackets, H quality, 86 and 5 
per cent; single thick, larger than the first three brackets, 
A and B quality, 83 and 3 per cent, double thick, all sizes, 
A quality, 84 and 3 per cent, and double thick, all sizes, B 
quality, 86 and 3 per cent discount. 

NUTS AND BoLts.—The new demand is not so active 
as it was some time ago, the belief being that prices 
have about reached their crest, and that lower figures 
may prevail in the near future, especially if the Gov- 
ernment should decide to adopt its policy of “one 
price for all’ on other finished steel products. Stocks 
held by jobbers are fairly heavy, but makers say they 
have enough orders on their books to take all the 
nuts they can make over the remainder of this year. 

Discounts in effect for large buyers are as follows, de- 
livered in lots of 300 Ib. or more, when the actual freight rate 


does not exceed 20c. per 100 lb., terms 30 days net, or 1 per 
cent for cash in 10 days. 

Carriage bolts, small, rolled thread, 40 per cent, small cut 
thread, 35 and 2% per cent; large, 25 per cent. 

Machine bolts, h. p. nuts, small, rolled thread, 40 and 10 
per cent; small, cut thread, 40 per cent; large, 30 per cent. 

Machine bolts, c. p. c. and t. nuts, small, 30 per cent; 
large, 20 per cent. Bolt ends, h. p. nuts, 30 per cent; with 
¢c. p. nuts, 20 per cent. Lag screws (cone or gimlet point), 
45 per cent. 


Nuts, h. p. °4. blank, $2.10 off list, and tapped, $1.90 off; 
hex. blank, $1.90 off, and tapped, $1.70 off; nuts, c. p. c. 
and t. sq. blank. $1.70 off, and tapped, $1.50 off: hex. blank, 
$1.60 off, and tapped, $1.40 off. Semi-finished hex. nuts, 50 
and 10 per cent. Finished and case-hardened nuts, 50 and 
10 per cent. 

Rivets, 7/16 in. diameter and smaller, 40 per cent. 

HINGES.—Two leading makers of all grades of hinges 
have recently announced new prices on hinges and 
brackets, which show an average advance of about 10 
per cent. Prices now charged by the McKinney Mfg. 
Company on its goods are as follows: 

King charm hinged hangers, 40 per cent and Pittsburgh 
trolley hangers, 30 per cent discount. Wrought steel brack- 
ets are 37% and 10 per cent discount. Hinged hanger track 
is 40 per cent. 1 x 3/16 in. track, 35 per cent and trolley 
track, 20 per cent discount. Small surface embossed hinges 
range from $1.50 to $2 per doz. pairs. Japanned screen door 
sets are $25 to $32 per gross sets, and the plated finish $29 


St. Paul and Minneapolis, 
Aug. 11, 1917. 
CONTINUED cool weather, with the thermometer 
at one time this week down as low as 51 deg., 
seems to have revived and stimulated trade to some 
appreciable extent. Retail sales are beginning to im- 
prove along almost all lines and the jobbing trade 
has felt the influence of better trade conditions. This 
refers to city trade in general for the country trade 
has continued fair to good throughout the season. 
Jobbers’ representatives calling on the retail trade 
have found things pretty quiet, but those calling on 
the larger machine shops, factories, railroad purchas- 
ing departments, and trade of this general classifica- 
tion, report all the orders that can be cared for, with 
an uncomfortable average that it is hard to procure 
the goods to fill. 
The draft, uncompleted, acts as a deterring influ- 
ence on business in general. So many are claiming 
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to $36 per gross sets. Japanned cellar window sets are $18 
and the ga vanized finish $22 per gross set. 

IRON AND STEEL Bars.—The new demand for both 
iron and steel bars is fairly heavy, but is not as active 
as it was a month or two ago. Large quantities of 
both iron and steel bars will be needed by the Govern- 
ment for its war buildings, and it is probable the 
prices it will pay for iron and steel bars will be $30. 
or more per ton lower than the mills are charging to 
domestic consumers. Large users of iron and steel 
bars are pretty well covered over remainder of this 
year. , 

We quote steel bars, 4.75c. to 5c., and iron bars, 5c., 
f.o.b. at mill, these prices being for carload lots to large 
buyers only. Small lots of iron and steel bars from ware- 
ag bring 5 to 5.50c., and in some cases up to 6c. for small 

Tin Piate.—Recently an order for about 30,000 
boxes of bright tin plate for export to Japan was 
offered to three or four mills in the Pittsburgh district 
at prices as high as $18.40 per base box. So far as 
known the order ha’s not yet been placed, in spite of: 
the very attractive prices offered for the material, 
the mills simply stating that they cannot possibly 
spare the plate, needing their entire output for do- 
mestic customers. The export demand for tin plate 
is heavy, coming from the Orient, South America,’ 
India and other countries. The new prices adopted 
recently on terne plate are holding firm. On current 
orders to be shipped from stock, tin plate mills are 
charging $12 to $14 per base box for bright plate, 
f.o.b. mill. 

The new prices on terne plate, in effect by nearly all the 
mills, are as follows: 8-lb. coating, 200 lb., $16 per package ; 
&-lb. coating, I. C.. $16.30; 12-lb. coating, L. C., $17.50; 15-Ib. 
coating, I. C., $18.25; 20-lb. coating, I. C., $19; 25-lb. coating, 
I. C., $20; $0-Ib. coating, I. C., $21; 35-Ib.’ coating, I. C., 
$22; 40-lb. coating, I. C., $23 per package, all f.o.b. Pitts- 
burgh, freight added to point of delivery. 

SHEETS.—The new demand for sheets from the do- 
mestic trade has quieted down to some extent, but the 
Government is placing orders actively for early ship- 
ment, and this Government business is more than 
making up the falling off in demand from regular 
users. The output of sheets of all grades for this 
year is pretty well sold up, several of the larger mills 
having been practically out of the market as active 
sellers for some time. It is believed prices on sheets 
have reached the top, and jobbers are not disposed to 
carry any heavier stocks than are necessary to meet the 
demand from their customers. 

Nos. 9 and 10 blue annealed sheets are ruling at 8.25c. to 
8.50c., No. 28 Bessemer black 8.50c. to 9c. and No. 28 gal- 
vanized 10c. to 10.50c. in carloads and larger lot sto the large 
buyers. For small lots from store the usual advances over 
these prices are charged. 

WirE CLoTH.—The new demand at present is very 
quiet, and it is evident that the season’s business in 
this material is about over. Jobbers report they have 
pretty well worked off their stocks, and will carry very 
little wire cloth over into next year. 





exemption that it has greatly added to the confusion, 
and many are not even trying to go ahead with their 
business plans, where the work is in the building 
trades. At present few know if their claims for ex- 
emption are approved or.disallowed. The situation 
of course, was relieved to some extent when the names 
were announced of those called, thus releasing others 
from further consideration. A further feeling of re- 
lief as of a task completed will result when the entire 
business is well finished. 

Crop reports continue good, and even the districts 
from which total failures were announced are now 
finding they will have a fair crop, and at present 
prices that means better returns than in years past 
at prices then prevailing. Some parts of Montana and 
the Dakotas are badly burned by continued drought 
and heat so that it will not pay to harvest, but the 
territory in general is good. This all has a bearing 
on the amount of trade, even in the larger cities, as 








nearly everyone has a certain amount of trade com- 
ing all the time from the smaller towns and even 
from the farm itself. 

Everyone knows only too well the coal situation, for 
both adequate stocks and reasonable prices, and this 
district will be especially hard hit, if the present mis- 
sion to Washington is not completely successful. No 
commercial contracts were made this year between 
coal dealers and large users, so that many business 
concerns will depend entirely on what is to be obtained 
from time to time as their supply needs replenishing. 
This naturally is not acting as a business stimulator 
among those depending on coal as the motive power 
for their operations. Many large shops and factories 
would be badly crippled by a shortage of fuel. 

One of the first large contracts for war supplies 
came to the Cities this week. It is for munitions and 
will take a matter of some six months to complete. 
Smaller contracts have been placed for other ma- 
terials or finished articles and the goods are already 
under process of manufacture. The next few months 
should find many orders placed here and a correspond- 
ing acceleration of business that will be interesting. 

Vacations are pretty much things of the past now 
for this year and the effect of the planning for fall 
work begins to be felt. People in general begin to 
really believe the war is not going to stop the regu- 
lar order of things and not a few see far enough into 
the future to note the wonderful quickening influence 
the war will actually bring to bear on everything. 
Business cannot help being good with the splendid 
crops and the tremendous amount of mechanical work 
the near future holds for us. 

The conservation movement by merchants of all 
kinds has been taken up here with zest. Deliveries 
have been reduced from (in some cases) as high as 
six or more regular trips to the same locality, to only 
two regular deliveries, daily. An extra charge for 
special deliveries has been inaugurated, as a further 
inducement to the public in heeding the new order of 
things. It is estimated that in six months deliveries 
can be cut to only one trip per day, and that this 
arrangement will release sufficient men and equipment 
so that only 30 per cent of the present force will 
be needed. It is appalling to consider the tremendous 
waste that has been in progress in this country for 
so many years. The careful analysis and investiga- 
tion to which every business and part of it, and even 
every person, is being subjected is highly beneficial 
to the United States as a whole. It is only to be re- 
gretted that the movement was not started two years 
or more ago, 


Naits.—The local price remains unchanged, al- 
though demand is increasing and jobbing stocks are 
badly decimated. Careful frequent purchases by the 
retailer to replenish his stocks are in order, and few 
orders can be filled in their entirety. Restricted pur- 
chases by the retailer are still necessary and are re- 
quested by the jobber. 

We quote from local jobbers’ stocks: Standard wire nails 
bs gee per Keg base and coated wire nails at $4.10 per keg 

Braps.—The price is particularly favorable for the 
retailers at the present time if jobbers’ stocks contain 
the items necessary to fill their stocks. Factory quo- 
tations are strong arid shipments are very slow. Many 
items cannot be filled under any consideration. 

We quote from local jobbers’ stocks: Wire brads at 70 
per cent discount from standard lists. 

Wire.—Call for fence wire is strong at the present 
time, and, together with war orders for this class of 
material, must tax mills to beyond capacity. Smooth 
wire for structural work is not so much in demand. 
Building of all kinds will doubtless continue weak 
until prices are settled or show a decided decline. 
Commercial buildings built now could not compete with 
those built at lower costs a few years ago. Rents, in 
spite of additional costs for fuel and general upkeep, 
have been increased here only ten per cent. New build- 
ings would cost approximately forty per cent more 
now for construction than three years ago. 


We quote from local jobbers’ stocks: Galvanized Glidden 
cattle wire at $3.96 per 80-rod spool; galvanized Glidden hog 
wire at $4.12 per 80-rod spool; painted Glidden cattle wire at 
$3.41 per 80-rod spool; painted Glidden hog wire at $3.55 per 
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80-rod spool; No. 9 black annealed smooth wire at $4.05 per 
100 Ib.; No. 9 galvanized smooth wire at $4.75 per 100 Ib. 

STAPLES.—No change has been made in price, but 
fence stapes are slightly more in demand, with fence 
wires. Poultry netting staples are receiving small at- 
tention as they are used for metal lath construction, 
of which little is being done. 

We quote from local jobbers’ stocks: Polished fence 
staples at $4.25 per keg. Galvanized fence staples at $4.95 
per peg, and poultry netting staples at $6 per keg. 

Wire CLoTH.—Call continues light on this class of 
goods. Some stocks are fairly heavy at present and 
the best selling season is nearly gone. Small sacrifices 
in price are being offered to move the stock, but with 
very mediocre success. Price remains unchanged. 

We quote from local jobbers’ stocks: 12 mesh black 
painted wire cloth at $2 per 100 sq. ft.; 12 mesh galvanized 
wire cloth at $2.50 per 100 sq. ft. and 14 mesh bronze wire 
cloth at $10 per 100+*sq. ft. 

Tacks.—Changes made in eastern markets so far 
have not affected prices quoted by jobbers here. Call 
continues light as from retailer to jobber, although 
some manufacturing concerns are placing fairly large 
orders. These nearly all go direct to the mills, so local 
markets are not interested. 

We quote from local jobbers’ stocks: Upholsterers’ cut 
tacks at list plus 10 per cent and wire bill posters’ tacks 
at list plus 15 per cent. 

Bo.ts.—No further change has been made in price 
and sales remain nominal in a retail way. 

We quote from local jobbers’ stocks: Small machine bolts 
at 40-5 per cent; large machine bolts at 25 per cent; small 
carriage bolts at 30-10 per cent; large carriage bolts at 20 
per cent; lag screws at 40 per cent and stove bolts at 
50-10 per cent from standard lists. 

SHEETS.—No change has occurred this week on 
sheets. Call in a retail way is very light and shops 
are not buying nearly so freely this season. Supply 
has not improved and is not liable to until Govern- 
ment affairs are more settled so mills will know what 
to expect. 

We quote from local jobbers’ stocks: Black sheets at 
$10.25 per cwt.; base, and galvanized sheets at $11.75 per 
cwt., base. 

T1n.—Sales on this item continue light. Prices on 
this general class of goods are so high no one cares to 
proceed with any work which may have been planned. 
Supply has not improved and price remains un- 
changed. 

We quote from local jobbers’ stocks: 20 x 20 IC 8-lb. coat- 
ing tin at $18.75 per box, and 20 x 28 bright tin, 8-lb., coat- 
ing at $27 per box. 

GLass.—Little interest is manifest in this item at 
present. Later developments are apt to be along the 
lines of price revision and shortage, though jobbers’ 
stocks here are ample for present needs. Considering 
the tremendous call for safety lenses for automobiles, 
a large proportion of the production will be turned into 
this channel. Price locally is unchanged. 

We quote from local jobbers’ stocks: Single strength A 
grade glass, first three brackets at 87 per cent.; remainder 
85 per cent, and double strength A grade glass at 85 per 
cent, from standard lists. ° 

Rope.—Sales are holding up very well in this class 
of goods. No change has been made in price. 

We quote from local jobbers’ stocks: Best grade Manila 


rope at 31\%,c. per lb. base, and best grade sisal rope at 
22%c. per ib. base. 


O1L.—Linseed ‘oil is about the only item to show a 
change in price this week. An advance of 3c. per 
gallon has been made. Sales continue fairly strong. 
The new crop has not been placed on the market as 
yet. 

We quote from local jobbers’ stocks: Boiled linseed oil, 
barrel lots at $1.19 per gal. and raw linseed oil, barrel 
lots at $1.18 per gal, 

TURPENTINE.—A small-advance and a slightly larg- 
er decline took place this week, leaving the price at 
half a cent below last week’s quotation. 

We quote from local jobbers’ stocks: Turpentine in barrel 
lots at 46%c. per gal. 

MIxeD PAINTs.—Both local leading kinds of mixed 
paint have now been quoted at the same price, the 
small difference having been taken up by the lower 
priced kind. Sales continue very good. 


We quote from local jobbers’ stocks: Best grade mixed 
$72 


paint, gallon lots at $2.75 per gal. 
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Hardware Age 


BOSTON 


Office of HARDWARE AGE, 
Boston, Aug. 11, 1917. 

T HE depletion of stocks of wire nails continues to 

be the leading factor in the local markets of New 
England. The situation both as to stocks and prices 
grows more distressing day by day and the feeling 
that some solution must be found promptly is wide- 
spread. 

Jobbers report that business continues to be good 
and it is a source of wonderment where all the busi- 
ness comes from. Retailers’ stocks are low and they 
are usually buying in small lots, but the aggregate 
of purchase is greater in money value than last year 
at this time. It is by no means certain however that 
the tonnage sold equals that of a year ago. A far 
greater volume of sales than usual is being made by 
dealers to industrial plants, most of which are work- 
ing to top capacity. 

There has been very little change in the sales of 
specialties, and stocks of silverware, cut glass and simi- 
lar goods are moving at normal pace in spite of in- 
creasing prices. Sales of automobile accessories and 
supplies keep up well. Building trades show little 
prospect of picking up and sales of lines dependent on 
new construction show a falling off in most places. 
This also applies to mechanics’ tools. 

Few orders are being placed by retailers for skates 
and other winter lines but jobbers report good orders 
for steel goods and other seasonable goods for next 
spring. There is a general feeling that price reces- 
sions on such goods cannot be looked for. 

Price advances of the week have been less in number 
than usual. The more important have been: 

Window weights, $4 a ton; glaziers’ points, 10 per cent; 
shovels, $1 a doz.; Turner, Day & Woolworth handles, 5 
per cent; Rockdale pruners, 20 per cent; common grade of 
stepladders, 20 per cent; Snowflake axle grease, 10 per cent; 
part of the Corbin line of butts, hinges, etc., 5 to 10 per cent. 

BoLTs AND NuTs.—There has been little change in 
stocks of bolts and nuts and prices have continued 
steady for several weeks. We quote from jobbers’ 
stocks: 

Machine bolts with h. p. nuts, 4 in. x % in. and smaller, 
20 per cent discount; larger and longer, 15 per cent dis- 
count; machine bolts with s. f. nuts, same as with h, p. 


nuts less 10 per cent, plus semi-finished nuts at 45 per cent 
discount. Common carriage bolts, 6 in. x % in. and smaller 


20 per cent discount ; larger and longer, 10 per cent discount. 
Stove bolts, 1000 lots, 55 per cent discount. Bolt ends, 10 
er cent discount. Semi-finished nuts and finished case 
pardoned nuts, 45 per cent discount; C. t. & d. or h. p. nuts, 
blank or tapped, 200-Ib. kegs, list. 


Screws.—Most dealers have a fair assortment of 
screws and deliveries are if anything a little better. 
We quote from jobbers’ stocks: 

Wood screws, 70 and 20 per cent discount; coach screws, 
30 per cent discount; iron machine screws, 45 per cent dis- 
count; cap screws, 35 per cent discount; set screws, 40 per 
cent discount. 

RIVETS AND WASHERS.—The only change in prices 
on rivets and washers during the week has been an 
advance of 2c. on malleable washers. 

We quote from jobbers’ stocks: Norway iron rivets, 30 
per cent discount; structural rivets, base per Ib. 6.35¢. ; 
malleable washers, base per lb., 9c.; cast washers, ‘base per 
lb., 4%4c.; cut washers, 200-lb.. kegs, 3c. off list. 

Fites.—Chelsea hand-cut files have advanced dur- 
ing the week and are now being quoted at 25 per cent 
discount. Other prices have not changed. 

We quote from jobbers’ stocks: Nicholson and Black 
Diamond files, 50 and 10 per cent discount; Arcade, Great 
Western and similar brands, 60 and 7% per cent. 

Iron.—Stocks of iron are considerably broken but 
most kinds in demand are secured without much dif- 
ficulty. 


We quote from jobbers’ stocks: Hoop iron, base, 100 lb., 
$8.25; h. & p. best iron, flats, round and square, $5.75; 
ovals, half ovals, bevels and half rounds, $7; refined iron, 
$5.50; Norway iron, $12. 


GALVANIZED Bars.—The dropping off of the awning 
season has lessened the demand for galvanized bars. 
Prices show a slight decline. 


We quote from jobbers’ stocks: Galvanized bars, flat, 1 
in. x 3/16 in., . t. long, per 100 Ib., $9; 1 in. x in., 16 
ft. long, $8.80; 1% x % in., 16 ft. long, $8. 80; round, % in., 
18 ft. long, $8. 80; % in., $8.70; % in., $8.60. 


STEEL.—Little of moment has occurred in the steel 
trade and prices are unchanged. 


We quote from jobbers’ stocks: Soft steel flat bars, 
bands, stock lengths, base, 100 Ib., $5.50; rounds and squares, 
1 %-in. and under, $5.50; ‘rounds and squares, 2-in. and over, 
$6; angles and channels, 3-in. and under, base, 100 Ib., $5.50; 
tees under 3 in., $5.75; tees, 3 in. and om 7. American 
calking steel, full ton base, 100 Ib., $6.75; broken 
bundles, $7.25; tire steel. 1% x % in. and larger, $5.65; 
thinner or narrower, $5.90; cold rolled steel, rounds up to 
1 15/16 in., list plus 20 per cent; squares and hexagons, 
list plus 25 per cent. 


Publicity for the Retailer 


Six Columns of Effective Talk on Hot Weather Hardware 
Specialties—Good Golf and Tennis Announcement 


By Burt J. PARIs 


Timely In More Ways Than One 


No. 1 (6 cols. x 19 in.). Right in the face of 
reports of freight embargoes and retarded ship- 
ments and scarcity of merchandise, the Newman 
Hardware & Stove Company, Columbia, Mo., pub- 
lishes this attractive ad devoted to goods that are 
in demand at the moment. The heading is very well 
worded; it brings out the strong appeal of the ad. 
The opening talk is another timely appeal, and one 
that is calculated to induce quick action on the part 
of the reader. In looking over the ad it will be 
seen that home needs, the requirements of the 
motorist and of the sportsman are taken care of. 
Hence, the wide interest of the announcement as a 
whole. We must say a good word for the fine typo- 
graphical arrangement of this ad; the neat panels 
and wealth of illustrative material give the ad a 


most inviting appearance. Effective warm weather 


advertising consists largely of catering to the needs 


of the moment; at this season of the year it is vastly 
more difficult to induce people to buy in.advance of 
requirements. For the next few weeks you would 
do exceedingly well to follow the lead of this ad. 
We direct particular attention to the panels on the 
electric washer, the vacuum cleaner, the fireless 
range, the gas range, the Elgin oven and the Dutch 
kitchenette. The great comfort and convenience in 
using these articles will ‘appeal strongest to the 
housewife—now—when the weather makes highly 
desirable a reduction of housework to the minimum. 
Do not forget to present strongly in your ad articles 
of this nature. This Newman ad reflects the care 
and thought used in its preparation, and such an ad 
is bound to bring business just at the time of year 
when it is most needed. 
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For Devotees of Court and Links Minn., will have the same effect on golfers and ten- 

nis experts as a bright light on a summer hotel 

No. 2 (3 cols. x 10 in.). To the red-blooded porch has on mosquitoes, moths and June bugs. 
sportsman, golf and tennis are just synonyms for Yes, sir, the rabid golfer may walk in the Warner 
vacation days. The heading of this ad sent us by store and rub elbows with a real fellow player, and, 
the Warner Hardware Company, Minneapolis, what is more, a real club designer and maker. 


















Special Showing and Special Prices 
On Seasonable Goods! 


In spite of the scarcity of goods and slow shipments by railroads we are showing more 
lines and a better assortment of goods than ever before. Many of our goods we are selling under the present 
market. Anticipate your wants in our line and save money. 
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“72D HEAL Leonard Refrigerators eae odes Thor electric washers 


7 i We are offering our entire line of Leonard 
5s Mehd 
‘i 
3 ¥ 


Genuine Porceli ig and 
WE He 











Leonard Ice Chests at 


15 per cent discount 

| 6These Refrigerators were bought at the old 
prices and were marked low before this dis- 
count. Take ad age of this opp ity We can furnish the children with 
to buy a high grade Leonard Refrigerator | Velocipedes priced from $2 up and 

: . : — | the boys and h Bicycl 

for the price of a‘cheaply made refrigesator, te boy nae, pager 2. poems 
teed equipment Al) kinds of bicycle 
sundries. 





























WATER HOSE 


Chambers Fireless 
Cooking Ranges 

Save gas, most of the work 

and cook better than the or- 


dinary range. The newest 
and best in Gas Ranges. 










\\ Make the work easier. They 
| will wash everything from 


| ) WH the finest laces to the heavy 
} 








} ) Wi) laundry. They are easy to 

Wy handle and are economical 
\ to operate. We'll be pleas- 

In 1-9 and 3-4 inch sizes Prices 10 | ed to show you and to tell 

cents and up. A splendid bigh grade | you some satisfied owners 

morided hose with couplings cut any | in Columbia. 

length 





















1-2 size ver foot, 15 conte. 
34 size per foot, 17 cents. | 










































. 
Auto Accessories Oa S 

We carry most everything you Deed Screens toves 
for the Automobile such as Spark 

Plog, Spot Lights, Pumps Jacks, We are agents for a high-grade cus 

Blow Out Patches, Hook on Boots, tom made screen afd will be pleased 

Valves, Valcanizers, Cold Patches, to meascre your house and quote you 

Rubber Cement, Pressure Gauges, Tire prices. 

Chains, Lunch Boxes, Thermos Bot- We carry in stock the Starrett 

ties, Carbon Remover, Brass Polish. Screen and can make up and screen 

Body Gloss, Valve Grinders. Grinding your house in a few days 

Paste, Wrenches. Folding Buckets, Screen wire and screen doors in 

Blow Torches. several grades afd prices. 









PYREX 2:7 
for Baking 


ALUMINUM es 


BARGAINS 


fiiy 
ung 







TH 
ee 








TE 
H 


Ia 




















A genuine fivequart . Wear-Bver 
Windsor Kettle with top, regular 
price, $2. ONLY $1.99. 

A medium size pare Aluminum tes A Six quart Wear-Ever Preserving 
kettle with inset, worth $3.50. Kettle, s $2 value for 98 CENTS. 
ONLY sou Alaminum tops to ft, 25 cents 
TEA KETTLE ONLY 



























4 $1.05 value, 

Bano gam, per B, 19 ONLY ..60 CENTS 
Clover, per , 49 conte. A one quart alaminam sauce pan, spe- 
cial price, 















































No. 1—Cannot fail to interest at first glance 


Hardware Age 


GOLF AND TENNIS SUPPLIES 


GOLF SERVICE TENNIS RACKETS §2 to $10 


We have a large assortment of Tennis Rackets 
Prt Ang Big FR Those S po ge ~ for the beginner, the amateur or the professional. 
~~ 8 ight > We % yg Secs of the leek & Co. "and Mieremen Gn, sockets te different 
en and weight. e bave a complete stock of t 
Barke Clubs, Burke Golf Bags atid Golf Tees, Gloves, styles. and weights. 
Halls, Clothing, a and other La - 2 at Our 
osker, an experien clubmaker a We will be pleased to show the new Lee 
golf vane will be pleased to help you select your | Dreadnaught we Racket (ike ut), with the slot 
fn the tice 80.04 is a favorite among most 08. 
ers. Price 9.00. Others $2.00 to $10. 





GOLF CLUBS $1.50 to $6.75 


ot nen tag = are 80: clabs- for’ the novice. and Warner’s Juve 


beginuers, ; Drivers, $2. rassies, 

ie ~ well meade. clube that TENNIS RACKET $1.39 

wi st A Irone a Drivers, 
a Lady Bu lubs—Irons, Made full to size of good, wttte ash, on the 
; Brassies, 3,25 Harry latest and most popular ss. ee eut throat 
oe By ae odel Clubs are plate. Strung —_. oe os oe od 

Y xperienced workmen, combed cedar handl Becuinnty y= sf7 
Trons, $330, Drivers, $3.5 Brassies, $3.75. elal $1.39. 


WARNER HARDWARE CO. 


—— aoe. 
Golf Shoes $8 and $8.50 Wrist Watches $3.25 Tennis Markers aay and $2.50 


Witch Elk Golf Shoes are The new In- For either dirt or 
made on a comfortable last ersoll Midget rass courts. Can be 
of the best grade leather, odel Watch led with marble 
white oak soles with golf with leather dust, plaster paris, 
calks put in the proper place. strap attached ete. 18,5 operate. 








pater Tease ae = = to metal arms No. 1, 0: No. 0, 
have pforc: neste; an ° 4 
seven-inch top, $8.00. Men's. smaller, .50. 


5. - 
Sees, Mead, oll cies; ton cteta tm, with leather Center Straps $1.50 


: ; $3.40 and 
Golf Gloves $1.50 Pair | $3.60." - a Teanlaign heist of 
Pn 9 Te ecatien sheet. Army Knives $1.25 to $1.75 oe with 's’ turnbuckle, 


AUB Fi fingered buckskin Golf “Geory Beane Lined } with which height of 


a t 
Glove, porous back and Knife, with eyelet to net ong, SS poruees © 


any 

ud palm. Per pai e. $1 50 cantains. oa inrge Made of good grade canvas. ice $1.50. 

heavy de, elt 

Golf Socks $2 ade, bottle opener Tennis Nets $1.25 to $10 
de, long heather green, and serviceable can Made of White Twine, 

ee ahs een pon ee ae apap = ito, 
st $7.00. you in the selecting YJ) “a 1 oiners 59. to rope, 42 foot = 

% Nets, 
Men's 7 thats, 812.00 to aw yi os 


of Golf ya #1 
835,00... fw Dewhlc Court Nem’ db feet $1.75 to 
8 r Tacien “Baek vets “fits, 7 One of Safety Razors . 8$,00. Nets, canvas bound, $2.50 to 
12,59- Buckskin Hats, $3.50. 3 ones —-. whee | - ; 
Golf Balls 350 to $1 | status tet Fa _Tennis Shoes $1.75 
good shave with the AX seamed drill linings, high toe caps, “weite 


* Auto St op Ra ‘ 4 
c) 5 ad . Men" ind bo 
lue et ag PD, 2.90: ° 96.00." each a b it bh les. A good a shoe a's a) ys 


ational Floater, dozen $7.50; each | strops itself. Ax Double Court Marking Tapes 
t h 

OB Fie rem sinker, oven $7.50; each | yor. Razor, ntor oT ourt Marking ay 

and dozen blades 


rdle, dozen 999) each ee in leath tal . $5.00. eRe - 
Stiver King, £2 ; each pane aD Bn Pans < has wa os set of 


Golf Tees 35c Sherwin-Williams = EHR taper, Fine and sts 
ne of rabban ibe Wall Finishes }}) Light, compact and 


Ooms Made of rubber, the In order to obtain sati-.aciory results ‘4 } can be quickly set. 
most practical tee in appearance and durab iuity it is neces- 
made. Each, 35c., sary re ag ite —- of 
your wa nish. en yor jat-tone 
Golf Ball Paint 35c you are sure of getting RACKET COVERS 
all that is demanded of a 85c $2.00 
rubber. SZ bony a. 8 Eo to 
— | soft velvety, rich effect af- terproof, 
like Paint.” 7 Pi > = dry = | fording a splendid  back- with pocket, ‘B50. hie 
v chip off. ries quickly ground for the furnishings Khaki Waterproof, 
akes s glossy white finish. = of your room, and one with seek <7. .00. 
Price 350 can which a restful to the Olive Drab 3,00. Oraven- 
oe eyes, ere are twenty-six . 
TELEPHONE CITY DESK attractive shades for you to ote ‘with ‘pocket, $2204 S32. 


Nicollet 515 Gan f+ ane. — ) va iat watarrot 


Automatic 441413 plain, 7 


13 So. 6th St. WARN 13 So. 6th St. 


 ALARDWARX 


No. 2—Good reading for golfers and tennis players 
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That little opening paragraph will glue the golfer’s . razors and paint and staked a claim in the ad’s 
eye to this ad until he absorbs that last little panel very center. A golfer or a tennis player, however, 
on the art of painting a second-hand golf pellet. can use a wrist watch and a safety razor, and maybe 
And the wielder of the racquet can get his own he has a son to whom he can present an army knife. 
needfuls and, if necessary, enough additional equip- Concerning the wall finishes, we have our doubts; 
ment to fix up his own court. While the ad man but, anyhow, this panel uses only two inches of 
wasn’t looking in crept wrist watches, army knives, space, so it can’t do much damage. 
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HEY will not break, nor become ineffec- 
tive, nor yield to the elements; they are 
comfortable to the hand, they are easy to op- 
erate—these are only some of ‘the important 
features that sell 


STANLEY GARAGE 
Door Latches and Pulls 


No. 1264 is a Heavy Duplex Latch. 
The two handles and thumb piece pro- 
vide a good grip in handling a heavy 
garage door from either side. 

No. 1263 is a Heavy Single Thumb 
Latch Set with Escutcheon Plate. The 
Escutcheon’ plate improves the ap- 
pearance of the Latch and increases 


the holding power of the screws by 
distributing them over a compara- 
tively wide space. 

No. 1266. Heavy Pull mounted 
on Escutcheon plate. Matches No. 
1263 and No. 1264 Latch Sets and is 
for use on the inside of the opposite 
door. For other styles see catalog. 


Today send for catalog “STANLEY'S 
Wrought Steel Hardware for Garage Doors”’. 


STANLEY Products are a splendid line for you to handle. 


The 


New Britain, Conn., U.S.A. . 
New York ° Chicago 
100 Lafayette Street a 73 East Lake Street 


See our advertisement on “Box Strapping,” in this issue. 
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NEW GOODS AND NOVELTIES 


Products Being Placed on the Market 
by Hardware Manufacturers 


Nationa] Automobile Fire- 
less Cooker 


The National Clock & Mfg. Com- 
pany, 20 West Lake Street, Chicago, 
Ill., has recently placed on the market 
the National automobile _ fireless 
cooker No. 14. 

It-is claimed that the cooker, with 
the addition of a few extra pieces o° 
equipment for roasting, baking, etc., 
can be utilized for household use, 
making the fireless cooker a handy, 
practical automobile and home equip- 
ment. 

The equipment combines a fireless 
cooker and lunch kit for six people. 
The food can be prepared before 
starting on the automobile trip, to 
be served piping hot at some roadside 
spot. 

The entire equipment, it is said, 
consists of a 10-qt. aluminum kettle 
with cover; one 4-qt. aluminum inset 
for the preparation and cooking of 
two different foods; an aluminum box 
with cover for cold meats, butter, 
boiled eggs, etc.; two 1-pt. Thermos 
bottles for either hot or cold drinks, 
and a lunch kit containing a full set 
of Rogers’ silverware, consisting of 
six knives, six forks, eight teaspoons 
and two tablespoons, in addition to 
the following pure aluminum pieces: 
Seven large dinner plates, seven col- 


iveverre 


National automobile fireless Cooker 


lapsible cups, a large box for sugar, 
patent sifter top salt and pepper 
shakers, also a white mercerized 
damask lunch cloth neatly hem- 
stitched. The lunch equipment is se- 
cured and fastened in tape pockets to 
avoid any possibility of rattling and 
each compartment is provided with 
a strong lock and key in addition 
to extra snap fasteners at each 
side. An attachment on the bottom 
fastens the cooker securely to the 
running-board of the ayutomobile. 
The fireless cooker is finished in black 
enamel with nickel-plated trimmings. 
The size is 25% in. long, 13 in. wide 
and 15 in. high. Illustrated descrip- 
tive matter and prices will be fur- 
nished to dealers upon request. 


Western Electric “Six”’ 


The Western Electric Company, 
195 Broadway, New York City, has 
recently placed on the market an elec- 


Western Electric “Sia” 


tric fan called the Western Electric 
“Six,” which the concern states is fin- 
ished in an attractive frost bronze 
and equipped with a swivel joint and 
rubber feet. 

The fan, it is said, stands 9% in. 
high and is constructed with 6-in. 
blades. The fan may be operated by 
either an alternating or direct cur- 
rent and can be used as a desk fan or 
can be attached to the wall by a small 
hook which is fastened to the base of 
the fan. The concern will send il- 
lustrated descriptive matter to dealers 
upon request. 


““Nesco” Annual Catalog 


The National Enameling & Stamp- 
ing Company, 411 Fifth Avenue, New 
York City, has recently issued its 
third annual catalog No. 21, showing 
the company’s extensive line of en- 
ameled wares, tinware, japanned and 
galvanized wares, oil heaters and steel 
barrels. 

This catalog contains 504 pages at- 
tractively illustrated, with brief and 
concise descriptions. In addition to 
the list of prices, the company has 
also added the case lots and case 
weights for the purpose of assisting 
in making up orders where weight 
is required for carload lots. These 
weights, the company states, are only 
approximate and are* subject to 
change. 

The catalog has been revised up to 
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date, old items have been eliminate] 
and new items added. This catalog 
will be mailed to all dealers upon re- 
quest. 


New Method of Softening 
the Beard 


The Shavaid Company, 6523 North 
Ashland Avenue, Chicago, IIl., has re- 
cently placed on the market a new 
preparation known as Shavaid, which, 
it is claimed, if applied before lather- 
ing will soften the beard instantly and 
prevent any irritation and smarting 

Shavaid, it is said, will enable a 
man to shave daily as close as desired 
without fear of discomfort, and also 
eliminate the need of rubbing the 
lather into the beard. It will also 
enable the user to obtain, either with 
hot or cold water, a quick, thick, 
creamy lather that will not dry on 
the face. 

Shavaid is not a soap but a prepara- 
tion, and when applied to the face 
before shaving, it is said, will keep 
the lather moist for the entire shave 
and make it possible to use any brand 
of soap or shaving cream, leaving the 
face soft and cool and eliminating the 
need of any powder, cream or lotion. 

It is stated that Shavaid saves half 


New method of softening the beard 


of the soap usually required in shav- 
ing and also lessens the resistance of 
the beard against the razor edge, 
making the stropping of a razor be- 
tween shaves unnecessary. It will 
also shorten the shaving time at least 
one half. 

The company states that Shavaid 
is made from the purest and most 
wholesome vegetable oiis, and dealers 
are authorized to refund the purcha:e 
if, after a fair trial, the customer 
thinks that this new preparation does 
not live up to the claims of the com- 
pany. Shavaid is sold in tubes of two 
different sizes, retailing for 10c. and 
50c. 
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A strong arm results from continued exercise under right 
habits. A strong business results from long experience under 
right policies. 

Nearly half a century of steady growth is the reason for the 
strength of 


The R-W line 


One R-W product which evidences both strength of policy 
and inherent strength is 


R-W Overhead Carriers 


The increasing scarcity of 
labor makes this labor-sav- 
ing appliance particularly 
valuable at the present time 
for machine shops, public 
garages, warehouses and fac- 
tories. An R-W Overhead 
Carrying System does the 
work of many men. 





"Wrucor® 


ROR* 


= 


Your community needs 
R-W Overhead Carriers. 


Our Engineering Department designs 


tive folders for mailing to your prospects. 


Ask for full information and _ inter- 
esting catalog, ‘‘Overhead Carrying 
Equipment.’’ Sent without obligation. 





cial or adapts standard Carrying Systems to 
j] suit requirements for economical handling of 
} materials and products in individual cases. 
Our Advertising Department furnishes attrac- 





















spe- 













Aurora, ILtmois, USA. 
Richards Wilcox Canadian Co.Ltd_London Ont 
“A hanger for any door that slides 





RichardsWilcoxManufacturing (0 


PYILADEL PIMA 
MINMEAP OF 8 
sosToN 
sriouw 




















aE DRT eG TES hy SOLE GNIS 


BREAN 


% 
pes 
e 
¥ 
: 
3 
: 


aq 

4 
f 

4 


i. ie ap ee pies 
ES eee be: 


TREC er kana TIRES 


os mare sae 


86 


“Cottage Jewel’? Mail Box 


The Metal Forming Corporation, 
Elkhart, Ind., has recently placed on 
the market the “Cottage Jewel” mail 
box which, it is said, has been de- 
signed to meet all the requirements 
of a city mail box. 

This mail box is made of 26-gage 
cold-rolled steel with the letter slot 
the full width of the top and firmly 
constructed to overcome any abuse it 
may receive. The front opening of 
the box extends down nearly half 
way, thus making the mail easily ac- 
cessible. The words “U. S. Mail” are 
embossed in the metal. The company 
states that these mail boxes are abso- 
lutely storm-proof and are made in 
five different styles. No. 10 is made in 
an ebony black baked enamel, is $3.80: 
No. 9, in a galvanized steel rust-proof 
aluminum finish, is $5; No. 100, which 
is the same as No. 10, but with a 
lock, is $4.50; No. 99, the same as 
No. 9 but made with a lock, is $6.60; 
No. 15, made in oxidized copper, is 





a 











“Cottage Jewel” mail bor with padlock 
staple 


$7.50, and No. 150, the same as No. 
15, but made with a lock, is $8. 

The mail boxes are 9% in. high, 
5% in. wide and 2 in. deep. The 
shipping weight is 18 lb. to the dozen. 
Each box is packed in a separate car- 
ton without screws, 1 doz. cartons 
to a case. An illustrated booklet 
covering the company’s line of mail 
boxes will be mailed to dealers upon 
request. 


Williams & Co. Issue 
Russian Catalog 


J. H. Williams & Co., Brooklyn, 
N. Y., have recently issued a forty- 
two page catalog printed in- Russian. 
This catalog, which has been very 
carefully arranged showing the com- 
pany’s extensive line of drogmforged 
tools, will be mailed to dealers upon 
request. = 


New Household Lighter 


The American Pyrophor Company, 
317-323 East Thirty-fourth Street, 
New York City, has recently placed 


New household lighter 


on the market the American pyro- 
phor lighter which has been designed 
as a useful wall lighter. 

The company claims that this 
household lighter, which is operated 
like a match, is an excellent gas jet 
and stove ignitor and also a safety 
device for the household, factory, 
smoking or bathroom, and it has no 
mechanical parts to get out of order. 

The company claims that the 
lighter will burn continuously for 
about 3 min., and guarantees that it 
will give complete satisfaction if the 
proper directions are followed. The 
retail price is 50c. Descriptive mat- 
ter and prices will be furnished to 
dealers upon request. 


Apple-Butter Stirrer 


The Eclipse Novelty-Works, Pulaski, 
Pa., have recently placed on the mar- 
ket the “Made-Rite” stirrer for apple- 
butter. y 

The handle of the stirrer, it is said, 
measures 6 ft. 4 in. long, and the 
blade or stirrer is made either 16, 
18 or 20 in. long. The handle is se- 
curely attached to the blade, the com- 
pany states, with a galvanized iron 
brace, making it absolutely rigid. 


Apple-butter stirrer 


The company will send illustrated de- 
scriptive matter and prices to dealers 
upon request. 


THE COLUMBIAN HARDWARE CoMm- 
PANY, Cleveland, Ohio, is distributing 
a very handsomely printed page en- 
titled, “American Fundamentals,” con- 
taining extracts from the Declaration 
of Independence, President Washing- 
ton’s Farewell Address, President Lin- 
coln’s Gettysburg Address and Presi- 
dent Wilson’s War Message. 


Hardware Age 


“Quick Change” Gas 
Burners 


The Edwards Gas Equipment Com- 
pany, Buffalo, N. Y., has recently 
placed on the market a complete line 
of “Quick Change” gas burners which, 
it is claimed, will practically convert 
any coal-heating warm air furnace, 
steam or hot water boiler into a com- 
bination gas or coal heating plant. 

The burners, it is said, are adapt- 
able to all makes and types of coal- 
heating warm air furnaces and steam 
or hot water boilers for domestic 
heating purposes and may be removed 
or replaced at any time by a novice 
without the aid of any tools. 

The burners, it is said, may be very 
easily installed without any work in 
the fire-pot, by simply running a pipe 
down to the feed or clinker door and 
placing the manifold in front of it. 
The burners may then be inserted in a 
door opening and turned on the bush- 
ings, which are provided for that pur- 


“Quick Change” gas burners 


pose and are attached to the needle 
valve tips. After this operation has 
been completed the furnace or boiler, 
it is said, is ready for gas as fuel. 
If coal is preferred as fuel, the com- 
pany advises that it can be used by 
simply turning off the bushings. 

The air mixers and burner exten- 
sions, it is said, are made from the 
very best grade of stove castings and 
contain no parts that will become 
clogged or dirty. 

The company also manufactures 
burners and fixtures for all styles of 
warm air furnaces, as well as for 
steam or water boilers. An interest- 
ing sixteen-page illustrated booklet, 
entitled “Edwards’ Gas Burners and 
Mixers” will be mailed to dealers 
upon request. 


THE O’NeEIL TirE & RuBBER Com- 
PANY, Akron, Ohio, will build a new 
plant, providing 20,000 sq. ft. of floor 
space. 
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The Incomparable “Ten-Eighty” 
Garage Door Hardware 


(PATENTED) 


FOR THREE, FOUR, FIVE AND SIX DOORS 
A DECIDED ACHIEVEMENT. CERTIFIED BY THOUSANDS OF PLEASED OWNERS 



































ms No. o1080 
Folding Sliding Garage Door Hardware Set, consisting of 1 No. 108 Hanger, 1 No. 
1080-E End Adjustable Bracket, 1 No. 1080-C Center Bracket, 1 No. 1080-I Intermediate 
oo Bracket, packed in box with ¥%-inch bolts for hangers and }-inch lag screws 
or brackets. 








































































































Quick 
Shipment | 
No; 180 Assured 

Adjustable Floor Center Door Guide and Stop On I 
For use on concrete or wood floors with pair of doors. Adjust- in Im- 
able to doors 13% to 3 inches thick. windete 


Orders 
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The «H-A” Moisture Car- 
buretor 


The Hayes-Aderholdt Mfg. Com- 
pany, 1539 Broadway, New York City, 
has recently placed on the market the 
“H-A” moisture carburetor, which the 
company claims will reduce*20 to 40 
per cent of the gasoline consumption 
and add considerably to the efficiency 
of the motor. oe 

It is stated that the moisture car- 
buretor, which is scientifically con- 
structed to mix hot moist air, can be 
attached to any gasoline motor. The 
“H-A” moisture carburetor, it. is 
claimed, actually enables the motorist 
to burn % hot water vapor and save 
from 4 to % of the gasoline. 

The company states that this new 
moisture carburetor will eliminate 
the cleaning of spark plugs, do away 
completely with grinding valves, and 
also prevent the engine from knock- 
ing from carbon deposits. It will also 
eliminate all carbon, it is stated, and 
give perfect combustion, less gas and 
more power and speed. 

The company guarantees this moist- 
ure carburetor to give satisfaction or 
money will be refunded... Illustrated 
descriptive matter and prices will be 
furnished to dealers upon request. 


New Continental Vul- 
canizer 


The Continental Auto Parts Com- 
pany, Knightstown, Ind., has recently 
placed on the market a new vulcanizer 


New Continental vulcanizer 


which the company claims combines 
all the advantages of a _non-liquid 
fuel vulcanizer with the addition of 
steam. 

It is stated that this new vulcanizer 
will not scorch the patch or burn the 
tube, as the patch is surrounded by 
live steam which properly cures the 
rubber. 

Each vulcanizer outfit contains one 
vulcanizer, six patches, six disks fuel 
and six water containers. The price 
is $1. Illustrated descriptive matter 
will be mailed to all dealers upon 
request. 


‘Economic’ Valve Reseat- 
ing Tool 


The J. W. Brooks Mfg. Company, 
16 Mount Joy Place, New Rochelle, 
N. Y., has recently placed on the 


“Economic” valve reseating tool 


market the “Economic” valve reseat- 
ing tool, which has been especially 
designed as a time and labor-saving 
device for the automobile. 

The tool, it is said, consists of four 
sets of standard 45 deg. angle blades, 
accurately ground and interchange- 
able, which will reface valve seats to 
2% in. diameter, inclusive. Blades of 
other degrees will also be furnished 
by the concern on special order. 

This tool is furnished with four 
pilot stems to fit different size valve 
leads. The tool, the company states, 
is easy to sharpen without changing 
degrees and lengths of blades. It is 
also said that the blades can be 
changed in a few seconds and that 
the cross-handle can likewise be re- 
moved to enable the tool to be oper- 
ated by a carpenter’s brace or drill 
press. 

The company states that this valve 
reseating tool will last for years and 
give complete satisfaction. The price, 
complete, is $8; extra pilot stems, 25c. 
each. 


THE CLEVELAND WIRE CLOTH & 
Mrc. CoMPANY, Cleveland, Ohio, is en- 
larging its plant by the erection of a 
two-story brick and steel addition, 44 
x 100 ft., to be used as a weaving room 
and warehouse. 
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“Protector” Automobile 
Transmission Lock 


The New York Coil Company, 338 
340 Pearl Street, New York City, has 
recently placed on the market the 
“Protector” transmission lock de- 
signed to secure all makes of auto- 
mobiles against theft, except Ford 
cars. 

The “Protector” transmission lock, 
it is claimed, is constructed with a 
housing containing a non-pickable 
barrel lock with a “V” shaped jaw. 
Running through the housing is a 
%-in. steel rod, adjustable to all cars 
except Fords. The opposite end of 
this rod, it is stated, is equipped with 
a connector for attaching to the rear 
panel board below the seat. 

The construction of this lock, it is 
stated, allows the entire device to 
be swung away from the transmis- 
sion lever up against the seat panel 
when the lock is not in use, and at 
the same time covers the two bolts 
that hold the attachment to the panel, 
making it impossible to remove the 
bolts when in the locked position. 
This fastening, it is said, is equally 
efficient on metal or wood panel. 

The company states that the drill- 
ing for the bolts and for adjusting 
the rod to the proper length is the 
only labor necessary to install the 
lock. The device locks automatically 
withouut a key, making it a physical 
impossibility, it is claimed, to move 
the lever into the gears. To open 
the lock, the key is inserted and one 
turn given. The lock then releases 


“Protector” automobile transmission lock 


itself and swings around to the panel 
seat, where it is retained by a self- 
operating clamp, until again needed. 
It is said that this lock can be at- 
tached to the car in 10 min. The 
price is $6.50. Illustrated descriptive 
matter will be mailed to dealers upon 
request. 


THE KEYSTONE WIRE Goops Com- 
PANY, Greensburg, Pa., has been in- 
corporated in Delaware with a capital 
of $40,000 to manufacture wire spe- 
cialties. 
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Automobile Polish and 
Seratch Remover 


The Superlustre Products Company, 
Inc., 792 Seventh Avenue, New York 
City, has recently placed on the 
market the Superlustre automobile 
polish, which, the concern claims, will 
clean, restore and preserve the varn- 
ished or enameled surfaces on auto- 
mobiles without injury, leaving a 
highly polished finish, and will also 
permit the car to be washed or used 
in rainy weather without any effect 
on the polish. 

The concern also makes a Super- 
lustre scratch and stain remover for 
automobiles which it is said will re- 
move oil, or grease stains, and also 
take out surface scratches, provided 
the metal or wood has not been ex- 
posed. 


‘‘Nu-Way” Signal Button 


The Aerofram Company, 107 Massa- 
chusetts Avenue, Boston, Mass., has 
recently brought out the “Nu-Way” 

















“Nu-Way” signal button for Ford cars 


signal warning button for Ford auto- 
mobiles. 

This new button is designed to be 
attached to the center of the steer- 
ing wheel, as shown in the accom- 
panying illustration, where the motor- 
ist can instantly reach it. The signal 
button the company claims is very 
simple in construction and may be 
attached in less than 5 minutes’ time. 
The retail price is 50c. An illustrated 
circular will be mailed to dealers 
upon request. 


THE GOODYEAR TIRE & RuBBER CoM- 
PANY, Akron, Ohio, has recently pub- 
lished a new and complete set of tire 
service bulletins, which were espe- 
cially written to aid motorists in cut- 
ting down their tire costs. The new 
series, which consists of eleven illus- 
trated bulletins, reflects a knowledge 
of tires and tire conditions gained 
only through years of experience in 
the tire business. The company states 
that it will gladly mail this series to 
dealers interested upon request. 


THE UNIVERSAL AUTO Top COMPANY, 
Grand Rapids, Mich., has been incor- 
porated with a capital stock of $25,000 
to manufacture the Universal top. 
The incorporators are William E. 
Pugsley, Leon S. Carrel, Clyde Van- 
denburg and Robert Luce. 








Cork Insert Linings 


The Advance Automobile Acces- 
sories Corporation, 56 East Randolph 
Street, Chicago, Ill, has_ recently 

















Cork insert linings for Ford cars 


placed on the market a new cork in- 
sert lining for Ford cars designed to 
make the planetary transmission 
easier to operate and more efficient 
and to also prevent slipping. 

The company states that one Ford 
jitney has traveled 50,000 miles on 
one set of cork inserts.@nd that they 
are still in use on the @r. The cork 
linings are said to besmade of the 
best quality of cork affd the highest 
grade transmission f with but- 
tons of cork inserted @§ regular in- 
tervals. The corks, it m-advised, are 
a bit thicker than the fabric itself and 
make the first contact with the trans- 
mission drums. The company states 
that because of the high co-efficiency 
of friction of the cork and steel a 
slight pressure on the brake or speed 
pedal produces an immediate smooth, 
velvety stop or start. 

This cork, it is said, will not soak 
in oil nor harden from 
will hold its gripping F, 
as the lining is in use. y,The retail 
price is $3 per set of . ‘Illus- 
trated literature will be mailed to 
dealers upon request. 






D. A. SCHNEBEL, 90 West Broad- 
way, New York, as a manufacturer’s 
representative, has recently taken on 
the Leigh baler for home use, suitable 
for baling old papers and other waste, 
with a range of from 85 to 50 Ib. in 
A size, to be profitably jobbed at $4.50 
each. The B size has a capacity of 75 
to 100 lb. at $5.50 each. Mr. Schnebel 
has also a line of “Dasco” specialties 
and covers territory east of Pitts- 
burgh and Cleveland, which includes 
the New England States and Metro- 
politan district. Among the concerns 
represented are the Stimpson Scale & 
Electric Company, platform scales 


and butchers’ meat beams; Banta Re- 
frigerator Company; The Standard 
Wire Company, everything in wire; 
Paul J. Daemicke Company, sectional 
meat blocks and the Sholder-Excel 
Mfg. Company, Ammeters and volta- 
meters and dash boatd ammeters. 





“Red Spot” Searchlight 


The F. W. Wakefield Brass Com- 
pany, Vermilion, Ohio, has recently 
placed on the market its No. 1615 
“Red Spot” searchlight especially de- 
signed to-give the motorist protection 
from approaching cars, while making 
roadway repairs, and which when 
turned to the rear, it is said, gives an 
unmistakable notice that the car has 
stopped in the line traffic and instructs 
the driver in any car behind to slow 
up and take care. 

This spotlight when flashed to either 
side, it is said, indicates that the 
motorist is about to turn in the re- 
spective direction of the flash, and 
intermittent flashes act as an indica- 
tion that the motorist is in trouble 
and summons help. The “Red Spot” 
is operated by pressing a push button, 
thus producing a red flash which, it is 
said, is visible for miles. 

The searchlight with a telescope 
base complete with a 6 to 8-volt lamp, 
and a weatherproof cord with copper 
terminals attached, sells for $6.50. 


i 




























“Red Spot” searchlight 


The concern will gladly send an illus- 
trated circular showing their line of 
searchlights to dealers upon request. 


THE SEcuRITY TiRE & RUBBER Com- 
PANY of Central New York, Syracuse, 
N. Y., has been incorporated with a 
capital of $100,000 to manufacture 
automobile tires and tubes. Frederick 
D. Burchill, Jordan, N. Y.; George J. 
Quay, Cleveland, and Joseph A. Glo- 
ger, Syracuse, are the incorporators. 


THE Durst MFG. Company, INC., 
105-107 Chambers Street, New York, 
has opened a branch at 15 East Jef- 
ferson Street, Detroit, Mich., of which 
H. T. Morgan is manager. The com- 
pany has enlarged its plant at Corona, 
N. Y., fifty per cent and is now manu- 
facturing jar rings. 


THE HAYDEN-CorBETT CHAIN Com- 
PANY, Columbus, Ohio, is building a 
branch plant at Huntington, W. Va., 
covering 30,000 sq. ft., to be in opera- 
tion Sept. 1. 


THe Sykes Meta LATH AND Roor- 
ING COMPANY has moved its factory 
and office from Warren to Niles, Ohio. 


THE ALBERT Toot COMPANY has 
moved to 2387-39-41 North Sixth 
Street, Philadelphia, Pa. 
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17 Years of Leadership in Sparic Plug Manufacture 


Goods Well Displayed 


Are Half Sold 


In the 17 years we have been making spark plugs our main effort has been 
to manufacture a plug that would give satisfaction to the motorist and 
thereby build a permanent business for the dealer. 


In recent years we have gone even A handsome glass counter display stand 
further in our efforts to make the helps to set off both the plugs and your 
V : P yi : show case, as do our felt counter mats, 

esuvius Plug a business builder size cards, wall hangers, etc. 


for the dealer by For window display we 


solving some of his have prepared a splen- 
/ ave prepared a splen 
selling problems. MOSLER did background cut- 
This is the thought out that will set off 


back of the Mosler your window whether 


: Ths: rou make an exclu- 
line of Dealers’ Dis- y 


sive Mosler display or 
play Helps. use it as a background 


To begin with, each for general display 
M ae er Vesuvius PLU G purposes. 
Plug is packed in Get these helps. The 
an individual carton carrying a pic- Vesuvius Plug will build a real business 
ture of the particular plug packed for you. 
in it. This makes an attractive !t is profitable to sell. 
display, facilitates easy handling The motorist gets satisfaction. 
and is a constant reminder to your You get a good profit. 
customer. You can be sure of deliveries. 

Each dozen plugs are packed in a Weetep within 26 


: . : hours of receipt » 
beautiful lithographed display car-  o¢ wennaeden PS | Manufactured under A. 
ton. 





1,218,298, March 6, 
1917. Other Patents 
. . ye ° Pending. 

Write for Details on our Window Display Contest. 


A. R. MOSLER & CO., New York, N. Y. 





~ THE INDESTRUCTIBLE PLUG GUARANTEED TO OUTIAST THE MOTOR 
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CENTERTON, ARK.—The Centerton asawene Bend 
has succeeded the Bohart Hardware cogvare. .¢ Rakes 
is president, R. W. Miller secretary, and kes jg 
Catalogs requested on automobile accessories, baseball 8, 
bathroom xtures, —e, and packing, bicycles, ey 
whips, builders’ hardware uilding paper, children’s vehic es, 
churns, cream separators, cutlery, dairy supplies, dog col- 
lars, dynamite, electrical household specialties, fishing tackle, 
furnaces, furniture department, galvanized and tin sheets, 
gasoline engines, hammocks and tents, harness, heating stoves, 
heavy farm implements, heavy hardware, home barbers’ sup- 
plies, iron beds, kitchen cabinets, kitchen housefurnishings, 
inoleum, lubricating oils, mechanics’ tools, oil cloth, paints, 
oils, varnishes and glass, plumbing department, poultry sup- 
plies, prepared roofing, pumps, ranges and cook stoves, re- 
frigerators, sewing machines, shelf hardware, silverware, 
sporting goods, wagons, buggies and washing machines. 


ALTON, ILL.—The Alton Hardware Company has been 
incorporated by C. C. Benner and others to deal in automo- 
bile accessories, fishing tackle, builders’ hardware, building 
paper, dairy supplies, mechanics’ tools, shelf hardware, etc. 
The stock now handled by the concern will be increased. 


CHESTER, ILL.—The Fey Stove & Hardware Company 
has moved to a new location which will give a greater amount 
of space and better opportunity for displaying the stock. 


ROCKFORD, ILL.—The Forest City Hardware Company 
has increased its stock from $5,000 to $15,000. 


WASHINGTON, ILL.—Strubhar Bros. are purchasers of 
the hardware store of L. A. Hoefiin. 


COLUMBUS, IND.—The Bottorff-Simmen Hardware Com- 
pany has moved its stock from Mitchell, and has installed a 
new store front, fixtures, etc. 


FORT WAYNE, IND.—C. C. Schlatter & Co., 202-206 
East Columbia Street, doing both a wholesale and retail busi- 
ness, has increased its capital stock to $200,000. 


CRESTON, IOWA.—The Thomas Hardware Company stock 
has been sold to Sparr & Cromwell. 


DAVENPORT, IOWA.—tThe hardware store of John Brauch, 
established for the past 60 years, has been bought by W. E. 
Born & Co., who will continue the business at 414 West 
pes Street. Catalogs on a general line of hardware re- 
quested. 


DIKE, IOWA.—tThe stock of bathroom fixtures, builders’ 
hardware, churns, electrical household specialties, heavy hard- 
ware, mechanics’ tools, shelf hardware, etc., of Philpot & 
Jewell is now owned by E. W. Jewell. 


LENOX, IOWA.—O. P. Arnold, formerly engaged in busi- 
ness in Columbia, has purchased a hardware stock here, con- 
sisting of mechanics’ tools, refrigerators, washing machines, 
prepared roofing, kitchen housefurnishings, furniture, build- 
ers’ hardware, etc. 


MAPLETON, IOWA.—G. W. Carhart has bought the Reif- 
enrath hardware store. 

MASON CITY, IOWA.—The W. B. Smith Hardware Com- 
pany, Inc., 113 North Federal Avenue, has succeeded L. B. 
Scott & Son. Catalogs requested on stoves, ranges, hand and 
power washing machines and aluminum ware. 


NORTH McGREGOR, IOWA.—George H. Cunningham of 
Monona has opened a branch store here. 


ROWAN, IOWA.—The stock of belting and packing, cream 
separators, heavy farm implements, wagons and buggies and 
washing machines owned by S. A. Ferguson has been sold 
to David Smith. 


WIOTA, IOWA.—Hanson & Lowe have disposed of their 
hardware stock to hs R. Johnson. 





Jr., has gone 
into “partnership — his. father under the name of J. & 
Murray & Son. The concern is located at 851 Washington 
Street, with a branch at East Weymouth. Catalogs requested 
on shelf hardware. 


DETROIT, MICH.—The Fraser Hardware Company, 352 
Kercheval Avenue, has been incorporated with a capital stock 
of $15,000 to deal in hardware, stoves, aluminum ware, cut- 
lery, tools, builders’ hardware, paints, oils and glass. Cata- 
logs requested on a general line of hardware. 


ALBERT LEA, MINN.—The Farm Implement Company 
has been incorporated to deal in implements and hardware. 
The incorporators are Charles J. Hanson, Bennett A. Hoidal 
and Walter Knutson. 


IVANHOE, MINN.—The A. G. Nelson Hardware Company 
has commenced business here, carrying a complete line of 
hardware, also plumbing. and heating materials, farm elec- 
tric plants and hot-air furnaces. 


SWANVILLE, MINN.-—The Swanville Hardware Company 
requests catalogs on hardware. 


WASHINGTON, MINN.—Lass & Baird are purchasers of 
the stock of A. F. Rathman. 


LAREDO, MONT.—The Kimpel-Jenson Implement & Hard- 
ware Company has started in business here, carrying a stock 
of the following: Automobile accessories, baseball goods, 
bathroom fixtures, belting and packing, buggy whips, builders’ 
hardware, children’s vehicles, churns, cream separators, cut- 
lery, dairy supplies, dog collars, fishing tackle, galvanized 
and tin sheets, gasoline engines, harness, heating stoves, 
heavy farm implements, heavy hardware, home barbers’ sup- 
plies, lubricating oils, mechanics’ tools, paints, oils, varnishes 
and glass, plumbing department, pumps, ranges and cook 
stoves, shelf hardware, silverware, sporting goods, tin shop, 
wagons, buggies and washing machines. 


HELVEY, NEB.—The hardware and implement stock of 
Ralph Hughes has been bought by I. B. Friesen. 





NOTES OF THE RETAIL HARDWARE TRADE 





PENDER, NEB.—George A. Wachter has purchased the 
interest of J. Forrest in the Wachter Hardware Company. 


REPUBLICAN CITY, NEB.—L. L. Johnson has disposed 
of his hardware business to L. C. Gruwell. 


UNION, NEB.—A. L. Anderson’s hardware stock has been 
purchased by L. R. U ton, woe ki uests catalogs on automo- 
ile accessories, base throom fixtures, belting 
and packing, builders’ Ht pose children’s vehicles, churns, 
cream separators, cutlery, dairy supplie oe dog collars, dyna- 
mite, electrical househol specialties, fishing tackle, furnaces, 
furniture department, galvanized and tin sheets, gasoline en- 
gines, hammocks and tents, harness, heating stoves, iron 
kitchen cabinets, kitchen housefurnishings, lineoleum, 
lubricatin oils, mechanics’ tools, oil cloth, . pane. oils, var- 
nishes an glass, poultry supplies, prepared roofing, ranges 
and cook stoves, refrigerators, sewing machines, shelf hard- 
ware, silverware, sporting goods, tin shop, toys, games, 
wagons, buggies ‘and washing machines. 


GLEN FALLS, N. Y.—J. E. Sawyer & Co., Inc., has been 
incorporated to do both a wholesale and retail business in 
buggy whips, building paper, heavy hardware and harness. 
The capital stock is $100,000, and the incorporators are J. 
EK. Sawyer, William H. Gleason and Robert E. Patterson. 


WAYLAND, N. Y.—Charles Snyder has purchased prop- 
erty on Main Street on which he will erect a building to be 
used as a hardware store. 


PRYOR, OKLA.—C. L. Samuel has purchased the interest 
of his brother in the Samuel Bros. Hardware Company. No 
change will take place in the firm name. 


ST. GEORGE 5S. C.—The Mims Hardware Company is 
now occupying its new quarters. 


BRYANT, S. D.—Walter C. Macy has purchased a hard- 
ware business here. 


OWANKA, 8S. D.—The Charles H. B. Fuller hardware 
stock, consisting of a line of builders’ hardware, churns, 
dairy supplies, kitchen housefurnishings, sporting goods, 
peesennens and tents, ete. has been bought by Hiram 

ppy. 


PLATTE. S. D.—The firm of Calta Bros. has been dis- 
solved. C. R. Calta is now in charge of the business. 


FRIENDSHIP, TENN.—Leon Agee has purchased an in- 
terest in the hardware store of W. Sudbury. The Economy 
Store will be the new firm name. Catalogs requested on 
ranges and cook stoves, crockery and glassware. 


BROWNWOOD, TEX.—The Smith-Hall Hardware Com- 
pany has changed its name to the Austin-Hall Hardware 
Company and increased its capital from $25,000 to $75,000. 
The concern does both a wholesale and retail business. 


AUGUSTA, WIS.—Robert E. Bain, Jr., has retired from 
the firm of Seville & Bain. F. B. Seville will continue the 
business under his own name, and add a full line of kodaks 
and supplies. 


CAMBRIA, WIS.—G. H. Beyer has disposed of his interest 
in the hardware and furniture business of Beyer & Dexter 
to J. Dexter. 


FENNIMORE. WIS.—F. E. McKichan has purchased the 
interest of his partner, George Monroe. 


FORT ATKINSON, WIS.—F. Conrad & Son have com- 
menced business here. Their stock will consist of the 
following: Automobile accessories, bathroom fixtures, bicy- 
cles, buggy whips, builders’ hardware, building paper, cutlery, 
dairy supplies, dog collars, dynamite, fishing tackle, fur- 
nares, galvanized and tin sheets, gasoline engines, hammocks 
and tents, heating stoves, heavy farm implements. heavy 
hardware, lubricating oils, mechanics’ tools, paints, oils, var- 
nishes and lass, plumbing department, poultry supplies, 
prepared roofing, pumps, ranges and cook stoves, shelf hard- 
ware and washing machines. 


LUXEMBURG, WIS.—The Luxemburg Implement Company 
has been incorporated with a - ital stock of $20,000 to 
deal in automobile accessories, belting and packing, buggy 
whips, builders’ hardware, children’s vehicles, cream separa- 
tors, dairy supplies, fishing tackle, gasoline engines, ham- 
mocks and tents, heavy farm implements, heavy hardware, 
lubricating oils, mechanics’ tools, pumps, sewing machines, 
wagons, buggies and washing machines. E. J. Kelliher, 
George Rueckl, Jr., and Alfred Rueckl are the incorporators. 


PORTAGE, WIS.—The Senger & Heller Hardware Com- 
pany is successor to the Schulze Hardware Company. Cat- 
alogs requested on baseball goods, bathroom fixtures, belt- 
ing and packing, builders’ hardware, building paper, churns, 
crockery and glassware, cutlery, dairy supplies, dog collars, 
electrical household specialties, fishing tackle, furnaces, gal- 
vanized and tin sheets, gasoline engines, heating stoves, heavy 
hardware, lubricating oils, mechanics’ tools, paints, oils, var- 
nishes and glass, plumbing department, poultry supplies, pre- 
pared roofing, pumps, ranges and cook stoves, refrigerators, 
shelf hardware, silverware, sporting goods, tin shop, toys, 
games, wagons, buggies and washing machines. 


MADISON, WIS.—The june Implement Company has pee 
incorporated by R. G. Nu E. M. Zentmeyer and C. 
Meisser. The capital stock = $25,000. 


RACINE. WIS.—The Mohr-Jones Hardware Company, 315- 


317 Sixth Street, has increased its capital from $60,000 to 
$150,000, and enlarged its store space 2 


SHEBOYGAN, WIS.—The South Side Hardware & Plumb- 
ing Company has been incorporated with a capital stock of 
$25,000. The incorporators are Martin Burhop, Edwin Aldag 
and William Gehrke. 


WAUKESHA, WIS.—Otto C. Freyer has bought the in- 
terest of Mr. Mills in the firm of Dixon & Mills, 318 Main 
Street. Dixon & Freyer will be the new firm name. 
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The spark plug that is standard equipment 
for U. S. Army and Navy airplanes— 


the spark plug that brings the majority of 
racing cars first under the wire- 


Pm 3 


the spark plug that is found in Duesenberg 
and Seabury ““Speedway’’ motors— 


Se 


is the spark plug for the dealer who wants 
to make the most sales to the owner who 
wants the most power in his car. 


RAJAH 


SPARK Y PLUGS | 


Because Rajah Spark Plugs are built AL give the automobile dealer dependable sales 
sturdy enough to withstand the test of at with a big margin of profit. 

heat cars, - gg cna agp airplanes, a That is why Rajah Spark Plugs are so 
they give the automobile owner de- r €5 popular with dealers and owners alike. 
pendable power with a big margin of 


<n Address RAJAH, Bloomfield, N. J 
: : re ress / oomfield, N. J. 
Because Rajah Spark Plugs are fairly , ; 
. * . SHSON & ME N, Inc., ancisc » s, Po ¢ 
priced and extensively advertised, they - ot deep ances fy Sain Olea ms nde 


RAJAH TERMINALS RAJAH ADAPTERS 


Rajah Regular Clip Terminal Rajah Ferrule Clip Terminal Rajah Thumb Nut Terminal 
Adapter for Dodge, Hup, Hudson 


Adjustable to any cable. With the With any size ferrule required J : 
extra collar supplied fits any make Fits any make of plug with the Maxwell, Mitchell, Packard Twin Adapter for Buick, Chevrolet, 
of plug. extra collar supplied. Six, Pullman. Oldsmobile. 


Rajah Terminals and Adapters are furnished so that Rajah Plugs can be used on any car not equipped with the 
Rajah type of Clip Terminal. Any size exchanged if desired 


Rajah Stud Terminal 
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MILL SUPPLIES 


These prices are for small lots and are. obtained from dealers 











The second and fourth issues of Hardware Age each month will contain 7 other pages of hardware prices 




















BALERS—Waste Paper— CHAIN—Proof Coil— sSCREWS— METALS— 
Davenport Mfg. Company : | Small lots, f.0.b. Pittsburgh, per | Coach, Lag and Jack— Tin— 
Schiec > » No. 5 .3 ome , 
‘ _ Par “sh Nes ae sen Coit Straight Link: | Leg. Cone Point | straits, +» C6Q68¢ 
No. 2, $55; No. 3, 5; No. 3,| 4m ; stn - , | Coach, Gimlet Point Y 75@sv 
Open Top, $69; No. 4, $95 and $6.50 o-10; ; \%. $9.55; 5/160,} J ‘Har ...+.- Gorpen so @sv¢ 
No. nT 0 eac | ; . $8.00; 7 $7.85; | y ; . — ha 
0. 4, Open Top, $110 each. 4 &9/16, $7.70; 11/1665, $7. oo Standard List f take got ee m.. 33@24¢ 
BARS—Crow— | Klectrolytic er Ib, DI3¢ 
DRESSING—Belt— Castin er ID., 31@S2 
Steel Crowbars, 10 to 40 Lb. oa Jobbers’ Mfg. Company: |e we Soren, i 50° 8s pelter and Sheet Zine— 
per tb.,6%¢| Blue Ribbon Stick, #@ I 21¢| Cink Mons ©, Hound Head... ..50% Western spelter 2@13¢ 
*§ | - sts 0 ister Hea «409 : 
em, © & 4 ID. cans, @ a $3 3O¢ | Brass: ‘ ake Sheet =f No. 9 base, ake 21¢; 
; . dquid in gal. cans, @ ga 00| iat Head or Round Head... .25% open, ¢. 
Soole | DRILLS AN F Filister Head............. 085% 
( hatillon’ “EE Rar DR + AND DRILL Rolled Thread: lived. FP. i. os Lead— 
Chatillon’s No. y - ‘ . > ‘ ° 
P. 8. & W , Twist Bit ‘Stocks, new list... .GO&5% > ne Mee oo et 6675 “% Bar Pee 881i! 
Sargent & Co.... 20% Tw ist Taper and Straight Shank, PPh or moa . 44 
: new t 4085 % ; Solder— 
- live No. &! : ¥. H. or R. H., ’ 
BELTING—Leather— Small Wire, No. 53 and less, .40&5% ‘ ; . : > 

ee ee ae Larger than No. 53, new list. .40&5% | Viltster Mead +++ Linden | Ye XY, guaranteed Zoe De O88 
Se ae 8 Cee Fused Butte. Wood Drills for Braces, new list .30% Set and Cap— oe * Per Be 349 

elting, Ex. Hvy., 1 BE pwr = ‘ efin er ID., ¢ 
Belting, Heavy, > 5% | EMERY—Tarkish— | (Iron) : f Prices of solder indicated by private 
peered Medium, 1+ Pe Out of market at prescnt time. a por brand vary according to composition, 

% % ;, . | eee 
Socont’ aaa. Sides B08 pele eesti ’ *\4 , 5 % Antimony— 
Second Quality, Shoulders. . "6685 %| Heavy 4 © | Cookson's 
Cut Leather Lacing, Strictly No. .om lat , ae a Per b., 2b@28¢ 

i 40% | * *» Ast, ne lee Asiatic er ID., 2 2 
Leather Lacing Sides, . List, net _ Wood 

Raw Hide, No. 1, in sides 17 | or ERS— mimo 

q. ft. Mn ‘ yg ow ; Ste ead, Ir 

Tnder 17 89. ft Chace “Mee on oop r ons | pee Mase been 

nC, wey pper.. ‘ Flat Head, Brass 
Chace, Zine Plated ‘ 5% | Round Head, Brass 
Rubber— Kattroad, coppered 0&5 Yo Vlat Head, Bronze 
omostitien ; 0% Railroad, brass “Yo | Round Head, Bronze....... 35 Ye per cent =), es a | re- 

tandard 5% | —_ Se Re! Drive Screw y melting (ton lots), f.0.b. m 

Best Grades 40&10&5 5% PICKS AND MATTOCKS— RS Fy 38 s 58 @ tive 
| Railroad 40&10% | STOCKS, DIES AND bape In 100 th. lots ; 
BLOCKS—Tackle— Contractora’ ic. 40&5% | Seta % 
Common Wooden. 10% Rattroad, Hand Taps : sg gan’ Yo Old Metals— 
Patent Fle gaa M. 8. Taper Taps Nos, 2 to 12 ine., : 
ROPE— 5O&10&5% | Dealers’ purchasing prices paid in 
Drill— Bostern Retail Trade. Per W,.| M. 8. Taper Taps, Larger... .25&5% | New Kore, which are still declining, 
Manila, % in. diam. and larger: are as follows: 
Athol Machine Co. : Ser ie Fe acme ag oe ogg - . de * oe per tb. 
Drill Blocks.... nie net list Second Grade Nationa g. Co. Sereen Door, Copper, heayy and crucible... .24.5 
Hardware No. 195, Japn'd, per dozen. . .$1.20 wees, heavy and wire < 

Carriage, Machine, &c¢.— Sisal, % in. dien. and larger: Copper, light and bottoms 
. Highest Grade .20¢) TRUCKS—Warehouse, &c.— Brass, heavy 15.50¢ to 16.0 00¢ 
( ‘ommon Carriage (cut thread): Second Grads McKinney Mfg. Co.: each, net | Brass, light 11.50¢ to 12.00¢ 

2 6, and amaliler.. 25&5% | Sisal, Hay, Hide and Bale Ropes, No. 1, $21.50; No. 2, $18.50; Heavy, machine com 
Common Carriage (rolled thread): Medium and Coarse: | No. 3, $15.50. position .......... 20.50¢ to 21.00¢ 

: 6 1 us ard ‘i i be ‘f “ 

Eng r’ or longer. . nd Fo | a heal "i cttum Lath ton | WRENCHES— | ings asec ppadlben seatbopey 1 
Phila., Eagle, $3.00 list. + + 60% First quality 20¢)| Agricultural No. 1 red brass or composition 
Bolt Ends, H. P. Nuts.. .-. 80% | Cotton Rope: | Alligator or Crocodile “ turnings 19 
Machine (cut thread) Best 5/16-in. and larger. ..23@20¢) Drop Forged Lead heavy 

% # 4 and smaller 20% Medium, 5/16-in. and larger...21¢' Stillson pattern % [Uead, COR. cc cccssccscvcvvcce 

Larger or longer o e-em ° n% Common, 5/16-in. and jarger...15¢ Genuine Stillson we Zine 


None 


Bismuth— 
$4.50@$5.00 


Aluminam— 
No. 1 aluminum (guaranteed over ‘) 


Eritra 20&10% 
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PAINTS, OILS AND COLORS 


— 
| oaaggad Fish and Vegetable; Domestic, prime, white | Green, Paris .......... Brown, Spanish 16.00 @ 20.00 
s— } or floated, ~ Indian Red coeees . 
Linseed, Raw, Carlond lots. .1.24@—| works, @ ton....$28.00@32.00| Venetian Red Carmine, No. 40, bulk.. 3.90@ 4.50 
. City five-bbl. lots and over.1.25@ Off color, f.o.b. wi Sienna, R. Green, Chrome, ordinary. 8 @10 
Jut-of-town, five-bbl. lots and | ton 22.00@24.00;| Sienna, 2 
over . 1.24@ | Chalk, English...7 ton nominal! | Umber, Green, Chrome, pure....32 @50 
Botled, ‘ie P ‘gal. advance on Raw.| French P? ton nominal | Umber, y+ ¢ Metallic Paint, ® ton, 
Larfi, Prime } \ 1.86@1.88) China Clay, Imported Chrome Ye ‘ Bro 28.00@30.00 
extra No. 35@1.28 ®@ ton 20.00@36.00 | an ’ 
1 ‘294132 20,00 BOS coc ceess 25.00 @ 30.00 
Cotton seed, Crude, f.0.b Cobalt, : / 1.55 White and Red Lead, &c.— (Ochre, American, @ ton. .20 30 
mill 1.02@ Whiting Pe 100 Py American, Golden. @ TD. 6 
Yellow Summer, Prime.15.00@ Sommmoneton .25@- Cents @ | Foreign, Golden, ® ib.. 
va. tie a ay AS -35@—| tead, English White in O11.12%@—| French 
Tallow Acidless 1.38@1.40| ‘ | Lead, American White Dry.11% @— | Orange, peat, en. 
Menhaden, Brown In Oil White, 100  pack- French 


Strained — | 

Northern Crode e - | Putty, Commercial— Ses, oF over --12%@—| American 
| 
| 


Southere £.0.b. factory. 70 enc @ 100 Litharge, American, powdered, | Se, Daee 
Light Strained 88 4290 | In bladders $4. oogste 12% @—| U*siandard ® 100 Ib 
vw 


2 Dae } 
White Bleached Winter. 92 TE aad la ata Zinc, Dry— | Red, Tuscan .. @30 
Cocoanut Ceylon genuine | | Red, Venetian @ 100 Ih.. 2%@ 4 
Cathtn Bawaba spot... Spirite—Turpentine— WD | Rose Pink 
Domestic . ’ ® gal. American ........+++++-104%@10%)| Sienna, Italian, 
Cod Domestic, Prime....86 @88 In Machine bbis. .......... 42%@ + red }; mne 4 ey ie 18% | } powder 
ye Burnt, lump 


Newfoundland ea } 
Corn, Refined German Red Seal (French Italian, Raw, powdered. 4 
Porpoise body .......- | Gum Shellac— process) ...........+.+..-nominal| American, Raw 2 
Olive denatured — ‘ . 85 Green Seal ..- nominal American, Burnt 
Ox egy ps Bote oleate ee @ 17% 0 % White- Seal .- nominal Powdered 
Soya Bean, ‘English. spot KF pie 5 French Red Seal ........16 @18 | Tale. French ...® ton $15.00@22.00 
. Green Seal ..............nominal American ....@ ton 10.00@13,00 
Senrieniea. spot, bbls. "13% @138% . - | Italian -.-ton 35.00@— 
econd Orange 
Terra Alba. 
ig ae 25030, lt. Botton . i Dry Colors— French 100 
1 4 |v § ws @ nglis 
cold test | Amefican..#@ 100 ™ No. 1 .85 
Black, Carbon Gas.......25 @88 | American. .@ 100 Ib No. 2 .70 


Black, Bone ...... 
Umber, Turkey, Borns 
nd P red 





mmer 
— light filtered. 
ark filtered 


24 -16 
Paratine, Seem Loenelty. .29 “ Mineral Blacks, @ ton.::24 @30 | Burnt, American 
865 ep. pect he k 77 2 ng bn 20 Raw lumps 
>. A ° ue, nese .. : 
Red Paraffine I nD yer .70| Blue, Italian 
Ultramarine 40 50 Blue, Prussian, Domestic. 
SERED = | Seowe Vandyke Blue, Prussian, Foreign. . 
| Ere rench Ochre .. Blue, Soluble 
White, Foreign ® ton.$38.00@40.00 Green, Chrome Blue, Ultramarine ...... "25 
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$1 


In Canada 
$1.25 
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PARK PLUG 


DEALERS ! 


The demand for the Bethlehem 
Spark Plug created by generous ad- 
vertising and a generous sales policy 
is both insistent and persistent. 


With the beginning of the Autumn 
season, we shall make an announce- 
ment of compelling interest to every 
handler of automobile accessories. 


Watch for it. 

Meantime, if you are not already a 
“Bethlehem” dealer, write us for par- 
ticulars on the plug that means 
“sales and satisfaction.” 


The Silvex Company 


Bethlehem Products 


South Bethehem, Pa. 
FE. H. SCHWAB, President 
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Guaranteed for the Life of Your Car 
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and selling of bicycle tires 






Better Bicycle Tires Cheaper 
Bring a Bigger Bicycle Business 


OODYEAR dealers are learning, to their 


great satisfaction, that the movement for 
better bicycle tires at lower prices,as pioneered 
by Good y ear Blue Streaks, is bringing thousands 


have been hundreds of 
wheels laid up with flat tires. 
Riders often gave up bicy- 
cling because they grew 
weary of getting unfair tire 
value. That was before they 
knew Goodyear BlueStreaks. 


Good year’s new policy of 
simplifying the making 


of bicycle riders back to this fine, healthful sport. 


And, in the same proportion, their bicycle and 
bicycle tire business is growing day by day. 


The Goodyear Tire & Rubber Company, Akron, Ohio 


In every community there . changed all this. Folks are 


coming back to their wheels. 


And Goodyear dealers, who 
are identified with this 


' widely-read, square-deal pol- 


icy campaign, are getting the 
benefit in largely increased 
sales. 


Are you profiting from this 
advertising? 


August 16, 1917 
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Parents Welcome These New Savings 
on Goodyear Blue Streak Bicycle Tires 





The Good year Blue Streak plan of mak- 
ing and selling better bicycle tires cheaper 
pleases everyone—boys and girls as well 
as their mothers and fathers. 


Economical buying is always sensible 
when the article bought does not sacrifice 
quality through the saving. And, espe- 
cially so today when all America is prac- 
ticing thrift. 


The money saved by buying Goodyear 
Blue Streak Bicycle Tires, at $3.25 each, 
will come in very handy with prices of 
everything so high. 


Why should any rider pay more when, 
for $6.50, he may own a pair of Good year 
Blue Streaks which in quality will match 








Boysend girls who ride on Ge ara 
Blue Streak Bicycle Tires do not go 
to Dad so often for tire money. 





DurableTires Mean More Miles 


Good year Blue Streaks are built for 

maximum wear. Th 

strong. Tough treads gi 

p~ 4, fe. Two reinforcing, under- —— 
ps agai punctures. nm 

the two-ply tire body is of stout, endur- 

ing fabric. Goodyear Blue Streak 

wear will be a glad’: surprise to you. 








ota IsEasy on Lively Tires 


= ag! ge 

ye be r ive Gireak “Fnese tires 

pa yh with I ligh 
i ie” The ewo-gly tire 
in lively rubber. our le eit 
a aa when you change from heavy, 
tires to these weey, resilient 
» he Blue Streaks 


GOO 





many other tires at $10.00 per pair? And 
Blue Streaks are usually better than tires 
selling at the same price. 


Goodyear gives you these savings by 
making only one tire-—standard quality, 
always the same. This cuts factory costs. 
Then Goodyear saves you more money 
by selling direct to the Goodyear dealer 
in your town. That cuts out the needless 
handling-profits that are added to other 
tires you might buy. 


Make these savings yourself. You are 
entitled to them. See the Goodyear dealer 
in your town. Or write to the Goodyear 
Tire & Rubber Co., Akron, Ohio, for his 
address. 











ANP fathers are pleased. For care- 
Sul buying is one of the first lessons 
of good business. 





No Side-Slips on These 
Non-Skids 





Speed up, if you wish, on your Good 
year Blue Streaks. You needn't fear 
side-slipping any more, because the 
Good y ear non-skid tre ead takes care of 
that. Tough blocks of rugged cules 
bite their sharp edges together and 
= you safely. Press your thumb « ” 

lue Streak tread. Feel the “‘bite.’ 





Smart Looks Help Your Wheel 


Then you have handsome appearance, 
too. Goody ear makes your Blue Streaks 
smart-looking to match the fine quality 
within. Look for the bright Blue Strea 
on the side. You can point proudly to 
these tires anywhere you go. 
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Dependable Spark Plugs 
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Champion 
Heavy Stone 
Price $1.25 


Points the Way to Bigger Sales 
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The public knows and pre- 
fers Champion Spark Plugs. 


Buyers ask for Champion | 
Spark Plugs. 


It is easier for you to sell 
Champion Spark Plugs—and 
to sell more of them. 


Many dealers find it pays 
to stock exclusively with 
Champion Spark Plugs. 


The public avoids substi- 
tution by looking for the 
name Champion on _ the 
porcelain as well as on the 
box. 


There is a Champion 
Spark Plug especially de- 
signed for every type of 
motor car, motorcycle, 
marine and tractor engine. 


Champion Spark Plug Company 


Toledo Ohio 
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Your Name 


Safety Matches 
LANDS 
CUSTOMERS 


ERE’S one part of the new Firestone 

Advertising Plan for increasing your 
tire and accessory sales. Safety matches 
of the finest quality. Your name and 
address in big, bold letters that remind 
customers and prospects that you're 
ready to serve them. A live sales-buildin3, 
idea. Let us tell you about them and all 
the other big, features of this advertising, 
service. 


_——_ 


HAUUAUAUOEUOUUEU ENE UUENAAUENONUUNAAA EAU ERATIO NAH 


Write for Firestone 
Advertising, Plan Featurin3, 
Dealer’s Name Biz, 


The new Firestone plan makes advertis- 
ing work for you. We give you real 
service in planning your campaign. After 
making your arrangements the advertis- 
ing practically takes care of itself for 
months. During the ‘summer when you 
have little time for it, yet when it’s most 
valuable, your advertising goes right 
ahead automatically. It holds old custo- 
mers. It lands new ones. It stimulates 
sales continually. 


Get this plan. Fill out and mail coupon now. 


FIRESTONE TIRE AND RUBBER COMPANY 


Akron, Ohio 
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SPEED~ENDURANCE 


Built to meet the demand for Quality, Marathon 
Tires excel in Speed and Endurance 


Speed—because lively, resilient rubber absorbs irregularities of the road 
instead of lifting the car over them; and the Angle Tread grips the road with 
positive traction. 


es i lien hag ee ee eee he 


Endurance—because Marathons are built the careful way, by hand, of the 
best materials that the industry knows—to give thousands of miles more 
service than their liberal 5000-mile guarantee. 


TIRE DEALERS! Get Marathon Speed and Endurance back of your tire business. Write for 
our Proposition of exclusive territory and sales support. 


THE MARATHON TIRE & RUBBER CO., CUYAHOGA FALLS, OHIO 
CANADIAN PLANT: ST. CATHARINES, ONTARIO 








August 16, 1917 


HARDWARE AGE 


coma ¢ ~.\ 

- $ % 

A — : . | 
WERRI?> 


HARD WARE CO 


Fle Diamond 


FORD SIZE Tires 








To the 
Merritt Hardware Company 


Macon, Georgia 


Frequent shipments to this company, whose 
name for 27 years has stood throughout the South 
for all that’s best in hardware, evidence the great 
demand for Diamond Ford-size tires. 


Ford-size Diamonds, like their bigger brothers, 
recognize no road to be too bad to travel on. They 
are giants for strength—gluttons for- work. 


Order a few Ford-size Diamonds today from 
your jobber, and learn the satisfaction of selling 
an extra mileage tire that costs no more than 

many other makes, and not as 
much as some. 


}} The Diamond Rubber 
y/_ BLACK Company, Inc. 


kerb a AKRON, OHIO 


RED SIDES 


Diamond Tires 
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An All-Steel Tool Kit of Many Uses at a 
Price Lower than Any Wooden Box 


This attractive tool kit is made entirely of is allowed for larger tools below. 
steel and finished in black enamel (two coats) This durable kit is equipped with lock and 
baked on. keys and two strong suit case catches and an 
The wooden tray which fits inside has com- easy grip handle. ' 
partments for screws, bolts, etc. Ample room Size: 22 - long, 9 ins. wide and 7 ins. 
eep. 
Its users include Automobil- 
ists, Auto Repair Men, Brick 
Masons, Blacksmiths, Carpen- 
ters, Cement Workers, Engi- 
neers, Electricians, Fishermen, 
Glaziers, Household Handy 
Box, Machinists, Painters, 
Paper Hangers, Plasterers, 
Plumbers, Steel and Iron Work- 


ers, Shoemakers, Tinners and 


Peerless Tool Kit Roofers, Upholsterers, W ood 


Each kit is packed in an in- 
dividual corrugated carton— 
can be shipped separately by 
parcel post, express or freight. 

Let us send sample. The 
price we'll quote will make you 
wonder how we do it. 


Separator se 
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The Corcoran Manufacturing Co., Cincinnati, Ohio 
Santana anne 
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of a spark plug must 
be in strict conformity 
with the _ service it 


as 


must render—No mere 
assembly of question- 
ably reliable materials 
into a spark plug form 
can justify a claim for 
recognition — In every 
minute detail 


ASTE 


Calorite Spark Plugs 


a been designed and constructed for long lived service and satis- 
‘action. 
There is no more reason for a frequent change of spark plugs than of 
magneto, tires, generators, wheels. bearings or transmission. 
Master Calorite Spark Plugs, built of the finest materials obtainable 
and scientifically designed— 
Resist to the limit of mechanical possibility, fouling, leakage, breakage 
through extremes of heat or cold or mechanical carelessness—And 80 
deliver to the motorist— 
Exceptionally efficient and lasting service, 

his assurance of service justifies the reasonable initial installation 
cost—low when compared to the total cost of frequent replacements 
of ordinary cut price, short life plugs— 
If liberal profit margin interests you—the sale and recommendation of 
Master Calorite Spark Plugs should be your answer to this adver- 
tisement. 
There is a Master Calorite Spark Plug for every variety of service— 


And the retail price is amply justified by their quality and ability 
for service— 


$1.00 and $1.25 Retail 


depending upon the size 
Dealers—Ask your jobber for quantity prices on Master Plugs— 
Jobbers—Let us co-operate with you in supplying your dealers’ de- 
mands for this profitable line. 


MASTER CALORITE SPARK PLUGS 


Made in U.S. A. and guaranteed by 


Master Colorite Spork Plug Hartford Machine Screw Company 
Regular Length, $1.00 each 488 CAPITOL AVENUE HARTFORD, CONN. 
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QUALITY! 


THE UNDERLYING REASON FOR THE POPULARITY OF 


PARIO 


PRODUCTS 
DEALERS SHARE 


In this recognition of merit! Sales made are sales ended! Every user 
is a voiced advertisement for them. Consequently, the line is as standard 
and quick-moving as staple goods, but with dealers’ profits much larger. 





Consumers Appreciate 


The dependability of the 
oe” SPARTON PROG 1S: te 
‘ promptness and spirit of the 
service department, which 
° SPARTON RADIATOR 

underwrites the famous Sparton FAN 
guaranty, and the unfailing con- 
sideration given them in all their 


MODEL PD—MODEL PB same e ° 
nly emelles relations with the Company. 


A Splendid Selling Asset 


Is found in the unqualified and 

enthusiastic endorsement of SPARTON HONEYCOMB 
everything carrying the Sparton RADIATOR 
name by their users. 


The Sparks-Withington Co. 


JACKSON MICHIGAN 


SPAR TON 


i 
i) 


SPARTONET—MODEL M SPARTON GASOLINE 


SPARTONET VACUUM SYSTEM 
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Curb Pamp = 


will turn a profitless curb into 
a gasoline filling station that 
will net you five hundred 
dollars a year and bring you 
cash customers for other lines. 


Insures accurate measure. 
50% faster than return 
stroke pumps. 


No waste of money, time or 
oil. 


from, deterioration is the 
result when spare shoes are 
covered bv 


Ghe ALLEN 


TIRE CASE 


A durable, close-fitting tire cover made 
in all styles, all"sizes and every color, to 
suit your own ideas. 
Prices $3.00 and up. At Your Dealer’s 


Interesting booklet free on request 


The Allen Auto Specialty Co. 


16 West Gist Street, New York 
2007 Michigan Avenue 


Turns casual buyers into 
steady, satisfied customers. 


Let us tell you all about it 


Shotwell Pump & Tank Co. 


35 North Alabama Street 
Indianapolis, Indiana 
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The Shelby Garage Door Holders 


WHAT IT a. pone will outenetiestiy catch the 
door as it is swingi ht « "pai on ts beyond, 
Is and hold it AR fun‘il yo oF Ay - Fe 1 on ‘the chain. 

It will also lock the door as it sn closed head of 

Never In the latch entering the strike on top of the 
The Wa eNOS OEION— inte entirely of mendlinoe steel, no 
y ngs or frail parts to rust or break. Size of swivel or jamb 





NE Te LO CR EG 


Sie antere aria eee es 


No. 1914 


GRIFFIN Garage Door Holder 


S as necessary to hold the door open as the bolt to hold 
it oh, The mere sight of it enables one to see at a 


glance its great value. 


The Garage door swing- 
ing to and fro in the wind 
is annoying and trouble- 
some, expensive and dan- 
ere us. The old way of 

locking or hooking the 
door open is not satisfac- 
tory or practical. 

The automobile owner 
or buyer nowadays wants 


the new and modern im- 
provements on his car— 
and he gets them. So it 
is when he builds his gar- 
age. He wants the latest 
improvements that add 
materially to his comfort 
and convenience—and he 
gets them. 


p ate, 3% x 2x 3/16 inches; door plate ged loc! “7g! device, 
x3 x 2x % inches; % in. 83 n. long; 
strike, 34% x8x1%x \% tnehes ; chain Noe 13, 86 Inches long 
All parts are heavily japanned 

INSTALLATION—Can be applied quickly ; does not require 
a mechanic to do the work. 

OPERATION—A child can rate it. All that is required 
to release it is a slight pull on the chain. 

PRICE—The retail price, 08.20 per pair, will appeal te the 
consumer and the good margin of profit will surely interest yeu. 

Send your order TODAY. 


The Shelby Spring Hinge Co. 
SHELBY, OHIO 





Made in U.S. A. 


THE GRIFFIN MANUFACTURING CO. 


30 Warren . 17 E. Lake St., 
New Yorks Erie, Penna. Gilense 
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PATENT PENDING 











=" 


ees 





August 16, 1917 





PITTSBURGH 
SPOT LIGHTS 


Everybody wants a spot light. If you carry 
the Pittsburgh line you have a lamp for every 
requirement. Never have to disappoint a 
customer or lose a sale. 


The line includes 


The Approved 
Non-Glare Spot Light 


Pittsburgh Parabolite 


Diameter: 7 inches. Body: Heavy Steel Black Japan. Main 
Reflector: 63-inch Patented Parabolite, brass with heavy 
silver finish. Auxiliary Non-Glare Reflector: Brass, highly sil- 
vered, firmly held in position—adjustable and easily attached 
when lamp is renewed. Switch: Cutler-Hammer, con- 
veniently located in handle. Focusing Adjustment: Simple 
and positive. Cord:  5-foot Ese Cable with Copper 
Terminal Connectors. Bracket: xclusive T-Swivel 270°- 
360° Diminishing Mirror: 4 inches. Door: Heavy Steel 
Black Japan with positive thumb-screw lock. Handle: Knob 
type of graceful design. Lamp: Nitrogen 


Write today for Copateg showing the complete Pittsburgh 
line of spotlights and other fast selling electrical specialties. 


Pittsburgh Electric Specialties Company 
Pittsburgh, Pa. 
Pacific Coast Distributors 
The United Trading Co., 595 Mission Street, San Francisco, Cal. 
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IN 5 MINUTES 
REPAIRS 
TUBE PUNCTURES 


This light and handy outfit mends tube 
punctures anywhere in five minutes. 
Makes repairing a pleasure. 

Uses common gasoline, the most conve- 
nient and dependable fuel—always 
available. 

Just as easy to use and sure in its re 
sults as the larger “Adamson” Vul- 
canizers—and built on the same proven 
principles. 

Complete with box of a dozen “Adam- 
son” 5-Minute Repair Gum Patches for 
$1.00. Extra box pf 12 patches only 25c. 


DAMS isQ 


S MINUTE ' VULCANIZER 


For general tube and tire repairing the 
“Adamson” line is complete with vari- 
ous models at from $1.00 to $12.00. 

Be sure to buy an “Adamson’’—the most 
practical and largest-used Vulcanizers 
in the world. 

Sold by All Dealers. 
300klet Sent on Request. 


Adamson Mfg. Company 


East Palestine, Ohio 
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No. 299 Leather Packed Short Pat. Marine _ Ratchet 


1 F ,". angie Nes ' G thn pe 
part of our 


Invisible 5°ting Comp.f Tine, 








BOWEN MFG. CO. 


AUBURN, N. Y. 
Spring Lock CATALOGUE ON APPLICATION 


Write for full 
information. 





Ratchet 





K’’0.C. 


Ask for 


HPS, «Gee, wing Top}! Catalogue L. 











Make more money sell- 
ing Gemco Bumpers for 
front and rear. suilt 
on correct ead-thrust 


principle. Diamond or 
End Thrust channel bars — extra 


Bumpers iteavy, can't rust. 
Ask your jobber or write direct. 


Gemco Mine v5 672 So. Pierce St., iteechal: Wis. 


Popular Automobile Accessories 











Adams Auto Top Holder 


‘Stops the rattle—saves 
your top’’ 
Neatest — Quickest — Strongest 


Dealers everywhere will find a 
ready sale for this best of all Top 
Holders. An ornament to any car. 
No unsightly projecting arms, nor 
dangling straps. Can be installed 
in two minutes, and operates 
quicker than any other. 


Two sizes—% in. holes for small 
cars, % in. for large ones. 


Price, $2.00 per pair 
Write for discounts to dealers. 


ROCK ISLAND MFG. CO., Dept. B, Rock Island, Ill. 

















If the Button Fails an Accident 
May Follow 


Suppose an automo 
bile is traveling at 
full speed and a per- 
son crosses its path. 
The driver thinks he 
pushed the button but 
the warning fails to 
sound A serious ac 
cident follows, 


A Universal Push Button would have prevented this. Pressed 
at any point on the top a sure contact is made. Show this button 
in your store, illustrate how easy it works and the sales follow. 
Retails for 25c. 


Garford Mfg. Co., Elyria, Ohio, U.S.A. 

















Pro lection Assured 
to the “Dealer 
CONVERSE 
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50 cents 
Every Ford 
Owner 
Needs It —Buys 
On Sight 
THE 


HANDY 


Horn Push Button 
~ and Holder 


FOR FORD 
CARS 


Jobbers! Dealers! 
Here is a little article—easy to handle, small aig oe en 

discount—BIG SALE—needed by every FORD owner in the land. 
The HANDY push button makes it ible for the FORD owner 

te have his horn push button vane i oy belongs—on TOP 

of the steering column in the CENTER the steering wheel. 
Don’t wait! Write us to-day! 


Manufactured 
Cleveland THE FRANCIS-RAND co. Ohio 











TERMINALS 


THE ONLY COMPLETE LINE 


BRASS IP 
ee) 


does” = 
For = Plugs. Made for all 
sizes of cable. Also made 
with ring. 
BATTERY Genendiie 


We make many other sizes and age besides the above 


H. B. SHERMAN MFG. CO. 
BATTLE CREEK, MICH. 
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2 
Kester Crystal-Core 


Wire Solder 


> r) ~ ———7\ Fis CORE 


(ready to use) 





is the most practical solder for automobile 
work. So handy—so clean—so easy to apply. 
Cheaper to use than solid wire or bar solder. 


The solder is a hollow wire filled with an 
acid flux (see cut) which flows as solder is 
used. Note its many uses. 


For spark plug and battery terminals, elec- 
tric light connections, cracked fenders, gaso- 
line pipe and tank joints, radiator leaks, speed- 
ometer flexible shaft, and general garage use. 


Sold in one pound coils and on one, five 
and ten-pound spools. 





If your jobber cannot supply you—then 
send us your order direct. 


Chicago Solder Co. 


Illinois 








. 
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Here are the advantages of rolling 
door hangers for garages—easy to op- 
erate, fit any style of door or any diff- 
cult position. Doors cannot sag and 
slamming is impossible. 





But of course 
you want to selt 
the most satis- 
factory hangers, 
and that is the 
Coburn line— 
the original 
round trough 
system of rolling 
hangers and 
tracks. 

Write for 
complete _cata- 


log. 














- ARREST 


the attention of prospective customers by plac- 
ing one of these attractive display boards in 
your show window. Your 


REWARD 


will consist of greatly increased sales and correspond- 
ing profits. As to the quality of the goods—they re 
Klein Tools—that's enough. 


If you haven't our latest catalog, No. 17, write for it. 
It's issued for broadcast distribution so don’t hesitate 
to ask for a copy. Sent postpaid without charge. 


Mathias Klein & Sons, Canal Station 21, Chicago 








Just the Socket Wrenches 
that Sell—Just the Way 
to Sell Them 


Nobody doubts the worth of socket wrenches. 
Their value has been proved in service and their 
good points are known far and wide. 

We make a full assortment of socket wrenches 
and our No. 300 Socket Chest is offered free with 
the assortment of sockets, handles and accessories 
that best fits your requirements. 


Write for special offer. 


FRANK MOSSBERG CO. 
ATTLEBORO MASS. 
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BLACK DIAMOND FILE WORKS 


ESTABLISHED 1863 «ne WAR, 
Twelve Medals of INCORPORATED 1895 
Award at Special Grand Prize 
INTERNATIONAL GOLD MEDAL 


Atlanta, 1895 
Expositions 


Cepy of Catalogue will be sent free to any interested File User upon application. 


G. & H. BARNETT COMPANY Philadelphia, Pa. 


Owned and Operated by Nicholson File Ce. 
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// Whitaker-Glessner 
if Company 
Here you have a /¥j = MANUFACTURERS OF 


rapid fire drill, with £74 The best the market affords in 
adjustabletension, @R 


for hard or soft = 

woods and the8 . = , 
different size 2 = Billets, Slabs, 
Drill Points /f@3 = Sheet Bars, 
furnished S, Blue Annealed 

with it. ee 
f ét-the-200 Sheets, Black 
<—S Peueplicct 3 & Galvanized 
does the trick 

that saves you Sheets, and 


time, labor and Formed Roof- 
Drill Points. This ings. 

drill is about as 

valuable to the aver- — —_ 


age mechanic as any pe: P seiiadas 
“Vankee” Tool wemake. ne an Con: 


Built for hard service. = to our Sales Department. 


Your Jobber can supply you 


North Bros. Mfg.Co. ||| =| WHEELING,  W. VA. 


Philadelphia, Pa. 


“YANKEE” \ 


Push Drill No. 4 


Saves Time at Every Turn 















































BIFURCATED RIVETS ‘ pe ih swat a aa TUBULAR RIVETS 


Established : “7 J Eighteen Eighty-Four 


P : Main Office and Factory 
. JUDSON L. THOMSON MFG. Co. rm 
Waltham, Massachusetts 


Bifurcated and Tubular Rivets, Metal Specialties and Rivet Setting Machines 
ORNAMENTAL SPOTS Write for Catalog and Prices OUTSIDE PRONG RIVETS 
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SPRING HINGES 
REPUTATION 


The Chicago “Triplex” Spring Hinges have characteristic features of 
recognized merit, handsome in appearance and dependable for the most severe 


requirements. 
This article has a reputation and selling force which commands the trade, 


and your stock should be complete. 
Chicago Spring Butt Company. 


CHICAGO NEW YORK 
Send for Catalogue H 32 








Our Vise Campaign Is On! 


Your Local Gas Company Will Soon Buy Williams’ 


E “VULCAN” 

Bolts | | Chain Pipe Vises 
Nuts : <r | 
Rivets 


Washers 


Picks 
Mattocks 
and 
Grub Hoes 
Crow Bars 
Wedges (Als the wer ya eg x ur, inereele will now emphasize the 
Hy exceptional value of “V ANS” ; line installations. 
Forgings er The message brings opportunity to all eee = ‘wil ie 
the trail that many of America's leading gas compames have blazed 
Telephone and 2 before them 
Telegrapk Pole 
Line Hardware 


Wagon Hard- 








“VULCAN” No. 2 long ago won favor on every one of the Brooklyn 
Union Cas Co.'s 41 service carts 


WESTERN OFFICE AND WAREHOUSE: 40 SOUTH CLINTON STREET. CHICAGO, ILLINOIS 
































prevent errors and save time. The foot numbers are in the most con- 
venient position, for both horizontal and vertical measuring. 

Other exclusive features, such as KECO finish (to guard against 
rusting), Patent Adjustable Centers, etc., insure satisfied customers for 
the dealer handling K & E Tapes. 

Ask for our Trade Price-List of Measuring Tapes No. H 1398. 


KEUFFEL & ESSER CO. 


NEW YORK, 127 Fulton Street General Office and Factories, HOBOKEN, N. J. 


CHICAGO ST. LOUIS SAN FRANCISCO MONTREAL 
516-20 S. De rborn St. 817 Locust St. 48-50 Second St. 5 Notre Dame St. W. 


Drawing Materials, Mathematical and Surveying Instr ts, M ing Tapes 
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GOOD CROPS MEAN IMPROVEMENTS 














Are you prepared 


to meet the requirements of the 
FARMER for Hand, Foot and 
Engine Power Grinders ? 





In any case let us send you a copy of the new catalog and the latest price list. 


LUTHER GRINDER MFG. CO., MILWAUKEE, WIS. 























Let 
: BRIGHT WIRE AND 
Your BRASS WIRE GOODS 


Customers SCREW EYES 


SCREW HOOKS 
KS AND EYE 
Know GATE HOOKS AND EYES 


That You 





my, 2% (NCH 








Sell Chain by the Foot °. 40 
srt GATE HOOKS AND EYES 


Bulldog MADE IN U.S. A. 


Hodell MORGAN SPRING COMPANY 
Cleveland Pump 


WORCESTER, MASS. 
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Chain with a reputation for durability and fine 

finish and guaranteed to give satisfaction. 

A COMPLETE LINE, 

Write for samples and prices on cartons, reels and kegs. PROMPT SHIPMENTS. 
WRITE FOR PRICES. 


ven CLEVELAND | [)/.\) |Ey WORKS es; 


CLEVELAND OHIO usa. 

















The Neverip Stitcher fl A TIME AND MONEY SAVER 


The greatest invention with which the un- Set of needles 
skilled man can repair leather goods or any { sartted in handle 
heavy material. under metal cap. 


A Miniature Sewing Machine 


Packed % dozen in attractive counter dis- 
play box. 


Show cards and circulars in 4 languages. 
Foreign and domestic trade solicited. 


WRITE FOR PRICES 


Stewart-Skinner Co. 


420 Herman St., Worcester, Mass., U.S.A. 
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NEW “Semco” PUNCH 


«vt SMITH & EGGE nape ” MANUFACTURED BY 


*SEMCO" Smith & Egge Mfg. Co. 


BRIDGEPORT, CONN., U.S 





PAT 


Send for This SIX TUBE REVOLVING DRIVE PUNCH will perforate a hole 
prices through paper or leather, nearly the fuil length of the tube, at any point 
on the material you desire to cut, wifich is a feat that cannot be executed 
Puts the with the ordinary punch. 
Hole where The “SEMCO” is made of Cold Rolled Steel, nicely nickeled, the tubes 
from Special Drawn Carbon Steel Rod, and each one finely tempered. 
Packed in individual paper boxes and one dozen in a container box. 


you want it 


““SEMCO”’ signifies QUALITY, BEING THE ABBREVIATION FOR THE SMITH & EGGE MFG. CO. 


CALIPERS || PROVED ABILITY | 


“To DO THE WORK | 

















Spring and firm 
joint Calipers in is at the bottom of the popularity of 
all required styles 
and sizes. All 


<2 cs! | Morse Tools 





of the best quality 


material. . The man who once uses them con- 


tinues to buy, and his trade is worth 
going after. 


Catalog No. 31 


contains full par- | 
ticulars. | REAMERS, TAPS 


CUTTERS, DRILLS 


Catalog on request 











ATHOL MACHINE Co. Morse Twist Drill &Machine Co. 


ATHOL MASSACHUSETTS New Bedford, Mass. 











i SNELL’S Augers and Bits 


= SEND FOR CATALOG AND TERMS 
BG All Sizes, Kinds and Styles of 
m Augers and Bits 


Stock that Moves _ 
and Pays 


SNELL MFG. CO. 
FISKDALE, MASS. 
Selling Agents: JOHN H. GRAHAM & CO., 113 Chambers St., New York 
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answer the call for 


A New Broom HORSE SHOE BRAND 


Zeda is not merely another J 
broom. It is a new im- Every wringer ' We stand ba 
a ck 
proved style, and _ better m a n ufactured FT of every one 
kind of broom—totally un- by we is fur- ; of them 


like any other broom on the atehes wih a 
warranty tag 


market. which bears A trial order 
With its exclusive patented our name and ; ; will convince 
features y@u can readily the time of 

demonstrate to the cus- warranty. 

tomer why it outlasts 2, 3 
and sometimes 4 ordinary 
brooms. Write your near- 
est factory. 


Lee B & Duster Co. 
aoe © age Sad gage ne ating of THE AMERICAN WRINGER CO. y¢PP%uey 





























THIS STICK SHOULD BE IN 
YOUR STOCK 


This “@eme” Ball Bear- 

A BALL—NOT A ing Square Flange Caster 

L has no equal. The wide 

flange gives a good bearing surface and ago 

sinking into the wood. It is used extensively on : 
pone and heavy wardrobe trunks. : It is the only brand upon which you can meet 
In ordering, ask for No. 740. Then you'll be sure @ny competition and still make a good profit. 

to get the right caster. Superior in Quality, Profit, Service, Packages 


Send for Catalog and Trade-prices. ASK FOR IT OR 


WRITE US FOR PRICES AND 
THE SCHATZ MFG. CO., Poughkeepsie, N. Y. 
Agents: J. C. McCarty & Co., 29 Murray St., New York City THE JOBBER’SEMFG. co. Stan Be 























A DEMAND NOT F prance The “Original” Gutter Hangers 


__Brery_ man, woman Made by Berger Bros. Company 
to know their correct 


right. Thousand 
Sat. Spee are the strongest, neatest and 


ment must know their i : i 
lg handiest made; 20 different styles 
The Detecto is a to suit any requirement. 
a, on them and ~ 
sicians, gymnast- 
oun etc., because it Look for the “BB” on 
is accurate and will 4 
stay accurate indefi- every piece. 
a —— 
tates aa anes Send for free samples 
=a a’ No. 10 and No. 8 Catalog. 
Actual weight of the 


The demand’ i is tremen- ‘Berger Bros. Company 


dous. It is up to you Office: 229-31 Arch St. Store: 237 Arch St. 

to supply them.” Ask for Warerooms and Factory: 110-114 Bread Street 

THE JACOBS wong A a ery ed Inc., PHILADELPHIA 
38 Werren New Y, PY. , on Detecto’s to-day. 


r 
i: 
ie 
he 
ve 
i 
b 
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Some rset 


























MILBRADT 
LADDERS 


will pay for them- 
selves in a short time 


by enablin ‘ou to 
wait on re trade, ADJUSTABLE 


save the weer ; and TELEPHONE 
ear on your ures 
and goods, as well as BRACKETS 


bring the appearance ADD TO YOUR SALES 


of your store up to 
date. 


Write for catalogue ST OCcK THESE NOW 


showing a large num- 
ber of styles suitable Big Discounts 


for all kinds of shelv- 
EFFECTIVE SALES HELPS 



















































































ing. 


Milbradt Mfg. Co. 
2410 N. 10th St. 
St. Louis, Mo. 
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We are the Originators and Patentees of 


The 
Divergent 
Sa 


w 
Tooth 
Fastener Corrugated 

x 5 Divergent Saw Edge J oint Fasteners 


The keen saw toothed 
edge means a quick job 
—and solid joint. The 
finish is of the well- 
known “Acme Quality.” 

Write for samples and 
prices. 


ACME STEEL GOODS COMPANY 
2840 ARCHER AVE., CHICAGO 
Atlanta, Ga. New York City San Francisco Montreal, Quebec 


PATENTED 








Perfect Clinching Hose Mender 


This is the mender which 
gives satisfaction to the user 
and fair profit to the dealer. 
Nothing else on the market is 
as good. 
Menders are made in all 
common hose diameters 


Dealers are invited to ask for 
Our Catalog, which also shows an_ excellent 
line of Hose Couplers and Lawn Sprinklers. 


STUBER & KUCK CO., Peoria, Ill. 


New York Office: 154 Chambers St., J. M. Sherwood, Mgr. 
San Francisco Office: Rialto Bldg.. Wm. P. Horn, Mgr. 




















Safety Fuse 


Ensign-Bickford is the ORIGINAL safety 
fuse—tested and tried by time and experience. 














Townsend Gave to the World 
The Ball-Bearing Lawn Mower 


Golf 
Mowers 


All other manufacturers now make Ball-Bear- 
ing Mowers for their best grade, but Town- 
send still leads in design, quality and finish. 


S. P. TOWNSEND & CO., Orange, N. J. 











could be shaped like the human 

hand, but if you could see our 
“Pennsylvania Fruit Picker” it would 
prove to you that this Picker is so 
much like the Human Hand that it 
shows at once the utility of the arti- 
cle. As a Fruit Picker it has no 
equal. It is made of heavy Wire and 
Galvanized after made, and can be 
easily adjusted to any pole. 
THE LOW PRICE AT WHICH IT IS 
SOLD brings it within reach of those 
who have little fruit to gather, as well 
as those who have large quantities. 

PRICE PER DOZEN, 83.00 
it will gather Apples, Peaches, Pears, etc. 


Ei may seem impossible that wire 


MANUFACTURED ONLY BY 


Edward Darby & Sons Company,inc. 











DID YOU EVER SEE 


Wagners KANT-SUK Calf 
and Cow Weaner? 


IT’S A WONDER 


A perfect humane and effec- 
tive device that sells the whole 
year round. 

The hinge construction of this 
article allows the calf and cow 
to graze in the same pasture, 
yet effectually prevents sucking. 
It is easily applied. Once used 
always used. KANT-SUK Wean- 
ers have no equal. 

We make a complete line of 
Saddlery Hardware, also Hard- 
ware Specialties. 


MANUFACTURED BY 
Imperial Bit & Snap Company, Racine, Wis. 


All the leading jobbers carry them in stock 





¢ 


PEARL wi 
CLOTH 


( henr >of KHecaus on : } ‘ 


‘ 
\ t mt es¢ 


The Gilbert & Bennett Manufacturing Co. 
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BALE TIES 
GRISWOLD PERFECT 


(Standard and half gauge) 
STRONGEST and BEST PACKED tie on the 
market, made from selected wire. 

QUICK SHIPMENTS 
NORTHWESTERN BARB WIRE CO. 
Wire Products Mill Street, Sterling, Il. 





Bringing Them Back 
It will pay you to sell Dixon’s, the 100% lubricants 
that render service to your customers and increase their 
confidence in you. 


IXON" 
D canrare S 


LUBRICANTS 


are making new friends for Dixon’s and more custom- 
ers for you through Dixon advertising. 
Write today for Dixon’s Dealer’s Deal No. 40-G. 


Made in JERSEY CITY, N. J., by the 
JOSEPH DIXON CRUCIBLE COMPANY 


D N ESTABLISHED 1827 D N 














No Substitute 


Can be had for the genuine 


SHERMAN COUPLING 


Patented 


Wrought Brass, No Sand Holes or Flaws; Hence Saves 
Half the Claims for Leaky Hose. 
Full Waterway. Deep Corrugations. Double Knurled 
Nut. Finished Inside and Out. 
Look for the Name “Sherman” on the Nut. 
MADE ONLY BY 


H. B. SHERMAN MFG. CO., Battle Creek, Mich. 








Cast Brass- No Rust 


to ‘‘Yerdon’s’’ Hose Bands— 
they’re made right and stay so 
—made of a special rust-proof 
composition metal. 

Their firm, double all-round 
grip assures a permanently tight 
connection. 

All users like them because so 
pliable and easily applied and so 
durable they can be used again 
and again. 

All sizes for hose %” O. D. 
up to largest Suction hose. Un- 
equalled for use on Automobile 
Hose Connections. 

Made in Fort Plain, U.S.A. Used 
everywhere. Unequalled by any. 

We solicit your stock orders. 
If you don’t know them write 
for an. Both Home and 
Foreign trade supplied. 


WILLIAM YERDON 
BOX 102 FORT PLAIN, N. Y 


























Quick-Set Steel 


Drive Posts 








These are some of the 
reasons why the de 
mand for these posts 
is growing: Cost less 
than wood or _ con- 
crete, guaranteed for 
35 years, a few blows 
set them, adapted to 
any kind of wire fenc- 
ing, wire strung easily 
and quickly. 


It will pay you to 
handle these posts. 
aw appeal to farm- 
ers all property 
ewaws. Send for our 
catalog. It is free. 


Buffalo Steel Co., Tonawanda, N. Y. 

















Genuine NEY Haying Tools 


STANDARD FOR FORTY YBARS 
THB OOMPLETR LINE WRITE FOR CATALOGUB 


THE NEY MFG. CO. Canton, Ohio 











Sere ens dee 





Ask Your Jobber 


For Harness Snaps, Rope 
Snaps, Breast Chains, 
Horse and Cattle Ties, 
Halters, Wagon Jacks, 
Gate Hooks, etc. 


MADE BY 


Covert’s Saddlery Works 


INTERLAKEN, N. Y., U.S. A. 








APOLLO - KEYSTONE 


Highest in quality and resistance 
cae Specially adapted for AL yea ASE 
Culverts, Tanks, Flumes, Roofing, Sigs 
and all exposed ‘sheet metal work. - 


manufacture line of Sheet and Tin 
Mill Prodvers a som aie Shes iia PiTig BURGH 
and Formed K E 


"Block Plate, ete. * Rocka Tere Plate, fo Connex 
—Iaaaaaaoooooaaaaaaaaeeaea@QQqQqwaaaeeeeeeS oS” 
AMERICAN SHEET AND TIN PLATE COMPANY, Pittsburgh, Pa. 
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THE OILER 
DEMAND 


from your trade is most satisfactorily 
answered with “Wall” Oilers. 

Our copper-plated Steel Railroad 
Oilers are made from seamless drawn 
bodies and are very durable. Copper- 
plated inside and outside and the sur- 
face given a high polish. 

Get our catalogue describing Oilers 
for every use. 


The P. Wall Mfg. Supply Co. 
PITTSBURGH, PA. 








A Long Record 


C. & L. Fire Pots and Torches have for 
more than thirty years been known as 
the Standard of the American Market. 
We have always striven to make the best 
Fire Pots and Torches that expert skill 
with the best of materials can produce. 
Cc. & L. high grade Fire Pots and Torches 
produce more heat, with less fuel and 
will soon save the user their cost in the 
saving of fuel alone. It’s time to watch 
your stock and keep it well in hand. All 
leading jobbers will supply at factory 


y 0-1. 
OE 
are price. Send for catalog— it’s free. 


ou Price. rot, Clayton & Lambert Mfg. Co. 
Letroit, Mich. * CUBA 


Discount 





This machine is portable. 
strong, @urable and fast. 
Bither power or hand. It 
will take pipe dies from 1 
to 4 inches. Cutting-of 
attachment is automatic. 
Like our No. 0, all mov- 
ing parts run in oil and 
in covered chambers. 

die head will not wear 
looge and does not re 
volve on gear teeth. Send 
for our catalog. 


THEZARMSTRONG 
MFG. COMPANY 
290 Knowlton Street 





“STAR EXPANSION BOLTS” 


A PLEASURE TO SELL 
STANDARD THE WORLD OVER 


Machine 
Bolt 


STAR EXPANSION BOLT COMPANY 
20 W. Lake St., CHICAGO 147-149 Cedar St., NEW YORK 








“we American Wire and 
Peerless 


Tacks 


combine all the essential features of good tacks, and 
are sold under our guarantee of full weight and full 
count. Furnished in either carpet, upholsterer, bill- 
poster or railroad styles; in finish—polished or blued, 
tinned, coppered or galvanized; packed in bulk, kegs 
or boxes, count papers, colored cartons or toy barrels. 
Illustrated catalogue and prices furnished. 


American Steel & Wire Company 


Chicago New York Cleveland Pittsburgh Worcester Denver 
Export Representative: U. S. Steel Products Co., New York 
Pacific Coast Representative: U. S. Steel Products Co. 
San Francisco Los Angeles Portland Seattle 








Cc. E. JENNINGS ARROW HEAD 


rat. EXPANSIVE BIT rat: ore: 


NOTE CURVE ON CUTTER; 
PREVENTS HOGGING - IN. 


NOTE CLEARANCE ON FACE OF BiT;PREVENTS DULLING OF CUTTER, 
“NOTE STRENGTH OF CAP. 





/ — \ \NOTE MICROMETER SCREW ADJUSTMENT 
j \ 
/ SEE THOSE TEETH: CUTTER CANNOT CREEP! 


NOTE BEVELS ON CAP AND CUTTER AND 
7/8” BEARING OF CAP ON CUTTER: 
CUTTER CANNOT SLIP! Wanna Ras | 
VT W 





NOTE TWO BEVELS ON SPUR,TO PREVENT CUTTER BREAKING. 
Cc. E. JENNINGS & CO., 73 Murray St., New York 








RUSSELL JENNINGS’ 


SOLID HEAD EXPANSIVE BIT. 


a 


Creeping of the bit cutter is absolutely pre- 
vented. Precise adjustment is remarkably 
easy. 


They are made with both SQUARE 
SHANK and PRECISION SHANK. 


The Russell Jennings Mfg. Co. 


CHESTER, CONN. 











Prompt Shipment on Receipt of 
Your Order 


Ferrules, Copper; Bars, Co 


par ‘are listed’ above, wri 
ttsburgh Copper and Brass Rolling Milis 


C. G. HUSSEY CO. 9 oss. "™ 
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Sell Satisfaction WRIGHT’S 
F. Dieckmann Elbows sell solely on merit. — PATENT 


Made all angles, all designs, square, round, pl Expansive Bits 
plain, corrugated. 








. ~ , a 1% 
. F e 8 res 
The Ferdinand to 3 ng Have greatest 
Dieckmann Co. strength and ease of bor- 
aly 7 % 4 accurately 
Cincinnati, Ohio and absolutely 





Well known every- 
where. 


Manufactured by 


The Conn Valley 
Mfg. Co. 


Centerbrook, Conn, 

















Build Your Sales on “Red Devil’ Pliers 


“RED DEVIL” Pliers need no in- milli- 


troduction, to the multitude Ce ners, A N D ° 

because they are universally fay jew- ew river 

used by experimenters, i eC elers, Made on the spiral screw principle. Patented. 
mechanics, wire work- Only 8 ins. long, but makes as many revolutions as 


electricians, ; Y ers. concrete the largest screw drivers. Blade is entirely con- 
cealed when closed—see cut. 


linemen, ee - orke nie shoe- When blade is down in handle it locks and can be 
auto- ’ @ makers, householders, used as a regular solid screw driver. No shifting 
ists, ' and EVERYBODY. of lock nut required. 


car- Cash in on their prestige, . ee = —— Sample sent to responsible Job- 
penters, write for price list. ais eegaeri 


SMITH & HEMENWAY CO., Inc., 2%,Ccit Street Art Metal Mfg. Co., Cleveland, Ohio 


Irvington, N. J. 








Boe 
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DIETZGEN 
MEASURING 
TAPES 


are a guaranteed product— 
backed by a quality firm. 
Your trade will value the 
Simplified-Reading Feature. 
Send for Tape Catalog “H”’ 
Eugene Dietzgen Co. 


Manufacturers 


Chicago New Orleans 
entemes 7 (7 20 | Bie 





THE HAMMER 
THE TACK 


Porta 3a ee 








fn 


“USAR tee eee eRe 





Robertson “Horse Shoe Magnet Hammers” 


a high-grade line with a good profit to dealers and 
jobbers. Catalogues and discounts on request. 


Silver Medal (Highest Offered) Panama-Pacific Exposition 


ARTHUR R. ROBERTSON, 144 Oliver St., Boston 





al 

















If it’s DROP FORGED 
WRENCHES you're 
after, remember that 
P-S Quality is 
Guaranteed. 





Pea Rotana ice pitti s Th Me 











ee Rextbe Rae eet 


preempt 
Re. 


Lebanon Machine 


Company 
LEBANON, N. H. 
Send for Catalog 


Page-Storms Drop Forge Co. 
CHICOPEE, MASS. 


i 
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| MANUFACTURERS OF 


BRAIDED CORDAGE 
| AND COTTON TWINES 
{ BOSTON 





| SAMSON CORDAGE WORKS 


SASH CORD, CLOTHES 
LINES, SMALL LINES 
ETC. 5007 Aap CAALOG 


MASS. 








IRON FENCE and ENTRANCE GATES fox's.2°3%s,a¥2 


penny, | Fence a mig | 
ases, Settees and 
Lamp Standards 
Gen. Iron and Wire Work 
Send for Catalog —500 
Designs — Agents Wanted 
THE STEWART IROW 
WORKS CO. 
765 Stewart Bleck 














































































































CINCLYNATI, OHIO 




















Manufacturers of 


ine BIRD 
CAGES 














35-37 Wooster Street 


mh 


TRA 


O. LINDEMANN & CO. 


pr 


Established 1863 


New York 





PRIEST’S 
Clippers 


The world’s standard ‘‘back- 
o’-the-neck’’ shaver deserves 
your serious investigation as 
7 eg item of stock. 

rite. 


American Shearer Mfg. 
Company 
Nashua, N.H.,U.S. A. 




















Manufacturers of 






Punches and Dies. 
made to order. 








(Hand Drive and Foot 
Leather, Cloth and Metal. 


Punches and 
Power 


Eyelet Tool Co. 


for 


Punch Tubes, 


All kinds and sizes 
Booklets 


Write jobber. 
free. Established 1858. 


40 Lincoln St,, BOSTON, MASS. 





“GEM” NAIL CLIP 


The famous ‘‘Gem’’ is 
mounted twelve on a hand- 
some counter card. Sell at 
25 vents each. Big 
profit. We also 
make a_ ten - cent 
nail clipper. Write. 


H. C. COOK Co. 
Ansonia, Conn. 




















Wire Goods Made 


M. S. BROOKS 


CHESTER, CONN. 


BROOKS 


WIRE GOODS 


Bright Iron and Brass. 


Special 
to Order. 
& SONS 








Web Straps Cc 
Web Halters 


MUCH CHEAPER THAN LEATHER 
Send Us Your Order Today 
E. T. RUGG & CO., Mfrs., Newark, O. 




















“CABLE 
SASH 


Morton 


suspending doors, gates, 


Bronze and Steel, 


Chains 


Nothing stronger for hanging sash and 
weights, etc. 
Easiest to apply. ‘None more durable—some 
of my chains have been in use over 25 years. 


THOS. MORTON, 245 Centre St., New York 







CLEVELAND 
GRINDSTONES 


Give Grinding Satisfaction and 
identify the genuine Berea and 
Huron stone. 


THE CLEVELAND STONE CO. 
CLEVELAND OHIO 






























Made to be sold by 
Trade 
any carpenter. 


214-216-218 New St. 


the Hardware 


Can be placed in position by 


Send for Catalog No. 24 


ENERGY ELEVATOR CO. 


ELEVATORS AND DUMBWAITERS 


Philadelphia, Pa. 








(JOHN SOMMERS PEERLESS FAUCETS | 


weem BEST BLOCK TIN K _— 
MAPLE WOOD BOUY t HIGHLY POLISHED 
ONLY THE GENUINE ARE STAMPED In THE WOOD WITH 
TRADE MARK MACTESE CROSS § (a8 Pee cut) 
BEWARE OF IMMITATIONS 
SUCH AS FAUCETS SIMMAR IN SHAPE WITH KEY 

j MADE OF LEAD, IRON,OR OTHER INFERIOR METALS, TINNED OR WICKELED, 


JOHN SOMMER FAUCET CO. 355 Cenrna: Ave. New. 























from boats or cars. 


New York 
Boston 
Chicago 


Works 
Hudson, N. Y. 


For use by the Retailer on wagons. 

For use by the Housewife at the ice chest. 

Write for Catalog and Window Display Cards. 
Let us quote Jobbers’ prices. 


GIFFORD-WOOD CoO. 


Rochester, N. 
Philadelphia 


G-W ICE TOOLS 


For use by the Wholesaler for unloading Ice 


Y. 


R. MURPHY StovD 
PRUNING 
ratte KNIVES 3 fiuety 





om 


Sharp Point Shoe Knife 
ROBERT MURPHY’S SONS CO., Ayer, Mass. 











19 of 








OLD SOL 


NITROJECTOR NO IOO 


Grid dgepo rt, Conn 


U.S.A 





This mark is destined to become 


one of the most far-reaching 
factors in the automobile field 
The comprehensive sales and 
advertising campaign which is 
now under way to assist dealers 
is one of the most unusual that 


hax ever come to your atten- 
‘ s tion. We invite well equipped, 
Motor Specialties progressive hardware dealers to 


communicate with us promptly. 


Crew Levick Company, 2227-51 Land Title Building, Philadelphia 

















































































Sa 


NER AA RT mE Te RRR 


Sooo 
EDR Se EI 


ee 


sate prance 


HARDWARE AGE August 16, 1917 


‘Reliable’ ‘‘Challenge”  ‘‘Rival’’ “Banner” 
EVeR1 BODY KNOWS THESE 


Fa inp wage ad nd 


SEND FOR CATALOGUE 


vor THE [UFAIN fOULE (0. Saginaw, Mich. “sti 





Sinan a Round and Oval Punches 


OF SUPERIOR QUALITY 
AND 


PUNCHES “ — C. S. Osborne & Co. 


Send for Catalog —_ Newark, N. J. 








AMERICAN 


Sickle Edge Hay Knife. 

The original sectional edge 
hay knife. Write for 
prices. They are in- 
teresting. 








por rN yt ol a 
os m ~ 


JEFFERY'S MARINE GLUE 


Use No. 1 Extra Quality for filling deck and hull seams of Yachts and Motor Boats. 
Use No. 2 First Quality Ship Glue or No. 3 Special Navy Glue for filling deck and hull seams of 
merchant vessels. 
Use No. 7 Soft Quality or Waterproof Liquid Glue for filling and waterproofing canvas for 
covering boats and canoes, cabin tops, decks and flying boats. 
No canoeist should be without an Emergency Can of our Special Canoe Glue. 


For Sale by all Hardware and Sporting Goods Dealers. 


“Marine Give, weet te = LL, W. FERDINAND & CO.  ioston’uass.uS a. 


Use and How to Use It.” 








ti 
i" 
f 
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MORRILL PRODUCTS 


Saw 
JOHN HASSALL. inc. sen Lipid Sexy Digenvare 


RIVETS. Box Openers Hand Punches 

EScUTCHEON PINS Nail Pullers Spike Pullers 
SPEGIAL WIRE NAILS The apex of quality resting upon sound advertising, 
Cuay ano Oakcano STREETS satisfactory service, good construction and merit. 


BROOKLYN. NY CHAS. MORRILL 



































EMBOSSED “VICTOR” BOLT CLIPPER 
SHEET METAL a nee 
SIGNS 


Aluminum, Brass and Enameled Steel. 
Price List No. 16 on Request. 


Niagara Falls Metal Stamping Works 
Niagara Falls, N. Y., U. S. A. $.129 ROBERTS MFG. CO., SomervilleStation, BOSTON, MASS, 














12-Inch ¢ 


— 
evels nies thens 
THE (HAPIN-GTEPHENS (C0. 


Popular Prices UNION FACTORY Send for new catalogue No. 10 
Ash Your Jobber PINE MEADOW, CONN., U. S.A. WILMINGTON, OHIO 

















KEEP You can get the latest prices from 

POSTED Hardware Age Standard Lists and 
Directory of Manufacturers. Send 
for circular and specimen pages. 

PORTER’S ‘“‘“NEW EASY” BOLT CLIPPERS . . 


All —, All parts interchangeable. Jaws Special Steel. U. P. C. BOOK COMPANY, Inc. 


Sellers. Good profit. Write for prices. 
H. K. PORTER Meevett, Mase. 241-249 W. 39th St., New York 
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[TUBULAR 





RIVET AND STUD Cc 













*PITTSBURGR’” || . 


—the door hanger your 
cuStomers are looking for 





You can sell this strong, 
easy-going hanger and 
know you are serving the 
best interests of your cus- 
tomers. It is the one 
door hanger you can de- 
pend on. 


The PITTSBURGH has 
lateral and vertical adjust- 
ments, roller bearing 
wheels, adjustable door 
straps and is finished to re- 
sist rust and corrosion. 
Runs in storm and bird 
proof trolley track. 


If you are not already 
handling this quick selling, 
profitable line order a 
stock now. 


McKinney Manufacturing Co. 
Pittsburgh, Penna. 


_ HARDWARE 
TUBULAR AND CLINCH RIVETS 











AGE 


».. BOSTON MASSACHUSETTS, U.S.A 





















BABBITT METALS 


are scientifically alloyed and give uniformly satis- 
factory results. 







The largest and most discriminating consumers in 
the country have used and are using our Babbitt 
Metals because they are BETTER. 








Let us quote you our prices. 






Manufacturers of 






Evans “Almetl” Fire Doors 





Fire Retarding “Star” Ventilators 
“‘Merchant’s Old Method” Roofing Tin 







MERCHANT 8& EVANS Co? 






NEW YORK LADELPHIA WHEELING 
BALTIMORE , CHICAGO 
ATLANTA (¥) ST. Louls 
CLEVELAND KANSAS CITY 







































other brand. 














Constant Demands 


The nation wide use of The Capewell 
horse nail makes it a most profitable “buy” 
for the Merchant. 


You can turn your stock more times dur- 
ing a year with Capewell nails than with any 


The Capewell 


Hartford, 


Largest Manufacturers of 








for Capewell Nails 


Being the world’s best nail and selling 






at a fair price, The Capewell has for years 
led all others in sales. The demand for 
this nail is very large, constant and ever 







increasing. Stock the Capewell for the best 





returns. 


Horse Nail Co. 


Conn., U. S. A. 
Horse Nails in the World 
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HELP WANTED 


OPPORTUNITY | 
RATES eee 








Set solid, minimum 50 words 


Bach additional word 2c 


AND BUSINESS | All capitals, minimum 50 words 


Each additional word 4c 


All capitals, leaded, minimum 50 words.$3.00 


Each additional word 6c 





| SITUATIONS 
WANTED 
RATES 





DISPLAY ADVERTISING RATES GIVEN ON REQUEST 
Count Seven Words 


for Keyed Address 





Do not send original letters of recommendation in replying to adverti 


ADDRESS MAIL CAREFULLY IN ORDER TO AVOID DELAY IN FORWARDING 


Forms close seven days before date of issue. 


Suatt. 
v 


Cash must accompany all 


Set solid, minimum 25 words. 
Each additional word 2c 


All capitals, minimum 25 words.......$1.00 
Each additional word 4c 


All capitals, leaded minimum 25 words.$1.50 
Each additional word 6c 


tes will answer the purpose. 


Letters forwarded without charge. 


advertisements. 








Help Wanted 


Original letters of reference should 
not be inclosed with replies to ad- 
vertisements appearing in these col- 
umns, as they are frequently misiaid 
and lost. copy of the reference 
will serve the purpose. 








A live, capable man that knows 
the sporting see lines thoroughly 
for large wholesale and retail store 
in a growing Massachusetts city. 
Give full particulars concerning past 
business connections, character, age 
and salary expected. Address Box 
Sal care arpware Acz, New 

ork. 





IF YOU WANT A _ POSITION 
WHY DON’T YOU SAY SO TO 
THE THOUSANDS OF EXEC. 
UTIVES THROUGHOUT THE 
HARDWARE TRADE WHO 
READ THIS PAGE? 


WANTED—By old established 
house manufacturing hardware spe- 
cialties and specialties for the Hotel 
Equipment Houses, an experienced 
seventy Soeremes to represent them 
in the West. Address Box A-255, 
care Harpware Ace, New York. 

MANUFACTURER of full line 
household specialties wants local rep- 
resentatives in all important cities to 
handle line on commission. Depart- 
ment stores, hardware dealers, in 
stalment houses, premium conce-ns 
are all big users. State experience, 
lines handled and territory covered. 
We want none but those who can 
‘make good.” For such our propo- 
sition is an excellent one. Address 
“S._H.,” care Harpware Ace, New 
rk. 


York 








Wanted—In North Jersey, Ne 
York City commuters’ town on 
Lackawanna R. R., experienced re- 
tail man, careful and competent, who 
is willing to work; permanent posi- 
tion and interest to right man. State 
age, experience, salary and refer- 
ences. Address Box A-266, care 
Harpware Ace, New York. 





WANTED—A REAL SALES. 
MAN, by a well-established and 
progressive manufacturer of elec- 
trical household specialties, located 
in Middle West. Our products are 
handled by the leading department, 
drug, hardware and electrical stores, 
A national advertising campaign 
starts very shortly. Although we 
have broad distribution, there is 
still some fine, virgin territory in 
which we want high-grade _repre- 
sentation. Only salesmen of good 
character and proven ability will be 
considered. For such men we have 
a rare opportunity to offer. We 
poets men who do not care to 
imit their possibilities by working 
on anything but a straight commis- 
sion basis. As soon as such men 
demonstrate their worth to us, we 
will, however, be willing to extend 
the privuegee of a suitable drawing 
account. If you are looking for an 
out-of-the-ordinary opportunity, write 
us at once, giving full particulars, 
references, etc. our letter will be 
treated strictly confidential. Address 
President, Box A-267, care Hanp- 
ware Ace, New York. 





Wanted — Experienced hardware 
salesman with reference. Apply im- 
mediately, stating age, experience 
and salary required. Clark Witbeck 
Co., Schenectady, N. Y. 





WANTED—An experienced hard- 
ware salesman for retail store. Ad- 
dress giving age, references, experi- 
ence, salary desired, full particulars. 
age George Richards Co., Dover, 


WANTED—A clerk with thor- 
ough hardware experience, also ship- 
ing and receiving clerk. Address 
Joernel Hardware Co., 311 Sixth 
Street, Racine, Wis. 





Wanted a young man over draft 
~ or who is exempt as head buyer 
of our hardware and tool depart- 
ment, to be located in New York 
City. Must have buying experience 
in a wholesale shelf hardware house, 
a good krowledge of the line, and a 
reasonably broad acquaintance among 
manufacturers. Answer by letter 
only, stating age, previous experience 
and salary expected. Biddle Pur- 
pang, Co., P. O. Box 1743, New 
York City. 








Situations Wanted 





Capable Exceutive, with 10 years’ 
jobbing experience in hardware, mill 
supplies and machinery, wants a 
good position in which a good man 
is essential. Investigation invited. 
Address Box A-249, care HarpwareE 
Ace, New York. 





I offer my services to any one who 
may need me. Have had buying 
and selling experience with a large 
hardware jobber. Am 31 years old 
and have executive ebility. Address 
Box A-246, care Harpware Ace, 
New York. 


SALESMAN, 10 years’ experience 
calling on jobbers, large dade and 
mail order houses, wants hardware 
line for Chicago and middle West 
territory. Address Box 426-A, care 
Harpware Ace, Otis Bldg., Chicago. 


THERE SEEMS TO BE AN 
UNUSUAL DEMAND FOR 
HIGH GRADE MEN RIGHT 
NOW—WHAT KIND OF AN 
OPPORTUNITY ARE YOU 
AFTER? WE RECOMMEND 
THIS SECTION FROM “PAST 
PERFORMANCES.” 





Wanted—A position as traveling 
salesman by a young man with four 
years’ experience in hardware and 
automobile accessories. Prefer ter- 
ritory east of Mississippi River. Ad- 
dress Box A-271, care Harpware 
Ace, New York. 





Road man, thoroughly acquainted 
with the Texas trade, would like to 
secure position with a well known 
manufacturer or jobbing house in 
hardware or stoves. Many years’ 
road experience in both lines. Best 
of references. Address Box A-270, 
care Harpware Ace, New York. 





Situation Wanted—Salesman of 
ability, fifteen years’ experience 
general hardware and tool Ines, 
past five years in builders hardware 
department estimating; 31 years of 
age. married and ambitious. Prefer 
position with manufacturer. Ac 
quainted with most large retail trade 
on Pacific Coast. Address Box A-269, 
care Harpware Ace, New York. 


A first-class hardware salesman 
wants position Sept. 1. Exrerience 
as manager and buyer; age 40. Sat 
isfactory references. Address Fox 
A-268, care Harpware Ace, New 
York. 





Youne man 35 vea-s of age, 15 
years’ experience in hardware an? 
tool line as manager, buyer and 
silesman. wants position. Address 
Rox A-265, care Harpware AcE, 
j New York. 








Situations Wanted 


PDR PEO ES 





Competent business man would 
represent manufacturers in St. Paul, 
Minneapolis and the Northwest, 
commission basis. Been in touch 
with business in this territory for 20 
years. 1757 Dayton Ave., St. Paul 


YOU HAVE OF COURSE THE 
NEWSPAPERS IN YOUR CITY 
THAT YOU CAN USE TO 
OBTAIN A_ POSITION; BUT 
IF YOU WANT TO GO AFTER 
iT IN A NATIONAL_ WAY 
USE THIS SECTION—IT MAY 
COST YOU A “LOWER” IN A 
“PULLMAN,” BUT IT WILL 
PROBABLY GIVE YO A 
WORTH-WHILE “BERTH.” 











Business 





date Middle West town of 1000, in 
heart of fine farming district; paved 
streets, electric lights, good schools, 
etc.; $10,000 stock of hardware, 
aint, stoves, furniture. Undertak- 
ing business combined. Did $35,000 
business last year. Must be cash 
deal. Address “‘B. F.,” care Harp- 
ware Ace, New York. 





IF YOU ARE DESIROUS of 
buying, selling or exchanging a stock 
of hardware, we can be of great 
service to you on account of our 
‘ntimate knowledge of these matters 
in every section of the United 
States. Address “R, W. S.,” care 
Harpware Ace, New York. 


Partnership interest for sale in a 
well established hardware store, lo- 
cated in Central New Hampshire, 
doing a good business. Reasons for 
selling, want to go West for health 
of family. Address Box A-166, care 
Harpware Ace, New York. 





For Sale—Hardware_ stock of 
$12/000, small city in Michigan. Good 
farming country, big territory, doing 
well. Or would sell one-half inter- 
est to good man. Best of reasons. 
Will sacrifice same. Address Box 
ee care Harpware Acer, New 

ork. 





We are always open to take up 
the agency for useful household fur- 
nishing, ironmongery or labor-saving 
devices. Do not waste our time in 
sending us lists or informat‘on un- 
less your goods are reliable and can 
stand the test. Edwin Watson. Ltd., 
Register’s Office, George St., Altrin- 
cham, Ches., Eng. 





For Sale or Trade—A good abso- 
lutely clean stock of hardware and 
stoves located in a good county seat 
town of 8000 inhabitants in Central 
Indiana corn belt; stock will invoice 
8.000. Will trade for good farm of 
equal value. Addrees Box A-207, 
care Harpware Ace, New York. 





“FRE IS THE PLACE FOR 
YOUR MESSAGE, FOR IT 
WILL RE SEEN AND READ 
SV EXFCIITIVES—THE MEN 
TO wHem VOU MUST SELL 
YOUR SERVICES. 


For Sale—Stock of general hard- 
ware and farm implements, located 
n town in northern Pennsylvania. 
Three theneand inhabitants. Store 
Joing a $35.000 business. Reason 
for selline, owner wishes to enlist. 
Address Box A-240, care Harpware 
Ace, New York. 





Wanted—Established top notch 
manufacturers’ cones to sell a small 
hardware item which has been thor- 
oughly introduced by our own - 
cialty salesmen and is now hand 
by nearly every jobber. Territory, 
all or any part of the following: " 
England, New York, Pennsylvania 
and all Southeastern and Southern 
States below the Ohio River and 
east of New Mexico. In replying, 
ive complete report of lines now 
andled, exact territo covered, 
whether you call on all hardware 
jobbers or not, frequency of trips, 
etc. Address Box A-137, care Harp- 
ware Ace, New York. 





“WE GOT THE MAN 


° ce: 


PROSPEROUS STORE in up-to-|7 


TION 1S 
CHEAPEST METHOD TO GET 


COMPETENT MEN. 





Young man, not over thirty-five 
years old, with experience in general 
hardware, to buy an interest in hard- 
ware business in Central Alabama. 
Business well established, good or 
osition for right gee This offer is 
for cash, not exc ange. Price about 
$10,000. Robbins ardware Co., 
Selma, Alabama. 





If you. are looking for a ood 
hardware business (will invoice about 
$6,000 stock and fixtures) and one of 
the most desirable homes in a good 
clean Gulf Coast town of 2500, ad- 
dress Box A-256, care HarpWware 
Ace, New York. 





FOR SALE—Hardware and lum- 
ber business in the best town in New 
Mexico. For particulars apply to 
Box A-253, care Harpware Ace, 
New York. 





FOR SALE—Clean stock hard- 
ware, turalture, panne oils, glass 
and sporting goods. Invoice about 
$9,000 with fixtures. Good dairy 
country, live town of 8,500 in South- 
ern Minnesota. Loss of health rea- 
son for selling. Address Box A-263, 
care Harpware Ace, New York. 





For Sale in North Dakota—Clean 
new stock of hardware, harness and 
implements. Stock and fixtures $10,- 
000. Sales last year $35,000, net 
profits $5,000. Immense territory 
gives fine chance to increase busi- 
ness, Cash only consideration, Dis- 
solving of partnership reason for 
selling. Address Box A-264, care 
Harpware Ace, New York. 


FOR SALE—Complete stock of 
hardware, well located in live town 
of 2,000 in rich farming community. 
Doing $40,000 business this year. 
Running tin and electric shop in con- 
nection. Will invoice about $12,000. 
Will sell hardware only if desired. 
Reason for selling—present owner 
must quit on account of ill health. 
This is a mighty good proposition for 
live man and won’t be open long. 
For further information address Box 
A-273, care Harpware Ace, New 
York. 








FOR SALE—Twenty-five or a 
shares (par value, $100 per share 
‘n an established company. Buyer 
must be qualified to clerk in a retail 


hardware store, Experienced man 
who could soon take charge of sales 
department preferred. References 
required, Address Box A-272, care 
Harpware Ace, New York. 
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What 
Can You 
Offer to 
Our 
17,000 
Weekly 
Readers? 


They are all alert 
hardware men trying 
to better themselves. 
They want more im- 
portant positions; bet- 
ter business chances 
and bigger opportuni- 
ties to make money. 


An advertisement in 


“The 


Opportunity 
Exchange” 


of HARDWARE AGE 
will bring your offer to 
their attention 
diately in a forceful way. 

1h. cost of your adver- 


imme- 


tisement may ‘e as low 
as 50 cents. Why not 
take advantage of this re- 
markably low rate by 
@ending in your adver- 
tisement now for the next 
issue — HARDWARE 
AGE, 239 West 3oth St., 


New York City. 





Bettering Business by 
the Elbow Touch | 


You may recall the story of the front 
line soldiers face to face with the 
enemy in the present war. 
line had an instant of stage fright 
because everyone knew that the ma- 
jority would soon be dead. Seeing 
their state of mind the Captain reached 
out his elbow and touched that of the 
soldier next to him. The soldier 
understood the act, reached out his 
elbow and touched his neighbor, and 
so they did all along that first line. 
The effect was instantaneous and the 
men plunged forward thrilled with the 
courage of the Captain's touch. 


In just this way business is bettered. 
One fellow with the nerve to reach out 
and do something touches elbows with 
the fearsome fellow next to him. 
Fear closes no contracts. How can 
the man who shrinks from advertising 
expect that advertisement readers will 
credit him with courage and ability 
which he does not possess? 


Have you the nerve to reach out? 
Isn't the building of business by con- 
sistent advertising far more profitable 
than waiting for something to turn up? 
In meeting the buying movement of 
1917 where will your courage place 
you? 


Let us tell you how Hardware Age 
can help you. 








The entire| 








OF 
QUALITY, 


Tinkering 
Around a 
Car 


Think of all 
the autos in 
your territory— 
all carry tool 
boxes — all driv- 
ers do more or 
less tinkering 
around a car— 
all_need files. 


Some have 
them and_ lose 
them — others 
can’t make much 
headway with 
the files they 
have because 
they are made 
of inferior steel 
and won't cut 
well. 


Your chance 
— whenever a 
car owner asks 
for a file—hand 
out a DELTA 
File and say: 
“The makers of 
that file are thor- 
oughly responsi- 
ble and tell me 
to offer you your 
money back if 
not satisfied.” 

If you don’t 
think that kind 
of sales talk 
sells files—stock 
a few DELTA 


Files and see. 


The Delta 
File Works 


Philadelphia, U.S.A. 


ZZ DELTA 
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A 


Acme Steel Goods Co.......... 
Adamson Mfg. Co...........++. 
Allen Auto Specialty Co........ 
= err ee 
American Electric Co........... 
American Gas Mch, Co......... 
American Ring Co. .. 
American Screw Co. ........... 
American Shearer Mfg. Co...... 
American Sheet & Tin Plate Co. 
American Steel & Wire Co...... 
American Wire Fabrics Co...... 


American Wringer Co. 


oe Ae nr ees ; 


Armstrong Cork Co 


Armstrong Mfg. Co.........4.. 


Art Metal Mfg. Co 
Athol Mch. Co 


Barnett Co., G. & H............ 
Beraay & Barty... 56 vic tics 
anor: Mees; Ge... é é os cots 
Billings & Spencer Co 


Bishop & Co., Geo. H 


Bommer Bros 


Bowen Mfg. Co 


Bridgeport Chain Co 


Brooks & Sons, M. S.......... 
Brown & Sharpe Mfg. Co...... 


Buckeye Aluminum Co 


Buffalo Steel Co... 


Capewell Horse Nail Co..... 
Carey Co., Philip........:. 
Cay Bie. Gee ics ia ces 
Champion Hdwe. Co, .......... 
Champion Spark Plug Co.... 
Chapin-Stephens Co, ....... 
Chatillon & Sons, John... 
Chicago Flexible Shaft Co...... 
Chicago Solder Co. ........... 
Chicago Spring Butt Co...... 
Clayton & Lambert Mfg. Co 
Cleveland Galv. Works Co...... 
Cleveland Stone Co. ........... 
Clinton Wire Cloth Co.......... 
Coburn Trolley Track Mfg. Co.. 
Coe Wretek Coss occa cnéncake 
Conn. Valley Mfg. Co.......... 
Comtemts Page occccovccecesves 
Converse Rubber Shoe Co...... 
Cathe Ce TE Ce cc censunsesaea 
Corbin Gorew Corp... .sccsccccsd 
Corcoran Mfg, Co............-: 
Corning Glass Works.......... 
Covert’s Saddlery Works....... 


Comm Toevitle Coe. conse cece cvass 


33 


112 


47 


. 98 


117 
15 


51 


The Classified Directory appears 
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D 
Davenport Mfg. Co............ 43 
Delta File Works.............. 121 
I EBs. 6. dnb beens cavtovsaee 18 
Dieckmann Co., Ferdinand...... 116 
Dietzgen Co., Eugene.......... 116 
Disston & Co., Henry..........- 9 
Dixon Crucible Co., Joseph...... 114 
E 
Eagle ‘Woddenware Mfg. Co.... 42 
Betions Mile. Ces ia os okey <s-0002 89 
Rebuewy Beak Ce... is cecccnaes 30 
Ne Fa SOs on.» 6-6 arent + ome 45 
Energy Elevator Co........... 117 
‘| Ensign-Bickford Co. ........... 113 
Enterprise Mfg. Co. of Pa...... 29 
Tee TOOT Casi. cc civcweceres 117 
F 
Faultless Caster Co......+-+.+- 29 
Ferdinand & Co., L. W........++ 118 
Firestone Tire & Rubber Co.... 99 
Francis-Rand Co. .........2+0+. 106 
G 
Garter Mba. Co. oii crncoes 106 
eee BEG; Ces ccccccccsvevses 106 
SE Sri ccsssen cones 117 
Gilbert & Bennett Mfg. Co...... 113 
Goodrich Co., B. FF... cc ccccsess 101 
Goodyear Tire & Rubber Co. .96, 97 
Greenfield Tap & Die Corp...... 20 
Grifla Bife. Co... cccvvescceve 104 
H 
Haney & Co., J. H....ccvcceese 28 
Hartford Mch. Screw Co....... 102 
Hassall, Inc., John.........000. 118 
Hawthorne Mfg, Co........-.... 117 
flayes Pump & Planter Co...... 45 
Meter & COS W. Cece ccok cus 43 
Hoover Suction Sweeper Co.... 44 
Hussey & Co., C. G..cccccccees 115 
I 
Imperial Bit & Snap Co......... 11s 
Inland Steel Co............+-. 32 2 
Interstate Iron & Steel Co...... 26 
Irwin Auger Bit Co..........+- 118 
J 
Jacobs Bros. ......-+esseeesees 12 
Jenckes Mfg. Co., E......+-+0> 44 
Jennings Co., C. E......+eseees 115 
Jennings Mfg. Co., Russell......115 
Jobbers Mfg. Co.......-+-++05- 112 


Johnson’s Arms & Cycle Works, 


EWEFr . ccvivccesivccdsdecveesse 27 
K 

Keuffel & Esser........0.eee00% 109 

Riek: Milas EGiic's ices vosvcvesoe 42 

Klein & Sons, Mathias.......... 107 





L 
Lebanon Mech. Co.............- 116 
Lee Broom & Duster Co........ 112 
Lindemann & Co., O........... 117 
Ludlow Saylor Wire Co........ 46 
ReSicin Rule Ce... o4sdecsvgees 118 
Luther Grinder Co............. 110 
MS FE eee. oer ee 42 
M 
McKinney Mfg. Co............ iy 
Marathon Tire & Rubber Co... .100 
Merchant & Evans Co.......... 119 
Metal Forming Corp............ 13 
Mitbradt Bilge. Co. os ccccvcsionse 112 
Miller Rubber Co............++ 123 
Milwaukee Corrugating Co...... 34 
Montauk Paint Mfg. Co........ 46 
Morgan Spring Co............+- 110 
BECO, GREE 6 tev cvvncceeeses 118 
Morse Twist Drill & Mch. Co...111 
a eer ry i rer 117 
Mosler & Co., A. R........64.. 91 
Mossberg Co., Frank........... 107 
Murphy’s Sons Co., R.......... 117 
Brae & Bre. FB. Biss sicciciciese 48 
N 
National Cash Register Co...... 22 
eens BEGG: Tec is cecwcdawsss 52 
New Jersey Wire Cloth Co...... 113 
New York Wire Cloth Co....... 46 
Mie DER. Ceikscescvicnceé 114, 118 
Niagara Falls Metal Stpg. Wks..118 
Nicholson File Co............+5 g 
Northwestern Barb Wire Co... .114 
North Bros. Mfg. Co........... 108 
/ oO 
Oliver Iron & Steel Co......... 109 
One Minute Mfg. Co.........-. 31 
Opportunity Exchange ..... 120, 121 
Osborne & Co., C. S.......0006. 118 
P 


Page-Storms Drop Forge Co... .116 


Parker Co., Charles........-..: 44 
Parker Wire Goods Co......... 25 
Penn, Tae. A. Cis cccsscvcseces 1 
Pennsylvania Wire Works...... 113 
Pittsburg Electric Spec. Co..... 105 
GN TE AB i 5 ke heb eg av eaves 118 
Progressive Mfg. Co........++-+> 32 
R 
Rajah Auto Supply Co.........- 93 
Richards-Wilcox Co. .......++. 85 
Roberta Wile. Cesc ccnccis cece. 118 
Robertson, Arthur R........... 116 
Rock Island Mfg. Co.......... 106 
Rothweiler & Co.......eeeeeeee 45 
Royal Iron Mfg. Co......-+e0.> 42 


Rugg & Co., E. T.....sseceeeee 117 











S 
Sacks, Louis ...... be dens Ces 35 
Samson Cordage Works........ 117 
Sasqent & Cos ii 0¢ dc tics pec bees 11 
Schats Mfg. Co. ...ccccccevcess 112 
Schenck, M. B......ccseevrsece 10 
Shapleigh Hardware Co...,.... 124 
Shelby Spring Hinge Co........ 104 
Sherman Mfg. Co, H. Bs. .106; 114 
Shotwell Pump & Fank Co...... 104 
Pe Cay di ans ctivh cavcowe seas 95 
Simonds Mfg. Co..........+4++ 41 
Smith & Egge Mfg. Co........ 111 
Smith & Hemenway Co..... 210186 
Rett Tee Ts 5.00% 60 tencnstons 11} 
Sommer Faucet Co., John...... 117 
Glad Maes Ceisciccevientrilses: 47 
Sparks-Withington Co.......... 103 
Stanley Rule & Level Co...... 37 
Stanley Works... .cccccscess 43, 83 
Star Specialty Mfg. Co......... 115 
Seavvett Go, Ei Beccicicccsccees 50 
Stewart Iron Works Co........ 117 
Stewart-Skinner Co. ........... 110 
Stuber & Kuck Co....... ¢onene 113 
T 
Thermoid Rubber Co........... 2 
Thomson Mfg. Co., Judson L...108 
Townsend & Co., S. P.......... 113 
Trimemt Wils,: Cos 60.0 vevsniac tae 12 
Tubular Rivet & Stud Co....... 119 
U 
Union Hardware Co........... 21 
Vv 
Voes res. Ble. C6. 050's5 fi dein és 31 
WwW 
Wall Mfg. Supply Co., P....... 115 
Walworth Mfg. Co............ 4 
Warren Mfg. Co., J. D......... 33 
Wells Sons Co., F. E.......++.. 47 


Whitaker-Glessner Co., 


Wheeling Corrugating Dept... 34 
Whitaker-Glessner Co.......... 108 
Whitlock Cordage Co........... 19 
Wickwire Bros., Inc............ 16 
Wiles Cb J. Tse seciccccus 109 
Winchester Repeating Arms Co.. 3 
Worthington Co., Geo.......... 17 
Wright Wire Co..........+.++: 14 

Y 
Yerdon, William .......--.++++ 114 
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Are You Cashing In on the Customers 
We Are Sending Into Your Store? 


How many boys have come into your store within 
the past two months requesting information on the Winchester 
Junior Rifle Corps Plan, and also asking for some official targets 
so that they may get in on our shooting contest? 


Are you prepared, as soon as they come in, to give 
them the booklets and targets which fully explain the condition 
of this contest, and also have a brand-new shiny Winchester .22 
on the counter along with a plentiful supply of Winchester 
ammunition so that the lads will go home brimming full of 
enthusiasm and plenty of good arguments to present to father 
on the important subject of their buying a Winchester .22 so 
that they may distinguish themselves by becoming Winchester 
**Marksmen”? 


All our advertisements now appearing in the large 
national magazines, instruct the boys to call on their local dealer 
for targets and full conditions governing this contest, as a result 
of which we have received innumerable letters from boys which 
read in part as follows: ‘My father says I can have a Winchester 
rifle and I want to win the ‘Marksman’ medal. I went to my 
dealer and he didn’t have any targets. Please send me targets 
and full information.” —Or— ‘We want to form a Boys’ 
Rifle Club here and have decided to equip them with Winchester 
rifles. Please tell us how to get these guns.” This means that 
not one gun but several will be purchased. 


Do you realize that you will never have a better 
opportunity to sell these boys a Winchester .22 rifle than when 
they come into your store seeking information? Their interest 
has been aroused in the contest, Dad’s consent has been gained, 
it is now up to you to be prepared to make the sale, for they 
want to buy. 


Start your cash sales up the ladder right now by 
writing to us, if you have not already done so, for the full de- 
tails on this contest,.and also look over your stock of Winchester 
.22 rifles and ammunition to see that you have plenty on hand. 


| WINCHESTER 


REPEATING ARMS CO. NEW HAVEN, CONN. 
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THE GENUINE WALWORTH STILLSON WRENCH 


THE 


UNDISPUTED WORLD'S CHAMPION 


a 


THE 
PARMELEE BRASS 
PIPE WRENCH 





PERFECT FOR 
BRASS PIPE AND 
COIL WORK 


THE WALWORTH CRAFTSMAN 


WALCO ADJUSTABLE HEX WRENCH 


FOR 


HANDLING HEXS WITHOUT DAMAGE 


?. — 


WALWORTH MAKES THEM ALL 


WALWORTH MFG. CO. 


BOSTON 


New York Branch: Chicago Branch: 
19-21 Cliff St. 218-220 No. Desplaines St. | 
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The 
Emergency Wrench 


In a great crisis of any kind when men 
are needed only those who measure up to 
a certain standard are accepted. 


The same is true in regard to tools— 
right now railroads, machine shops and 
mechanics are all called upon to produce. 
‘Among other tools they need wrenches. 
Do they choose a wrench that has many 
parts, that is poorly constructed, that 
wastes time and that hasn't the strength 
required to do the world’s work? 


The majority of railroads use the Coes. 


The majority of machine shops use the 
Coes. 


The majority of mechanics use the Coes. 


Why? Because the Coes Steel Handle 
Wrench has but 6 solid whole parts only 
in its entire construction. Because upon 
rigid examination and tests it has shown 
30% greater strength than any other 
wrench made. Because it saves time. Be- 
cause it has been in actual use for many 
years and has a good record for service 
and accomplishment. 


Only leaders get to the front. The Coes 
Steel Handle Wrench is there to stay. 


Why sell common wrenches to the 
minority when you can sell COES 
WRENCHES to the majority > 


COES WRENCH COMPANY 


WORCESTER, MASS. 


Agents: 
J.C. McCarty & Co., 29 Murray St., New York 
John H. Graham & Co., 113 Chambers St., New York 
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A Very Practical Outfit 


for the car owner and garage 



































Stewart Handy Worker 





It includes: 

A powerful steel-faced vise opening to 44 inches. 

A steel pipe vise up to 14-inch pipe. 

A good sturdy anvil. 

A cutting hardie. 

A corundum grinding wheel. 

A two-speed drill press. 

Weighs, boxed, 90 pounds. List, $14.00, f. 0. b. 
Chicago. 


A good seller with a substantial profit to you on every 
sale. From your jobber or direct. Liberal supply of show 
cards with your shipment. 


CHICAGO FLEXIBLE SHAFT CoO. 
606 N. La Salle St. - - - CHICAGO 
NEW YORK BRANCH: 16 and 18 Reade Street 
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The Huge Talking Point 
of B &S Tools is 


QUALITY 


OT quality in the 
broad sense in 
which it is so often 
used, but a definite, de- 
finable quality—a qual- 
itythat extendsto every 
part of every tool bear- 
ing the B&S trademark. 


They are accurate to such 
a degree that they are con- 
sidered standards, reliable 
to a degree that has earned 
for them the endorsement 
of the world, adaptable to 
even the most adverse shop 
conditions, while their fine 








appearance alone instantly 
appeals to every mechanic. 


The world-preferred 


Brown & Sharpe 
Machinists’ Tools 


are tools of quality in every sense of the 
-word, and their enviable reputation in the 
mechanical world has been earned by over 
half a century of concentrated effort to 
produce accurate, dependable, quality tools. 











There’s a big demand for 
machinists’ tool in general P ‘ , 
and B & S tools in particular store with quality products, it pays to have a 
liberal showing of B & S Tools. 


Because it pays to associate your name and your 




















BROWN & SHARPE MFG. CO. 


PROVIDENCE, R. 1. U.S. A. 


A stock of our tools is carried at our Chicago Office and Store, 626-630 Washington Boulevard, Chicago, Ill. 
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The Files They 
Know About 
JPY ees ete estat hve mae 


a reputation in actual service: your 
selling effort and expense is reduced to a 


more profitable basis. Sales are made 
easier and more satisfactory all around. 


NICHOLSON FILES sell on their repu- 
tation. They are known, trusted, tested, 
approved. For over fifty years they have 
stood the demands of service. Their sharp, 
keen-cutting teeth produce a better grade 
of finished work than any other file,—and 
we can prove it. 


Read “File Filosophy,” a fifty years’ edu- 
cation on files in an hour. Your written 
wish brings it. . 


NICHOLSON FILE CO. 


PROVIDENCE, R. 1, U.S.A. 
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The following retail prices for 


DISSTON HAND SAWS 


are suggested for the 
territory East of Denver 


18in. 20in. 22in. 24in. 26in. 28in. Rip. 

$1.85 $2.00 $2.10 $2.25 $2.50 

D4, 1874, 9.... 2.25 2.35 2.45 2.60 2.75 3.00 
2.35 2.45 2.60 2.75 3.00 

2.75 2.95 3.10 3.35 3.60 

2.85 3.05 3.25 3.50 3.75 

D-21 and 22 2.60 yy 3.00 3.25 3.50 
D-20 and 23 .... 2.75 3.00 3.25 3.50 
2.60 2.75 3.00 3.25 3.50 

3.25 3.40 3.60 3.75 4.00 

3.90 4.05 4.20 4.40 4.65 


‘ West of Denver slightly higher 
prices prevail 


Eyeletted cards bearing prices will 
be sent upon request. 


_ Henry Disston & Sons, lsc. 


Philadelphia ? 
BRANCHES : 
oe E,,.. Chicago Boston San Francisco Cincinnati a . 


New Orleans Memphis Portland, Ore. Seattle 
Bangor Vancouver, B. C. Sydney, Australia 
Canadian Works: Toronto, Canada 
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Noiseless! 


“Silence is golden.’’ That is the principle on 
which these casters work. They do not speak, pre- 
ferring to allow their good points and features to 
do it for them. 

Their frictionless bearings prevent noise. They 
cannot scratch or mar highly finished floors. The 
roller axle is three times the size of ordinary wire 
rivets used in other casters—built extra strong to 


stand a heavy strain. 


They Sellas Easily 
as They Roll 


And that is saying a whole lot. 


a ON A ier HOR 


meer ee 8 ape a IO a itn ge Ot 


Tell your customers how easy- 
running and noiseless the Dia- 
mond Velvet Casters are, and 
they will be interested. Just 
examine a sample Diamond Vel- 
vet Caster. It will appeal to 
you. We will send that sample 


on request. 


M. B. Schenck 


Company ‘ No pra ge No wearing of 


metal against metal. 
. Hub shape bearing distributes friction. 
Conn. 


. Vulcanized cotton bearing. 


. Vulcanized cotton bearing, weight 


Meriden, 
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You Sell Real Home Protection with 


Sargent Cylinder Day and 
Night Latches 


Sargent Cylinder Day and Night Latches for safety, security. 
and strength have no equal. They have many special features, 
chief of which is the PUSH-BUTTON STOP found only in 
Sargent Day and Night Latches. They are simple, convenient 
and safe, and there is no possibility of getting out of order by the 
forcible closing of the door. 


Other Special Features 


The Latch«Bolt, which is made For All Doors: Suitable for 


with long projection to provide 
for any shrinkage that may occur 
in the door or door frame, thus 
assuring security under all condi- 
tions. 


Jimmy Proof: The latch bolt is 
fully protected and when the door 
is closed cannot be forced back 
from the outside. 


Self-Locking: These latches are 
locked automatically by the clos- 
ing of the door and cannot then be 
opened from the outside except by 
the proper key. 


” Double Locked: Can be locked 
or deadlocked from the inside. 


either right or left hand doors and 
for doors of all thicknesses from 
Y% to 2% inches. 

Three Gold Plated Keys are 
packed with each latch and no two 
latches are furnished with the 
same keys unless specially made 
to order. 


Design and Finish: Attractively 
designed and handsomely propor- 
tioned, they may be obtained in 
several finishes, which are thor- 
oughly durable as well as pleas- 
ing. 


Sargent Cylinder Day and Night 
Latches are easily applied and ad- 
justed by following the simple 
directions packed in each box. 


STOCK. THE 
SARGENT LINE OF 
LATCHES and give 
your customers com- 
plete satisfaction in 
safety, convenience, 
durability and appear- 
ance. 


Sargent & Company 


Hardware’ Manufacturers 


New Haven, Conn. 
. BOSTON 


NEW YORK CHICAGO 
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Their 
Strength, Durability 
and E.conomy 
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Have Made Them 


World-Renowned 


eS ae ee 


Made By 
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Trimont Mfg. Company | Trimo 


55-71 Amory Street Pipe 
ROXBURY (BOSTON), MASS. Cutter 





Send for Catalog No. 133 
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City Mail Boxes 


“Gem and Jewel Lines” 
now manufactured by 


Metal Forming Corporation 
Elkhart, Ind, 


The well established “Gem and Jewel 
Lines” of city mail boxes formerly manutac- 
tured by The Peck Hardware Manufactur- 
ing Co., of Berlin, Wis., has been purchased 


by the Metal Forming Corporation of Elk- 


hart, Ind. 


With our spacious new factory and mod- 
ern facilities, we have been able to add many 
improvements to this established and re- 
putable line of mail boxes. 


“Gem and Jewel” 


For years the trade names of “Gem” and 
“Jewel” have been synonymous with all that 
is best in city mail boxes. 


In this complete line you will find many 
attractive styles and finishes, in fact, “A pat- 
tern and price for every whim and purse.” 


Write us now for catalog of complete line 


Metal Forming Corporation 
Elkhart, Ind, 





























Keep that name _ in 
mind and when you want 
wire cloths from regular 
to heavy —order Royal 
Worcester Brand and 
you'll get quality cloths 
all through. 

Not only do we make 
a complete line of wire 
cloths, but we galvanize 
them so that the galvan- 
izing stays on—galvan- 
ize them after weaving by 
a special process of our 


HARDWARE 
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own—a process perfected 
after 26 years of special- 
ized experience in making 


_ wire cloths and making 


them right. 


We also make plain 
iron, foundry and ma- 
chine grades—both light 
and heavy. 


Send for our Catalogue. 
It covers this line in detail 
and gives full informa- 
tion. 


Sand and Coal Screens 


Wherever sand and gravel and coal are shoveled our 
screens have given unfailing satisfaction. 


Good, hard, heavy steel wire screen for the bottoms 
—heavily galvanized after weaving and securely fas- 
tened to the frames, all meshes uniformly even, frames 
made of well seasoned lumber, painstaking workman- 
ship throughout. These and other features described in 
our 224 page catalogue are worth investigating. A wide 


variety of styles is shown. 


intended. 


Each the best for the work 


You need our catalogue in your business. 


Wright Wire Company, Worcester, Mass. 


Branches at Boston, New York, Philadelphia, Chicago, San Francisco 
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Clinton Wire Goods 


Send for catalog of complete 
line including Poultry Net- 
ting, Tree Guards, Plant 
Supports, all kinds of Screen 
Cloth for Doors and Win- 
dows, Pompeiian Bronze 
Screen Cloth, Electrically 
Welded Wire Fabrics, Wire 
Lath, Perforated Metals, 
Woven Wire Fencing, Wire 
Mats, etc. 








Clinton is the recognized 
standard of quality. 
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Wickwire Cortland 
Brothers New York 


Inc. 


There’s more than one reason for the popularity and selling strength of Wickwire product, but all 
of them can be traced back to the idea of giving the best value and highest quality possible. 


We mine our own ores, operate our own blast furnaces, open hearth mills, rod and wire mills, etc. 
In short, we contrél every step in the manufacture, and therefore can regulate the quality from the 
beginning to the end. Nothing but the best is allowed to pass. Ask your jobber for prices. 
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LAWN MOWERS 


FOR 1918 





We are booking orders for next season's wants 
for our high grade line of Lawn Mowers 
known as 


“Mowers that Wear” 


Equipped with self-sharpening devices, 
Crucible Tool Steel Blades that are tempered 
in oil, and many other features distinctly their 
own. 


An attractive and profitable line which you 
surely ought to see before you purchase your 


supply. 


Our salesmen are prepared to show you. 


THE GEO. WORTHINGTON CO. 


Lawn Mower Distributors of the Central States 


Established 1829 CLEVELAND 
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This Advertisement Tells You How You Can 
Secure The Water Supply Business in Your 
Vicinity, With The Least Possible Trouble 


In your immediate vicinity, right now, there are prob- 
ably a half dozen or so "prospects" for some kind 
of a water supply system. 





Perhaps you do not know a// of them, but it is a safe 
guess that you at least know one. 


Send us information in regard to any prospects you may 
know of; also the details as to the source of water supply ; 
depth of well; distance from the surface of the ground to 
the water; how many people will use the water each day; 
power available to drive the pump. 


With This Data, We Can Recommend The 
Outfit Needed, 


quoting through you, of course. You carry no stock; do no * Typical Instal- 
. . . 4 : $: 
engineering work—you simply handle the account, and — rs od 


install the work. No. 25 General 
Catalogue. - 





If you look around a little, we will venture that you will be 
surprised to see how many such "prospects" exist. Schools, 
villages, country clubs, suburban and country homes, country 
institutions, etc. all must have water. 


CLFEVTING Water Systems 


will take care of all their needs in all respects. You uncover 
the prospect; give us the details, and we do the rest. It’s a 
good proposition for both of us and we want to co-operate. 


Our New 360-page General Catalog takes up 


the subject of water supply from every angle 


If you do not have a copy of our new 360-page General 
Catalogue No. 25, send for it to-day. And when you write, 
send along the first two or three names 

and specifications. 


The price of such installations will vary Systeme, 2800 


from $50.00 to $600.00. Your profit on 


such sales is worth considering. J/sn’t it? 


The Deming Company 
Hand and Power Pumps for all uses. 


Salem, Ohio 


General Agencies : 
Chicago: Henion & Hubbell 
Pittsburgh: Harris Pump & Supply Company 
Buffalo: Root, Neal & Company 
New York: Ralph B. emai Sonpeny *Close Up" View of one of our most popular Hydro-P: ic Water Sy 
Agencies in all the Principal Cities The one illustrated in " Typical Installation" above 
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We value the reputation of 
making as good rope as can 
be produced. 


High grade Manila Hemp is 
used exclusively in the manu- 
facture of WHITLOCK MANILA, and great 
care and attention is extended to every detail 
in the various processes of its manufacture. 


Not only will WHITLOCK Rope give good 
service when it is put into use, but this will 
continue over an unusually long period. 





We believe WHITLOCK MANILA will out-lift, out-pull, 
and out-last any similiar product on the market. 


Jobbers and Dealers will find it to their advantage to 
link up with WHITLOCK quality products; they com- 
mand continued patronage by sheer worth. 


Write for printed matter. 


DEPARTMENT C 


WHITLOCK CORDAGE Co. 


46 South Street, New York 











Sava MANGA 
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Mark 


MEANS MUCH TO YOU 


It represents the highest quality pos- 
sible to make in screw cutting tools. 


It represents all the prestige and 
good will that have been accumulating 
for years for Little Giant, Green River, 
Lightning and Smart tools. 


It represents the most complete line 
—the line that contains the right tap 
or die or assortment for every specific 
purpose. . 


Every tool is backed by the experi- 
ence of 45 years of making dependable 
taps and dies. 


Send for G.T.D. Catalog No. 37. 


Greenfield Va 











[“S Brothers co Div GREEN RWER 


The G.T. D. 
Mark 


means more than ever now on account 
of the extensive advertising of the mark 
and products in the national magazines 
in addition to a larger-than-ever trade 
paper campaign. 


Millions of users are regularly seeing 
G.T.D. advertising in such papers as 
Saturday Evening Post, Literary Digest, 
Popular Mechanics and Scientific Amer- 
ican. 


Be ready for the calls for G.T.D. 


tools. 


If you are not familiar with our pub- 
licity methods, send for the booklet 
“G.T.D. Plans.” 


We have some attractive stickers in 
colors, showing the G.T.D. mark prom- 
inently. Can you use a supply? 


and|Lie Gor ration 





LiGHTwInG * BS 





Greenfield, Massachusetts. U.S.A. 


NEW YORK-28 Warren St — CHICAGO-I3 So. Clinton St — LONDON-I49 Victoria § 
Canadian Factory - Wells Brothers Co.of Canada,Ltd — ee ” 
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No. 95—Every shot gun owner should 


have the necessary tools to keep his 
gun in proper condition. This rod which 
is reasonable in price meets every - 


requirement. 


SHOT GUN CLEANING 
ROD AND SETS 


Note styles illustrated and brief descriptions—No. 95. This is 
a very good selling rod, reasonable in price and one that meets 
every requirement. It is made of birch wood with brass trim- 
mings for guns of 10 to 28 gauge. The implements shown 
include a well made Red Wood Swab, a Steel Wire Brush 
and a Wiper. 


No. 248 B. A Bristle and Brass Wire Shot Gun Cleaning 
Brush adaptable to all shot gun cleaning rods, will remove rust, 
lead, caking, etc., without injury to the finest barrel. 


Genuine Tomlinson Cleaner—will remove all lead, rust spots 
and foreign matter from breech to muzzle. B. G. I. Four Jointed 
Brass Rifle Cleaning Rod No. 141 B—has brass rod, slotted 
and jagged with revolving cocobola handle and threaded tip, 
to take brass or bristle brushes. Sizes 22 to 50 caliber. Packed 
in neat canvas bag for pocket. 


U. S. Government Cleaner—a bristle brush with detachable cord and 
weight for dropping through barrel, has a separate slotted wiper for pull- 
ing through a dry cloth, or for oiling purposes. 


Manufactured by 


UNION HARDWARE COMPANY 


Factory and Main Office at Torrington, Conn. New York Office, 99 Chambers St. 








B. G. 1. FOUR JOINTED BRASS 


: ses 85% RIFLE CLEANING ROD 
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Up-to-date System for Retail Stores 


Electrically Operated National 
Cash Register 


Greatest labor-saving machine for re- 
tail merchants. 


It does 15 things in three seconds. 
It does quickly what clerks can’t do. 
Tells which clerk sells the most goods. 


Advertises your goods direct to your 
customers. 





The New N. C. R. Credit File 


Cuts out all bookkeeping of cus- 
tomers’ accounts. 


No customers’ ledger, blotter or day- 


book. 


Every customer’s account balanced to 
the minute. 


Complete record with one writing. 


Saves time and work for clerks. 
Customers like it; it saves their time. 


War or no war, prosperity is increasing. Hence don’t delay. 


Order now and get the profits which our system will make for you. 


It more than pays for itself out of the money it saves. Sold on small monthly payments. 


Old cash registers repaired, bought, sold, rebuilt and taken in exchange for new registers. 

















National Cash Register Co., Dayton, 0. 


Please send me full particulars of 
your latest model cash register 
and the new N. C. R. credit file. 


Getthe benefit of these prosperoustimes. 





Business 





Address 
Cut out this coupon and mail it today 
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More than any other brand, and for 
over 80 years have set the standard for 

all that is best in the scale-making art. 
Their national and international reputa- 
tion plus their constantly increasing popu- 
larity proclaim them. 


THE LOGICAL BRAND 


for you to handle. All chance of “come-backs”’ 
is eliminated because of the Chatillon quality. 
Insures satisfied and permanent customers. 


Sole distributors of Foster Bros. 
& Chatillon Co.’s Butchers’, Chefs’ 
and Household Cutlery and Tools 


JOHN CHATILLON 
= E SONS 


FOR EVERY NEW YORK 
PURPOSE 
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Bring the Women to your Store 


For PYREX 


A store that features PYREX has a steady line of repeat customers. When 
you sell a woman one piece of PYREX she never fails to come back for more. 


PYREX is so sanitary, durable and easy to keep clean in addition to its 
remarkable quality of quick and thorough baking that every woman wants it. 


Transparent 


OVEN-WARE 


TRADE MARK REG Has the name on every piece 
PYREX is ready for immediate service and may be used for any foods that 
are baked. It is guaranteed against breakage in actual oven use. 


Every practical shape and size for baking use is made in PYREX—the original 
transparent oven-ware. 


Our national advertising in women’s publications and special dealers’ service 
are business helps no merchant should overlook. 


Our line of Engraved PYREX is now ready. 
PYREX SALES} DIVISION 


=8) || CORNING GLASS WORKS 





108 Tioga Ave., CORNING, N. Y., U.S.A. 
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Don’t forget for a 
minute the good old 
standard lines on which 
the hardware business 
has built its success. 


You sell so many 
screw eyes, hooks, 
drawerpulls, coat hang- 
ers, hitching rings, 

AA — . clothesline hooks and 
other wire specialties 
that the total mounts up 
to a considerable item. 


All these goods and 
many others are de- 
scribed in the Parker 
catalog and it is up to 


AAAAARAS ALA | 


every hardware dealer 
to have a copy for refer- 
ence. Each individual 
piece of our product is 
inspected before  ship- 
ping, thereby avoiding 


come-backs for you. — ee 


The Parker Wire Goods Co. 


Worcester Mass. 
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Rail Carbon Steel Products 
of Our Marion, Ohio, Works 


Our Marion, Ohio, plant is 
the latest, possibly the largest 
andthe most highly perfected 
plant in America for the con- 
version of used railroad rails 
into commercial shapes. 


We buy select rails, slit 
them when hot into three 
billets—the head, the web 
and the flange. These billets 
are then rolled into bars of 
the desired sizes. 


Steel that has withstood 


the pounding, of 200-ton loco- 
motives, running, at terrific . 
speed in all the varying, ex- 
tremes of weather, is steel 
that has been tested by serv- 
ice in a manner more drastic 
than any testing, laboratory 
could duplicate by apparatus. 


Rail Carbon Steel has high 
tensile strength and high 
elastic limit. It embodies 


stren}th—with light weight 


‘to a marked degree. 


This popular product is rolled in the following, shapes: 


Rounds U-Bars 


Squares 


Triangle Bars 


Diamonds 
Octagzons 


Flats Cultivator Beams: Ovals 


Anples 


Channels I-Bars 


Channeled Flats Harrow Bars 


Cultivator Arch Bars Tees 


Special Shapes 
to Order 


August 16, 1917 


Send for our Blue Book and ask us to quote on your specifications. 


INTERSTATE IRON & STEEL COMPANY 


FIRST NATIONAL BANK BUILDING CHICAGO, ILL. 
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Business 
“To the Front” 


Not business as usual 
but—*‘ more business than 
usual”—this is the Iver 
Johnson motto. 

This is the motto of 
every business man who 
is alive to the needs of 
his Nation and Country. 


IVER 


JOHNSON 
eas REVOLVER 


Millions of men in training mean thousands 
of homes in need of better home protection. 
This fall will surely be the biggest revolver 


selling season ever. Make sure that you have 
a full line of Iver Johnson Safety Automatic Revol- 
vers. No stock is complete without several Iver 
Johnson Hammer and Hammerless Revolvers 
fitted with Regular, ‘‘Perfect’”” Rubber or 
“‘Western’’ Walnut grip. Remember that 

the Iver Johnson Revolver is the best- 

known and easiest selling revolver in © 

theworid. Order from your jobber. 


Iver Johnson’s Arms & Cycle Works 
332 River St., Fitchburg, Maes. 


New York: 99 Chambers St. 
San Francisco: 717 Market St. 
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A Back Breaking Job 


FOR A STRONG MAN 


IS CHILD’S PLAY 
WITH A ROSE TIRE PUMP 


**It’s The Patent Valve’’ 











ON THE MARKET THREE YEARS AND NOW 
THE BIGGEST SELLER IN ITS LINE 


For Sale By Most Jobbers 


TO SHOW YOU we will send you a sample Rose Pump 
direct from the factory at the regular dealer's price, 
transportation charges prepaid, providing you will send 
us the name of your jobber. 


J. H. Haney & Co., Hastings, Neb. 


Manufacturers 


The Rose Way Rose Tire Pumps, Rose Grease Guns, Rose Fan Belts, and All 
The E. Z. Way é Automobile Leather Accessories 























GET OUR 240 PAGE CATALOG OF 


| BATH ROOM FIXTURES 


OUR LINE includes every known fixture for furnishing the bath room 
—the largest line made by any one manufacturer. 





WE USE only the best quality of ma- 
terial. Every article is made of brass 
and is highly polished before being 
nickel plated. 


WE SELL to dealers only. From the 
large variety in our line, every dealer’s 
want can be satisfied, and from our large 
stock carried at all times, prompt ship- 
ments are assured. 


OUR PRICES are moderate, making the 
line a popular seller to the consumer and 
attractive to dealers. 








Ask for Catalog F 


AMERICAN RING CO. 


Established 1810 Incorporated 1852 
Waterbury, Conn. 


Sales Offices: 
2 Hudson St., New York 170 Summer St., Boston 
: 116 New Montgomery St., San Francisco 
1611 Heyworth Bidg., Chicago 
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“ENTERPRISE” 


Home Grain Mills 


supply a war-time need. Women are taking 
to home flour grinding because it means a 
big saving. THRIFT is their watchword. 
Get this new “Enterprise” Specialty and 
display it prominently. You will find a 
growing demand for it. 


Durable and heav- A F . 
ily tinned — inside With it a woman can grind her own 


and out; can’t 
rust; easily oper- | Wholesome whole-wheat or rye flour; sweet 


ated and cleaned; 


entin toney tami. whole-kernel cornmeal; various cracked 


Gmail Family Size breakfast foods; rich, nourishing peanut 


butter, etc. Pulverizes or granulates. 
Large Family Size 7 
No. 64........ $5.00 Good profits, and the satisfaction. of 
Extension Hoppers 
60c. and 75c. 
Larger Size Mills 


for ee Your jobber can supply you 
ses 


The Enterprise Mfg. Co. of Pa., Phila.,U.S.A. 
HOMO 


service rendered to the housewife. 





Pivot Bearing Casters 








The fundamental characteristics of this caster 
make possible its simplicity; without them, it 
would be complicated. 


More than ordinary casters—great strength, ex- 
treme accuracy, simplicity and easy movement are 
features that combine to invite special consideration 
for FAULTLESS CASTERS. 


SPECIAL NOTICE 


We received the Gold Medal, High- 
est Award, at the Pan-Pacific Expo- 
sition in 1915 on ‘‘Furniture Cast- 
‘ers of All Types.” 


Faultless Caster Company 


EVANSVILLE, INDIANA 
‘Move the FAULTLESS way’’ 


FULL SIZE, G-2-8 
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Attention, Mr. Dealer! 
Have you seen the new “ON-IN-A-MINUTE” Chair Seat? 


If not, write to our nearest distributor. 


He will acquaint you with a a money-maker. It is a Winner. 
The W. Bingham Co., Cleveland, O. Lussky, White & Coolidge, Chicago, IIl. 
Butler Brothers, Chicago, Ill. Miller Sales Co., Albuquerque, N. M. 
Curry Woodenware Co., Cincinnati, O. Pieper Bros., Lincoln, Neb. : 
The Dearborn Co., Chicago, Ill. F. A. Rauch & Co., Chicago, Ill. 
Ralph C. Duncan, Winnipeg, Canada. G. J. Reepen, 1154 19th Ave., N., Seattle, Wash. 
Marshall Field & Co., wholesale, Chicago, Ill. L. Rosenbaum & Co., New York, N. : f 
Harry Gabriel, 770 Mission St., San Francisco, Cal. Pierre L. Russell, inc., Dallas, Texas. 
C. H. & E. S. Goldberg, New York City, N. Y. Van Camp Hardware & Iron Co., Indianapolis, Ind. 
L. Gould & Co., Chicago, Ill. Wm. Volker Co., Kansas City, Mo. 
The Helmers Mfg. Co., Kansas City, Mo. D. N. & E. Walter Co., San Francisco, Cal. 
Hibbard Spencer Bartlett Co., Chicago, Ill. Isaac Walker HMoardwasre Co., Peoria, Ill. ° 
W. T. Hight & Co., Boston, Mass. Woodward Hardware Compeny, Cairo, Ill. 

Wright & Wilhelmy Co., Omaha, Neb. 


The new ““ON-IN-A-MINUTE” seat can be securely attached on to any chair having an open seat 
frame, such as cane, cobbler or Vienna Bentwood chair, IN A MINUTE. 
Its patented features are simplicity itself. A child can fasten it “ON-IN-A-MINUTE,” and it is 
there to say. Simply tighten the bolts. 
Our seats are upholstered artistically in the best Morocco Grained imitation black or brown Span- 
ish leather, plain or tufted with a good quality of filling on a three ply veneer. 

The new ““ON-IN-A-MINUTE” seat is GUARANTEED not 

to shift, slip or move when attached. Made in Local, Cob- 

bler, Crown and Ball Top shapes and—MAKES OLD 

CHAIRS LIKE NEW. 


For free sample write direct to 


ECONOMY SEAT COMPANY, Inc. 


MAKERS OF UPHOLSTERED CHAIR SEATS 


Showing manner of fastening Office and Factory A very neat appeari 


seat. 
a a 911-913-915 West 31st Street, Chicago, Ill. "i Gen Cen ae 


simple; stays on 
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ware Age is over 17,000 
copies weekly, a circula- 
= tion which represents in 
one grouping the largest number of 
intelligent, discriminating, wide- 
awake hardware retailers, whole- 
salers and salesmen enjoyed by any 
publication in the hardware field. 
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Discriminating Housewives Demand the BEST 


“Voss” Washers enable housewives to do the washing in one- 
half the usual time without taxing their strength and energy. 


a 


a 


-~ é4EEEES 


Just look at the above 
picture and count the 
number of exclusive VOSS features they are pointing out to 
you. 
Write today for Catalog No. 8, illustrating the Voss Line of 
Hand, Power and Electric Washers. 


VOSS BROS. MFG. CO. Davenport, Iowa 
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The illustration shows our popular Model 
No. 14% LAUNDRY MAID ELEC- 
TRIC WASHER. 

Notice how compact is this Electric 
Mechanical Servant. Two levers control 
every movement of washer and wringer, 
and both levers are in easy access of the 
operator at all times. 





It is complete in every way; has Three 
Way Reversible Swinging Wringer with 
Safety Release Device. Adjustable Legs 
equipped with Castors. and a Folding 
Rack for holding one tub or basket. 








You'll soon realize why they are so popu- 
lar when you've seen and examined one 
of these splendid Laundry Maid Electric 
Washers. 

We build the One Minute in Hand 
Power, Belt Power and Electric Power 
models. Your trade will appreciate their 
merits, so you should at least investigate 


Making Wash Day a Joy Day by Using the One Minute these popular machines. 
Electric Way. 


One Minute Manufacturing Co., Newton, Iowa. 
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Place this cabinet with its array of 
Forstner Auger Bits where your carpen- 
ter and woodworking customers can see 
it, then sit back, or rather, stand alive 
and watch them stop and bite. 

Forstner Bits bore their way through 
hard, knotty, cross-grained wood, leaving 
a smooth hole and polished surface. They 
are the only bits not dependent on a 
center level to guide them. They cut 
from the outer rim, the entire surface is 
at work all the time; no jagged ends. 
You can use them as gouges or chisels; 
you can do scalloping, fancy scroll twist 

columns, newels, rib- 
bon moulding, etc. 

Let us send you de- 
tails on this free display 
cabinet. 





The Progressive Manufacturing Co. 
bina pa U.S.A. 





BASIC OPEN HEARTH 
STEEL PRODUCTS 


Have not yet been 
Surpassed in their Uni- 
formly Good Qualities. 


INLAND STEEL COMPANY 


First National Bank Building, Chicago 
Works: Indiana Harbor, Ind., and Chicago Heights, Ill. 
Branch Offices: St. Louis, St. Paul, Milwaukee, Denver, Dallas 
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Sais Vent Sdhoel Skaters 
The Famous B &B Rollers 
For $1 a Pair and Up 


—and then reach for the cash register; for brisk business will be buzzing around in your 
neighborhood. Juvenile skaters all know that B & B Skates are handsome, substantial, 
easy running and moderately priced. There are 18 numbers to choose from, extension 
and rink types, with cast iron, web steel, fiber or the Ideal ball bearing Rollers. 


Your regular Hardware Jobber can ship Barney & Berry Roller Skates with your 
next general order. Get your order in early. 


Write for Roller Skate Catalog & New Ice Skate Catalog 
BARNEY & BERRY (HE Oe ener“) SPRINGFIELD, MASS. 

















We Build Fixtures 
to Fit Your Stock 


In some localities there is more of a demand for light Hardware 
than for heavy. Display it. 


We build fixtures that will exactly fit your stock and your store—— 
fit it as to goods—fit it as to size—fit it in every particular. 


In estimating the cost of fixtures for your store, we show you 
how to plan your store, locate the different departments, sug- 
gest changes in the re-arrangement and location of stock, how to econ- 
omize on floor and wall space, 
how to plan and trim your Show 
Windows, etc. 





We furnish Warren Fixtures 
in any Finish desired. 


Send for catalog and full par- 
ticulars. 


J. D. Warren Mfg. Co. 


Masonic Temple 


Chicago, Ill. 
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‘MiTrcoR” GALVANIZED SHEETS 


A LARGE ASSORTMENT OF SIZES CARRIED 














SEND US Complete 
YOUR ORDERS Stocks 
Prompt 
Shipments 
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‘*Milcor’’ Quality Galvanized Sheets 
Wood’s Refined Stove Pipe Iron 
‘*Milcor’’ Stove Pipe Blue Annealed Sheets 
‘*Milcor’’ P. C. R. Black Sheets 


Warranted Terne Plate 


Large, complete stocks of 40, 
30, 25, 20, 15 and 8 pound 
coated plates, both IC and IX, 
enable us to make immediate 
shipments. 


‘*Milcor’’ Quality and Service—Right Prices 


MILWAUKEE CORRUGATING COMPANY, Milwaukee, V Wis. 


BRANCH AT KANSAS CITY, MO. 



















Keeps Odors In 
~and Dogs Out 


1 he can that sells / 
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Favorite in apartments and small homes. No burdentocarryit. When filled 
and left in the kitchen, no odors can escape from it—out in the yard, no dogs 
can get into the 


CORCO NESTABLE GARBAGE CAN 


Take one of these cans to your own home, friend dealer, and see why it sells and note 
it’s convenient lightness, and yet how stout it is! Examine the dog-proof cover 
that fits down deep over the rim. It’s the promise of unusual service standing out 
all over this can that makes the retail price so amazingly 
reasonable—that makes it a ready seller; a good buy. 
Four handy sizes— Stocks at all branches — Write. 


‘ Whitaker-Glessner Company 
- WHEELING CORRUGATING DEPT. 
+ Wheeling, W. Va. ne 
BRANCH OFFICES AND STORES 
NEW YORK ST. LOUIS PHILADELPHIA KANSAS CITY 


CHICAGO RICHMOND CHATTANOOGA 
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Bishop’s 
“Greyhound” 


Overleaps All 
teins. Competition 

















The “Greyhound” 

—a saw with a 

thousand endorse- 

ments—made of the 

finest steel. It has fast, easy-cutting 

qualities. Its hang and balance suit 

the most exacting. See one—examine 

it. You'll want it in your stock. 

Hardware Dealers are the only firms 
with which we trade. 


GEO. H. BISHOP & CO. 


LAWRENCEBURG, IND. 














GET BUSY! 


STOCK OUR LINE 


Heel Plates, Shoe ae and Stands 


AND 
COBBLER SETS 


Combination No. 1 
ee 


oy fem 
oT wo 
ie: 
ae 
68 
Empire 
Guaranteed 


A POSTAL WILL BRING OUR LATEST CATALOG No. 15 


ST AR HEEL PLATE CO. Hamburg Place, near Avenue L 


LOUIS SACKS, Proprietor NEWARK, N. J., U. S. A. 


Imitations 
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~ Merging 
Forces 


We dare not estimate the number of millions of dollars’ 


worth of business that is don 


e through the retail hardware 


trade each year in automobile accessories, including tires, spark plugs, 


jacks, horns, oil, gasoline and so on. 


But we can safely say that much of this business is done 
through the hardware trade because of the efforts of HARD- 
WARE AGE to make the hardware dealer a better merchant of automo- 


- bile accessories and because also of 


its efforts to make the manufacturer 


of accessories appreciate the great possibilities of the hardware trade in 


selling his products. 


To convince the hardware man that 
he could sell accessories has been easy 
and a record of practically 100% suc- 
cesses has justified us in our advice. 
Being a merchant with a tremendous 
amount of good will in his locality, pos- 
sessing splendid window display op- 
portunities, having a superior credit 
rating, and already selling some lines 
for which the motorist had to call on 
him has brought the hardware dealer 
into his own. 


But while we were keeping the hard- 


ware trade abreast of the best practice , 


in selling accessories, we were also 
working with the manufacturer to 
prove to him that these very qualities 
that we were showing the dealer he 
possessed were also the qualities which 


Yet we ask both dealers and 


made that dealer a strong factor in sell- 
ing the manufacturer's product. 


The year 1917 has proved our ef- 
forts successful. For never before have 
the hardware dealers and the manu- 
facturers of accessories worked so 
closely together nor done such a vob 
ume of business with each other. The 
tremendous distribution of hardware 
stores throughout the country reaching 
from every big city down to the small- 
est hamlet is back of this accessory sell- 
ing idea and the mighty power of ac- 
cessory manufacturers with their com- 
bined advertising and direct sales work 
is creating trade for the hardware 
dealers so that the combined forces will 
prosper as never before. 


manufacturers that they do not 


lose sight of us altogether, for, on the one hand, we have helped 
the dealer become a better dealer of accessories and we have 
helped the manufacturer to appreciate the hardware dealer. 


Hare 


239 West 39th St. 
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AMERICAN 
ScREW 
CompPaNy 





WOOD SCREWS 
MACHINE SCREWS 
TIRE BOLTS 
STOVE BOLTS 


PROVIDENCE, RHODE ISLAND 


WESTERN DEPOT: 
69 East Lake Street, Chicago, Illinois 











Tanley 
“Tools 


Masons’ Six-Glass Plumbs and Levels 


These Levels have two Glasses and four Plumb Glasses so arranged 
that no matter how the tool is taken up, one or more of them are 
available with which to level or plumb. 

Each Glass is set solid in a metal case, which case is screwed into 
the level stock—a very much more satisfactory arrangement than 
were the glasses set directly into the wood. 

The Glasses are protected on both sides of the stock by a glass 
disc, which serves not only to protect the glass from breakage but 
keeps dirt and moisture from the openings. Made in two lengths, 


42 and 48 inches long. 
Special circulars upon request. 


STANLEY Rute & Lever Ca. 
New Brivam, Conn. U.S.A. 














op nea 





Sceeteiestitec eben eee 


PL RR AR 8) Aor STARE 


me nan tice nk ar tenets iNsiat ton rst matinee seehaapllivetin-ae tears mint Dory anpemmonereatmee ore: 














RONG 








HARDWARE AGE 








August 16, 1917 











Pots, Pans and Kettles 


Not romantic things to talk 
about, but blame good entering 
wedges. When you sell a pot or 
a pan or a kettle you can bet 
your last dollar that customer is 
coming back for a chafing dish or 
a percolator or a pitcher—that is, 
is you are selling the time-tried 
favorite 
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Real Solid 


Aluminum Ware 


The most attractive, strongest, 
purest aluminum ware on the 
market today. 

All utensils are made in one 
piece—no seams or rivet joints 
to leak. The stock will stand the 
extreme temperature of 1100° 
Fahrenheit before melting. 

May we send you our hand- 
some catalog showing the variety 


of the “Real Solid” line? 


The Buckeye, Aluminum Co. 


Wooster, Ohio 
























THE 
SEASON’S 
“HIT” 





AMERICAN 
Folding Camp Stove 


The most efficient and dependable camp 
stove made. Burns common gasoline. 
Two powerful burners, use one or both as 


desired. 


Compact 
Handy 


Nothing to set up 
or assemble. 


Ready for busi- 
ness in a jiffy. Built substantially to stand 


the hard knocks. Size folded 14 x 8 x 3 
inches, weight eight pounds. 


Collapsible 
Heating Drum 


folds inside stove re- 
quiring no extra room. 
Just the thing for cold 
evenings. Can be used 
for baking, etc. 


Cash In Now 


No better time to sell them than right now. 
The price is right—so is the profit. Ask 
your jobber or write for literature. 


American Gas Machine Co. 


695 Clark Street 














Albert Lea 


Minn. 
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To give you a 
/70.8® increase 


—— 





Here is a chain specialty that is a sub- 
urban and farming locality propo- 
sition. Dealers in such territories 
can sell many cow ties if they go at 
it right. 


Triumph, Brown 
or Perfection Chains 


will help sell themselves. But it is up to the 
dealer to explain why chain ties are superior 
to bars and stanchions which restrict the cows’ 
movements and make it difficult for them to 
lie down comfortably. 


The chain tie is the simplest and for the cow 
the most comfortable tie-up and it lets the 
hardware men make the sales. Catalog and 
prices from your jobber or from us. 
Bridgeport Chain Company 


BRIDGEPORT, CONNECTICUT 



































Recent careful test in a num- 
ber of hardware stores by a 
manufacturer developed the 
fact that counter displays 
produced an average in- 
crease of 70.8 per cent in the 
dealer's sales. 


Ankyra Ankor Bolts have 
been self-sellers from the 
start because of their flexi- 
bility of application, their 
rivet-tight hold and the ease 
with which changes or ad- 
justments may be made; 
but— 


To increase our co-operation 
with hardware merchants we 
are furnishing display stand 

which illustrate the uses and 
the method of handling AN 

KYRA ANKOR BOLTS. 


This is not the only way in 
which we try to help the 
dealer, but a request fro 
you will immediately bring 
you full details about the lib 
eral’ dealer discounts, book- 
lets and circulars. 


Ankyra 


Manufacturing Company 
159 Berkley Street 
Wayne Junction Philadelphia 


Self-Riveting 
Self-Adjusting 
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Keep Your Eyes on the 
Road 


This is Possible with a 
<Grait Brown SrezpomerER 


ARRY this instrument 
along this Summer 
equipped with the Maxi- 
mum Speed Hand Device. 
This new device will afford 
you no end of comfort and 
satisfaction. It consists of 
an extra hand in red which 
registers the highest speed 
attained and remains at that 
point until reset at zero. This 
can be done at any time. 
Thus is the driver enabled to 
keep his eyes on the road 
without being forced to keep 
shifting back to the speed- 
ometer. 


This is merely one of the 
numerous reasons for your 
selecting the Corbin-Brown, 
however. It is accurate at all 
times, its mechanism is sim- 
pie. strong and durable, its 

and is steady, its dial clear 
and easily read. 


At all Garages 
Catalog on Request 


The Corbin Screw Corporation 
THE AMERICAN HARDWARE CORPORATION, Successor 
NEW BRITAIN, CONN. 
BRANCHES: New York Chicago Philadelphia 
Makers of Corbin Duplex Coaster Brakes for Bicycles 




















Broadness 
of 
Vision 


The days of sitting in the 
office continually and simply 
relying upon one’s self for 
merchandising ideas has 
gone—gone forever. 


The successful merchant is 
the man who keeps his 
fingers on the pulse of the 
merchandising world. 


In all quarters of the world 
merchants are doing this 
through the medium of the 
HARDWARE AGE. _eIts 
pages are constantly present- 
ing the news of what other 
men are doing, and suggest- 
ing live ideas for improve- 
ment. 


Acquire broadness of vision. 
Adopt the policy of studying 
the HARDWARE AGE and 
encourage your workers to 
do likewise. You'll find a 
big jump in the efficiency of 
your organization. 
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Tools for 
Every Trade 


ANUFAC- 

TURED by a 
concern whose 
reputation for 
manufacturing 
products of the 
highest character is 
world-wide. 


You can meet 
every one of the tool 
purchasing require- 
ments of your 
clients with a tri 
angle trade-marked 
tool and earn their 
steady patronage, 
because of the satis 
factory service 
these tools render. 


Send for 34th edition 
of catalog just issued 


E. 


ILLINGS 
3 SPENCER CO. 


HARDWARE AGE 


FORD:CONN. U.S.A. 








The Saw in 
the Home 


Who sold it? Who put it 
there? Who's to be thanked 
for its service to the house- 
hold? Whose store is bought 
of when Quality Tools are 
thought of? YOURS — if 
you’ve won trade with 


SIMONDS 
SAWS 


That saw in the home is a perma- 
nent nxture; an educator to value; a 
standard of tool service. When the 
home needs hardware it needs that 
kind. All of the family agree on 
that, 


Less expert care is required 
with a Si-monds. Less sharp 
ening, less resetting, less 
skilled use. 
Mr. Amateur Carpenter is none 
too sparing of saws; it’s to 
your advantage to see that he 
ts a Si-monds. 
t’s to our advantage to help 
you do it; inquire about Si 
monds Service to the Retailer 


Simonds Mfg. Company 
“‘The Saw Makers’’ 
Fitchburg, Mass. 

Five Factories Twelve Branches 
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inder General, Electri¢ Co, Patents. 


If Lux Lamps Are Not Sold 
In Your City Write Us. 
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: ¢ | A Hot-Weather Quick Sell 
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FE SHEETS When the mercury is high and housewives 
a SIZE want to iron in comfort, easy sales are ready 
= : and waiting for you. Prospects are half sold 
= on the 

: 

: * ASK THE WOMAN WHO USES ONE” : Self Heatin ‘ 

= The dasher oscillates on top of the clothes; when the dasher = 3 

= lifts out of the water, the vacuum chambers fill with air, 7 

= and as it goes down into the water the air compresses and = 0; 

= forces the water through the clothes. = 

s Delicate fabrics are unharmed; a heavy week's wash can =u 

Fi be done quickly, with little effort and no danger to the F It’s simple, it’s sure and it’s sound in principle and 
Ss operator. s design—850,000 satisfied users now and more being 
= And the woman's praise of its work-saving construction and - made every day. Get your share of Royal sales. 
3 easy operation will bring her friends to you one after another. s Send for details and our free sales manual, Royal 
s Ap exclusive agency in your territory for the Oscillator J Salesmanship. And send Now. 

= Vacuum Washers will — a in accomplishing your s 

3 success. Why not write for it? = Ke al I Mf C 

J = : ee . 
F KIEL MANUFACTURING CO. : 552 Wayne St. Big Prairie, Ohio 
3 ALBERT LEA, MINN. 
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QUALITY plus SERVICE equals SATISFACTION 


In offering you our line of goods, we are offering you QUALITY and SERVICE, and 
complete Satisfaction comes only in the selection of goods that have stood the test of time. 
In stocking our goods, you get this SATISFACTION. 

EAGLE MOP WRIN ERS and BUCKETS COMBINED and 
SUPERIOR FOLDING WASH BENCHES have the reputation of 
never failing to satisfy. You will find these lines quick sellers and 
big profit producers. 

All of our products are built of high grade material, and are 
guaranteed against all defects and imperfect workmanship. The in- 
creasing demand for these goods is conclusive evidence that they are 
the Standard of Comparison, the Highest point of Mechanical Skill 
and the Acme of Perfection. 













Made in three sizes, 
10, 14 and 22 Qts. 








The Eagle Woodenware Manufacturing Company 


Manufacturers 


HAMILTON, OHIO, U. S. A. 


oe 


Will Hold a 10, 11 or 12 
inch clothes wringer 











August 16, 191'/ 


. 


= 
= 


Order STANLEY No. 3000 
‘*Twinrold”’ Self-Tightening 


Pat. sept. 26, 1911, and Nov. 1, 1912 


BOX STRAPPING 


HARDWARE 





It is coiled double. 
It is self-tightening. 
Nails can’t slip in driving. 


New York. 73 E. Lake St., 
See page 83 


100 Lafayette St., 


Wisin 


AGE 

















War conditions have brought about a great shortage o 
paper-making materials. Paper makers, rived of thelr 
usual source of raw material, are paying h prices for 
every pound of waste paper they can get. Trospects are 
that even her eo will be offered. very body —business 


men and lders—should take sereutnge of this 
to convert all waste paper into profit. 
save and handle waste paper safely and advantageously 


-. PAPER 
BALER 


Helps convert waste into cash—protects against fire risk. 
away with the most potent source of fire—trash piled 


im the corner. 
The Schick is strong, 


FIREPROOF 


simple, easy to operate and most 
compact baler on the mafket. Boy «an operate. Takes up 
less room than a pile of waste on floor. Helps keep your 
establishment clean. too. Really costs you nothing be 


cause it 
Paye for itself and carne money for you. 
Ma of our customers say that the Schick Baller pays 
, * itself the first year; some say it will do it in 
a few months. Depends upon the amount of 
waste you have. Made in five sizes. 


Write Today for This 
Free Book 

“How to Make Money in Waste 
** will reveal startling facts 
to you. Shows enormous loss in 
waste paper — Tells how 
this waste can be 
turned into cash. 
Send for your 

copy now. 


Jobbdbere and 

Saleemen Wanted 

Davenport 
Mfg. Co. 


Dept H, Dav- 
enport, Iowa 





———— 





Cary's Universal 
Box Strapping 


In Many Widths and Gauges 
Always Carried in Stock for Prompt Shipment 


The only strapping on 
the market guaran- 
teed to run true to 
width and gauge. It 
is made from an extra 
soft annealed steel of 
great tensile strength, 
and nails can be 
driven thro’ it with 
greatest ease. Each 
reel contains 300 feet 
equipped with patent 
metal reel frame; 20 
reels packed in a case. 
We also manufacture Flat and Twisted Wire 
Box Straps, Box*Corner Fasteners, Clasps, 
Seals, Corrugated Joint Fasteners, Hinges and 
Hasps, and Cary’s EVERLASTING FLEX- 
IBLE STEEL MATS. 


SEND FOR PRICES AND LITERATURE 


CARY MANUFACTURING CO. 


Manhattan Bridge Plaza BROOKLYN, N. Y. 











DISPLAY ALWAYS IN SIGHT 


W. C. HELLER & CO., 


HELLER’S 


PIVOT DOOR 


CABINETS 


showing the largest assortment of 
Hardware, Shelving, Fixtures, etc., in 
the United States. 


Send for Catalog No. 24 


Montpelier, Ohio 




















Fall house-cleaning—Christmas 


OW’S the time to make an 
easy, profitable start selling 
Hoovers! Hoovers sell all year, 
of course. But around Fall 
house-cleaning time an _ even 
brisker demand develops. And again, 
before Christmas, many are sought as 
gifts. They sell almost without effort. 
Add to the Hoover reputation our 
national advertising campaign. Add our 
live, catchy advertising helps of wide 
variety, supplied free to dealers. 


Consider that only the Hoover has a 
motor-driven brush. That only the Hoover 
shakes and thoroughly sweeps carpetings— 
in addition to suction-cleaning. That only 
the Hoover can get all the dirt. 


ae 
is big selling seasons ahead! 










































These features give 
the Hoover an un- 
deniable leadership. 
Both in satisfaction to 
users and profit to the 
dealer the Hoover ex- 
cels. 


Pseroncpeier 





Write quick. 
The time is short. 


me 


ite 
seb 5. MO gt ed hci He 





Te The Hoover Suction 
Bite g Sweeper Co. 
gat Box 607, New Berlin, Ohio 











Coffee Mills 


The national advertising of several coffee 
dealers, explaining the advantages in flavor and 
aroma of coffee bought in the bean and ground 
at home is sending more and more customers 
to hardware dealers for coffee mills. 

This Parker iron top box mill is well made, 
easy to operate and gives universal satisfac- 
tion. Have you any in stock? 


The Charles Parker Co. 


Meriden, 
Conn. 
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Bright Wire Goods 
Brass Cup Hooks 
Cotter Pins 
“Hicks Belt Hooks 


Coat and Hat 
Hooks 


Wire Hardware 
Wire Mill Goods 


Special Wire 
Forming 


E. Jenckes Manufacturing Co. 

WORCESTER MASSACHUSETTS 

Selling Agents 
JOHN H. GRAHAM & COMPANY - 

113 Chambers Street New York City 


























Advertising 


“Advertising is the educa- 
tion of the public as to who 
you are, where you are, and 
what you have to offer in 
the way of skill, talent or 
commodity. The only man 
who should not advertise is 
the man who has nothing 
to offer the world in the 
way of commodity or serv- 


ice.” —Elbert Hubbard. 
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STOPS ALL LEAKS 


Noahs Pitch makes a splendid flashing 
for old chimneys. Used extensively for 
repairing all kinds of roofing, boat bot- 
toms, foundation walls, around sky- 
lights, cornices, etc. 

Convenient cans from a pound to a bar- 
rel. Ready for instant use. Does not 
dry out in the package. Can be applied 
by anyone with ordinary knife or 
trowel. 

Get a sample today and try it out. 

A ready seller. Good profit and repeat 
business. 








THE PHILIP CAREY CO. 
222 Wayne Avenue 


Cincinnati, Ohio 








Rubber Chair Tips 


of six different styles and sixteen dif- 
ferent sizes in a neat showcase display 
box. They prevent injury to the floors 
and muffle noise without leaving a 
mark. 


Our Catalogue shows our complete 
line of rubber specialties with prices. 
Send for it. 


Elastic Tip Co. 


370 Atlantic Ave. Boston 


























Competition forbids increas- ; 

fig puts We whine pecs Rothweiler Pump 

but it doesn’t forbid increas- > 

ing sales by selling a bet- , a 

ter line. More sales mean 

bigger profits—you give 

more and get more when , bE: E 

you sell Br mpties a 

Barrel or Drum 
Completely. 


No Waste. 
CAN BE USED 


IN BARREL No Drip. 


EITHER WAY 
Good for Oil, 














A AAA 
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Made a little different— 
a little better than others, 
cost no more, sell easier and 
oftener. Our catalog shows 
a long line of profit makers = " 
of . ] desi Patent Pendiag 

construction and inane. Works Easily, Quickly and Efficiently 
bility. A Great Trouble Saver 


~ . ROTHWEILER & CO. 
HAYES PUMP & PLANTER CO. SEATTLE, WASH. 


CALWA 1. & 
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New York Wire Cloth Co. 


233 Broadway, New York. Works: York, Pa. 


Successor to 


YORK WIRE CLOTH CO., York, Pa. 
THE WIRE FABRIC CO., Homer, N. Y. 
}. H. DeWITT’S SONS, Brooklyn, N. Y. 


HAMILTON WIRE CLOTH CO., Hamilton, N. Y. 


Manufacturers of 


Wire Screen Cloth 


Opal 
Heavy Zinc Coated 
White Satin Finish. 





Golden Bronze 
Pure Bronze Metal 
Bright (Golden) Finish. 


Black Painted 
Genuine York Brand 
Black Enamel Finish. 

Detiehiieeenmnaeenl 


Look for OUR NAME on the 
ollow bungs within each roll 


It Guarantees 
Best Quality Wire Cloth 








PAINTS # STAINS + ENAMELS 


The complete, compact, distinctive line in handy 
household cans only—full-size, full-measure. The 
right quality, quantity and price to meet the 
popular demand. A great seller with Hardware 
dealers; shows a good profit for you. 


Retails at 15 Cents 


PREPARED PAINT, Ten Col- 


ors. 
VARNISH STAIN, Six Colors. 
SCREEN ENAMEL, Black, 


Green. 
STOVEPIPE ENAMEL, Iron 
Black. 

FURNITURE VARNISH, Clear. 
(Full Half-Pints.) 
ENAMEL PAINT, White, Six 

Colors. 
(Full Quarter-Pints.) 


GOLD PAINT, Brilliant. 


ALUMINUM PAINT, Silver. 
(Full Eighth-Pints.) 


1-3 5 of Sale Is Profit 


Dealer’s Assortment (30 Doz.).......... $33.00 

Jobber’s Assortment (12 Doz.).......... ip 

Open Stock, all colors, per gross 4-40 

Freight Allowance, 2%, Cash Discount, "3%. 
Assortments contain all 29 colors and are packed 
with attractive display matter. 


Send for Color Card, Circulars and Booklet. 


MatiAux Painr Mro.Ca 


150-170 Socgne Ave., BROOKLYN-NEW YORK 
Western Trade Supplied by rte Me Metal 4 Hardware Co., 
as v, 





Ci 
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60 Years’ Experience 


is back of every 
roll of Hardware 
Cloth made by 
us. 


Into every rol! 
we put the best 
of materials, 
workmanship and 
finish. 

Out of every 
roll your custom- 
ers are bound to 
secure entire sat 
isfaction. 

Think of all 
these things 
when buying — 
consider what 
they mean to you 
in selling — and 
you'll stick to the 
products of 


Ludlow-Saylor Wire Company 
St. Louis, Mo. 











American Brand 
QUALITY SERVICE 


Screen Wire Cloth 


Lasts Longer—Looks Better 
also 
American Bronze, 
Galvanoid Enameled, Painted, 
Bright Galvanized 
All Meshes and Widths 


American Wire Fabrics Co. 
Chicago, III. 


FACTORIES: 


Clinton, lowa Mt. Wolf, Pa. Niles, Mich. 
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ONLY 


DOUBLE ACTING 
SPRING BUTT HINGES 


have the weight-sup- 
porting bearings cor- 
rectly located to 
liberate the action of 
the springs, reducing 
breakage and increas- 
ing spring power, 
preventing uneq 

wear of the barrels, 
and giving practically 
unlimited durability. 





: 
\ 


Bommer Floor Surface Spring Hinge 


Has Release and Holdback Features and 
Ball Bearing and Alignment Device 
Suitable for either double-acting or single-acting doors 


; holds the door 
he spring-action can 








fhe = darable a, of its 
open en swung to 90 degrees. 
be entirely released so door will swing free, with- 
out spring-action, by inserting a wire nail (when 
the door is open) into a hole provided in the side 
plates. The spring- 
action can be restored 
by withdrawing the 
nail. 


BOMMER BROTHERS, Mirs., Brooklyn, N. Y. 
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SOSS 
INVISIBLE HINGES 


meet every demand. They are 
made of frictionless metal in the work- 
ing parts. They carry the weight of all 
sizes of doors and casements of wood or metal. 
They “‘sell" because they appeal instantly to every one, 
no matter whether it be acabinet maker, builder or “ busy 
around the house” customer. Made in 15 sizes for all pur- 
poses where hinges are used. 
SEND FOR CATALOGUE No.“‘H” 

It is interesting and instructive and contains the key to more 
profit and sales. 


SOSS MFG. COMPANY 
5-443 ATLANTIC AVENUE 
BROOKLYN, N. Y- 
BRANCH OFFICES: 
CHICAGO, 160 North sth Avenue 
LOS ANGELES, 224 Central Bldg. 
AN FRANCISCO, 164 Hans- 
ford Building. 
OQ David 
Whitney Building 








INVISIBLE 
| WaiaHINGES 
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THE MATERIAL 


used in the manufacture of 
is the best that 
All steel 


parts with the exception of 


our wrenches 


can be obtained. 


the springs ate forged in our 
own plant, every piece pass- 
ing a rigid inspection before 





advancing to the next cpera- 


tion. 


F, E. WELLS & SON CO. 


Greenfield, Mass., U. S. A. 
































(Patented) 


THE CHAMPION 
Double F] Hi 
Acting oor Inge 
This handsome hinge of few parts has 
the “call,” and deserves it. 
The entire weight of the door rests on 
a ball bearing and allows the door to 


swing freely and easily without jar or 
noise. 


And all a carpenter has to do to attach 
this hinge, is, simply saw out a rectan- 
gular piece at the bottom corner of the 
door and make a slight mortise for the 
strap ends of the hinge. No wonder 
it sells. 


Send for our Catalog of Profitable 
Hardware Specialties. 


The Champion Hardware Co. 
GENEVA, OHIO 
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WE ARE ON (497) OUR WAY 


oe \ 
~__ 


Direct to You 


The picture above shows Myers Travelers leaving 
our factory after having attended our annual Sales 
Convention. They left with sample cases loaded, new 
things to talk about concerning Myers Products, and 
visions of new contracts and orders during the weeks 
to come. No doubt you will recognize the one who 
calls on you. When he visits you again, give him your ear for a few minutes and he will tell you 
in a few words why your contract for Myers Pumps, Hay Tools and Door Hangers placed at 
this time will be an exceptionally good move on your part, and especially so when present con- 
ditions are considered. 


So wait for one of these Myers Boys, but don’t wait too long. If it happens that he does not 
reach you in due season, write us or send in your order direct by mail. Indications already point 
to an exceptionally heavy demand for Myers Pumps, 
J Hay Tools and Door Hangers again this year, and we 
want your order early so that you will not be disap- 
rs pointed later. 


* 
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“| F. E. Myers & Bro. 


Ashland Pump’& Hay Tool Works 


ASHLAND OHIO 





August 16, 1917 HARDWARE AGE 








oe a — - Many Sidialoun Prospects 
for the Hardware Man 


HE live hardware merchant is in close touch 
with present and prospective building opera- 
tions in his community. He sees the blue prints 
and specifications before the contracts are let. He is 
asked to figure and bid on builders’ hardware fixtures 
and supplies. He knows when changes are made be- 
cause of higher than estimated costs. Oftentimes he 
can do his customer a genuine service and at the same 
time secure some nice business for himself by sug- 
gesting the use of linoleum as a floor covering instead 
of hardwood or tile. The hardware merchant who 
sells 


ARMSTRONG’S LINOLEUM 


has a wide range of opportunities for profitable sales 
in the new schools, churches, houses, apartments, 
theaters, business blocks and office buildings that are 
being built in his town. Linoleum is a natural running 
mate for the hardware equipment and other supplies 
he will be called upon to furnish. 


Use the coupon to ask for the Pocket Size 
Pattern Book and the Pocket Size Quality 
Sample Book, the salesman’s handy helpers 
for soliciting linoleum business. Let us send 
you full information about all the Armstrong 
linoleum selling helps, which are supplied 
free to all Armstrong merchants. 


Mail the Coupon 


(Ouuiness Buocks 


Armatrong Cork Company, 
ms { On Ol Q Linoleum Dept. No. 93, Lancaster, Pa. 
= 
Please send, withou* obligation on my part, the Pocket Size 
Pattern Book and the Pocket Size Quality Sample Book, also 


Linoleum Dept. Lancaster Pa. complete information about the free window displays. lantern 


. slides, newspaper cuts, etc. 
Geo. B. Swayne, Selling Agent 
212 Fifth Ave. New York- Heyworth Bldg Chicago 
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The L. S. Starrett Co. 


THE WORLD’S GREATEST TOOLMAKERS 


ATHOL, MASS. We 
NEW YORK LONDON CHICAGO cS 1 


The Man 
Who Buys 


Starrett Tools 


He isn’t just anybody. He is a very 
particular kind of man and a par- 
ticular man. 


Accuracy is as necessary to his suc- 
cess as quick turn-over, confidence 
of customers, and good will are to 
your success. The surface gages, 
micrometers, vernier calipers and 
other tools he uses must be of the 


best. Just as the goods you sell ’ 


must be the best. 


So building up the sale of fine 
mechanical tools is in part a matter 
of choosing tools of known and 
dependable accuracy. Tools that 
stay sold, and not only that but 
help to sell others. 


We know these facts are not new, 
but they are vital. Write us for 
Catalog No. 21A and any other 
information that you would like to 
have about Starrett Tools. 


OY invTTATION 
MCMBCR OF 






42-726 pte. lll 
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GEARED 10 THE ROAD 


ge RETRY AD BAND 
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The Miller Rubber Co. 
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The name 


Start the Re-Tread Business Your Way! 


These are days of economy. Hundreds of motor- 
ists in your territory are looking for the repair man who 
can do a good re-tread job. You can get and hold this 


profitable business because re-treading is not a makeshift but 
a legitimate way of getting thousands of miles out of old tires. 


“Miller” and 


the famous Geared-to-the- 
Road Tread are instantly 


recognized by motorists 
as a guarantee of quality and 
service. Use them and build 
your re-treading business on a 


secure foundation. 


Miller 
Re-Tread 
Band 


A semi - cured, 
endless band 
with breaker strip 
built into tread. 
It vulcanizes per- 


fectly and there is 
no danger of injur- 


ing the old carcass ’* 


by over - curing. 
Miller Re- Tread 
Bands are made in 
all sizes. 


Miller 
Ad-On-A- 
Tread 


Made like a tire, 
with several plies 
of fabric, breaker 
strip and side 
walls. It is al- 
ready vulcanized 
and only requires 
sewing on. Can be 
used to redeem old 
casings thet are 
worn down to the 
last layer. 





Miller Air Bags—no metal parts 
—cost no more than others but 
last much longer. 


Write for Miller price lists. 


Akron, U. S. A. 


Miller 


Re-Tread Bands and Ad-On-A-Treads 
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DO YOU WANT peed 
HIGH CLASS ELECTRIC SIGN 


- SDE te 
WE HAVE ONE FOR EVERY 
DIAMOND EDGE TOL DEALER 


“ORIGINATED BY US” 


THIS ELECTRIC SIGN WITH YOUR NAME ON IT 
ADVERTISES YOUR BUSINESS DAY AND NIGHT,COSTS LESS 
THAN $12° PER MONTH FOR 6 HRS.PER DAY TO OPERATE 


Ask FoR THE PLAN 


WE GIVE THESE ATTRACTIVE ELECTRIC SIGNS TO 

OUR CUSTOMERS HANDLING DIAMOND EDGE TOOLS 

THIS SHOULD INTEREST ALL WIDE AWAKE MERCHANTS 
WRITE US OR ASK OUR SALESMAN 


SHAPLEIGH HARDWARE Co. 


ESTABLISHED 1843 


ST. LOUIS 
“Diramonp Looe 1s QUALITY PLEDGE” 














